


How Much Rent Can Livestock Afford to Pay for Shelter? 











uly 25, 1942 





MANY LEADING INDUSTRIES are 


reducing waste...saving tools... 


Less waste of essential tools and materials, greater 
output, and longer life from equipment are the order of the day 
in all wartime effort. 


In many of the nation’s leading industries from coast to coast, 
Disston Conservation Control Cards are helping to lengthen the 
life of tools, reduce breakage, save time and accelerate production. 
These cards—offered without charge as part of the Disston Conser- 
vation Control Plan—can be applied in your plant to improve 

workmanship, simplify supervision, speed training and conserve 
critical materials. 


Disston Conservation Control Cards contain carefully prepared infor- 
mation on 34 different types of cutting tools. They cover the proper 
selection of tools, common faults in use and their correction, and expert 
advice on the adjustment, care, repair and replacement of each type. 





You can get Disston Conservation Control Cards on request—whether or not you 
are a user of Disston products. Send for this practical aid to more efficient war- 
time production today! Write to Henr 
Dj P S I a T » Phil y @ A BOOKLET tells you all about the 

isston & Sons, Inc., 725 lacony, ne Disston Conservation Control Plan — and 


delphia, Pa., U.S.A. contains reproductions of the Control Cards 
and an order blank. Send for it now! 








DISSTON DISSTEEL THIN PLANER KNIVES 
meet the requirements of 75% of all types of 
planing. They areespecially efficient onall woods 
of the West and on all soft or abrasive woods of 
the South. For hardwood planing, Disston Di- 
Mol (formerly Discrolyte) Thin Planer Knives 
are recommended. 


DISSTON SHAPER STEEL is used in wood 
working plants for making special cutters. 
Two types: Carbon steel, bevel edge, not 
hardened... high speed steel, bevel edge, 
heat treated and ground. 
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Two volume-producing classes of 
FROST-PINE: Creosoted Poles and 
Wolmanized Lumber. All trams in 
this picture constitute one kiln charge. 
Frost storage sheds in background, 


Pressure-treated FROST PINE includes these Wolman- 


ized and Creosoted items: 


Poles, Piling, Posts, Bridge Timbers, Heavy 
Construction Lumber, Ties, Cross Arms, and 


lumber of every other classification wherein 


permanence and resistance to termites and 


decay are specified. 


/ 
Some of the men responsible for pressure-treated Frost Pine 
lumber. Standing, left to right: Henry Maddox, R. R. Clegg, 
Barney Gardner, M,. L. Nickels, M. Watts, H. Hyatt, D. W. 
Cleverdon, J. RK. Avery, J. C. Strickland; front row: Odell Hay- 
wood, Harold Herndon. 


FROST LUMBER 





| SHREVEPORT, LOUISIANA 


St. Louis, Mo. 








These items not only give the protection that is so 
widely recognized in ali FROST PINE products, but 
also the extra protection afforded by skillful treatment 


with approved wood preservatives. 


Couple these facts with Frost’s monthly capacity for 
board feet 
1,500,000 board feet of Creosoted material, and you 


1,250,000 of Wolmanized lumber and 
can readily understand why Uncle Sam is drawing so 


heavily upon pressure-treated FROST PINE, as well 


as untreated items. 


Until war needs cease, Frost will meet Government 
demands when and as they come .. . to the end that 
our nation shall again be free to resume its normal, 


that FROST PINE, both 


pressure-treated and untreated, will again be readily 


peace-time vocations 


available to the building trade of America. 


Keep in touch with Frost Pine Service. 


INDUSTRIES, Inc. 


New York City 














Lumber Demand Should Be Determined 






















The American Lumberman, like most of the lumber and building material in- 
dustry, accepted Lumber Limitation Order No. L-121 as a necessary temporary 
expedient in light of the problem facing war agencies and lumber producers. 
At the same time we consistently advanced the opinion that the Order would 
and should be supplanted by something more specific and more considerate of 


civilian lumber needs. 


There have been relaxations that have relieved some of the most devastating 
features of the original order. The 30-day extension provides additional modifi- 
cations, helpful in themselves, but more so because they seem indicative of what 


we have expected and suggested. 


The demand for lumber is still increasing as new war needs develop, but our 
military planning should now have reached a stage that will permit our war 
agencies to determine with fair accuracy what they need and when they will 
need it. It is time that lumber manufacturers were assured of necessary labor 
forces and necessary transportation equipment so they may determine accurately 
what they can produce. This 30-day extension period of the Order should bring 
all of these ends together, and provide a definite, workable schedule for lumber 


production. It should bring a definite quota of usable lumber for civilian needs. 


Those are the reasons, as we understand it, for extending the Order. Before 
the fall months retail lumber dealers must have the means of planning a course 
of operation based on reasonable certainty that predetermined sizes, grades and 
quantities of lumber will be available to them. That is what the industry is 


entitled to, needs, and expects. 


Publisher. 
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There are three big markets for Flint- 
kote Insulation Board Products today 
... three markets dealers and builders 
can go after and sell: 


1. Repairing cracked plaster walls and ceilings 
everywhere. (See quotation from official WPB 
release, above.) 


2. Remodeling old houses in defense areas to 
provide added housing for war workers. 


3. War Construction... residential, industrial 
and commercial. 


Consider the repair market alone. It is 
not restricted to defense areas. It exists 
wherever there are cracked walls and 
ceilings. In these days of limited pri- 
vate construction, owners must con- 
serve existing structures. In stores, of- 
fices and homes old walls and ceilings 
can be quickly repaired, strengthened, 
beautified ... with Flintkote Insulation 
Board Products. 





FLINTKOTE BLACKOUT MATERIALS 


Alert dealers and builders everywhere (par- 
ticularly along the Coast and in defense 
areas) are fully prepared to answer all 
questions about Flintkote Blackout Mate- 
rials and Fire-Retardent Roofs. These prod- 
ucts, proved in England, are available in 
America today. Write for complete infor- 
mation and specifications. 
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Official WPB Release 








Wide Variety of Colors, 
Sizes and Styles 


Flintkote Insulation Board Products 
can be applied right over old plaster. 
These wood fibre, prefinished building 
materials are available in a wide va- 
riety of tile and plank sizes. Colors in- 
clude Smooth or Ivory White, Green, 
Buff and Decoblend, a random blend of 
pleasing coral tones. 


More speed, less labor 


Because they require no setting, drying- 
out period or painting, Flintkote Insu- 
lation Board Products are ready for use 
the moment they are applied. Quickly 
and easily installed, these pre-cut fac- 
tory finished units save precious time 
and labor. 


For Homes of Today... 
and Tomorrow 


From Flintkote’s big new insulation 
board plant in the South rolls a steady 
stream of materials that play a big part 


FLINTKOTE 


NEW YORK + ATLANTA «+ BOSTON 
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Build extra rooms for war workers, too... 
with Flintkote Insulation Board Products 





No ugly exposed nail heads 
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A common disadvantage of many interior 
finish materials—the unsightly nail heads 
showing along the joints—is now eliminated 
by the Flintkote Blind Nailing Joint. As 
shown in the diagram above, nails are com- 
pletely concealed, leaving only a beautiful, 
unmarred joint. Air infiltration is reduced 
to a minimum. 

















in war construction...will play an even 
bigger part after the war in the im- 
proved home-of-tomorrow. But Flint- 
kote Insulation Board Products are 
materials that you can sell... right now. 
For full information on the new Flint- 
kote Insulation Board Products write 
to the nearest Flintkote branch office, 
or direct to The Flintkote Company, 
30 Rockefeller Plaza, New York. 


Building 
Materials 


« CHICAGO HEIGHTS «+ DETROIT 


PROTECTION |} 





EAST RUTHERFORD + LOS ANGELES « NEW ORLEANS *« WACO + LONDON 
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in some 
middle-western cities this week that 
recent interpretation of L-41 placed 
repair and maintenance in same class 
as remodeling—that is, subject to $500 
limit, and not permitted in addition to 
a $500 remodel job—were run down 
by AMERICAN LUMBERMAN and proved 
groundless. There has been no change 
in original clarification on this score. 


False reports current 


Department stores in many met- 
ropolitan areas now opening at noon 
two or three days a week, closing late 
in evening to accommodate various 
shifts of war production workers. For 
example: Monday hours noon to 
cight P. M.; Tuesday hours 9:00 A. M. 
to 5:00 P. M. Might be a smart move 
for lumber dealers in war production 


areas. 


“World's largest hotel" and at 
least one other about to be taken over 
by Army Air Corps for housing and 
training new men. May foreshadow 
tapering off of cantonment and training 
camp construction program. 


Softwood ceiling prices {fo r 
manufacturers in New England, New 
York and Pennsylvania are being 
developed by industry representatives 
and OPA officials. Round edge and 
square edge northern white pine prices 
are under way. Eastern Hemlock and 
Eastern Spruce will be considered 
later. 


OPA ruling (OPA-217) allows 
producers, manufacturers and whole- 
salers to apply directly to OPA for 
adjustment of ceiling prices under 
GMPR. Heretofore, only _ retailers 
could apply direct, while others had to 
petition for an amendment to the regu- 
lation, 


Spruce logs and fir produc- 
tion for aircraft manufacture expected 
to increase as result of Amendment 
No. 2 to MPR No. 26. Amendment 
provides existing contracts for deliv- 
ery of fir to Lend Lease governments 
and military services not subject to 
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maximum prices for aircraft fir in MPR 
No. 26, and delivery may be made 
at contract prices; provides that for 
60-day period ending Sept. 10, sellers 
of aircraft fir may enter into contracts 
for delivery at prices higher than ceil- 
ing, and delivery may be made at 
contract prices pending OPA action 
on seller’s application to charge higher 
than ceiling. Application to be filed 
with Washington office of OPA. 


Garden tools are among long list 
of iron and steel articles manufacture 
of which is prohibited by new amend- 
ment to iron and steel conservation 
order M-126. No other metal or rub- 
ber may be used to manufacture any 
article, production of which is stopped 
by the order. 


Sitka spruce logs oi grades 1 and 
2, and cants and flitches of these logs 
held by individuals, private companies 
and government agencies are frozen in 
hands of their owners as of July 20. 
Processing after that date prohibited 
except upon authorization of DIO, by 
terms of Conservation Order M-186. 


Seasonal items price filing date for 
goods placed in stock after July 1— 
date for filing prices of “cost of living” 
items—has been changed from first to 
tenth of month. Our interpretation— 
if you add a “cost of living” item dur- 
ing July, you have until August 10 
to file ceiling price with OPA. 


Government requirements jor 
hardwoods are so large that civilian 
users may find no supplies left over 
for them. Hardwood industry, says 
John W. McClure, NHLA, can meet 
demands if allowed sufficient labor. 
Also needs truck tires and gasoline. 


Army truck body program will 
take about 45 million feet hardwoods 
a month. Army will also buy heavily 
for manufacture of beds, ordnance 
boxes and crating. Navy will buy 
about 30 million feet hardwoods during 
third quarter of year. Navy will build 


1000 wooden barges as test, which will 
likely prove successful and mean more 
barges. 


Line yards operating with the fixed 
practice (prevailing in March) of sell- 
ing at “uniform or substantially uni- 
form” prices for all members of the 
system of yards, or for all members in 
a particular area, may apply to the 
Retail Trade and Service Division of 
(OPA at Washington for authorization 
to determine and use uniform maxi- 
mum prices. If authorization granted 
will be accompanied by instructions on 
methods which line may use in deter- 
mining and applying prices. 


War Labor Board has taken peri- 
od between January 1941 and May 
1942 as yardstick for measuring pur- 
chasing power of wages. In that peri- 
od cost of living rose 15 percent. 
Agency holds that therefor, wage 
workers entitled to proportionate in- 
crease in pay. Counters President’s 
earlier call for drastic reduction in liv- 
ing standards; probably passes buck 
to congress; pleases nobody. Hastens 
crisis in OPA effort to control infla- 
tion. 


Retailers in other lines, especially 
so-called “‘soft-goods” lines, said to be 
buying conservatively. Report few 
evidences as yet of inflationary ten- 
dencies; say that with single possible 
exception wholesale goods not being 
held back in expectation that ceilings 
will be broken. Special sales continue 
partly because of long established 
buying habits, partly in fear of general 
inventory regulation. 


Post-war planning at a time when 
we haven't stemmed the tide of war 
against us may seem fanciful, but with 
numerous evidences of the battle for 
markets that will take place at the end 
of the war, keeping a weather eve on 
the post war period is only good busi- 
ness judgment. Of course, let’s keep 


the heavy emphasis on winning the 
war, but let’s not forget that someday 
it will be over. 























What can a dairy cow afford to pay 
for the annual use of all the farm build- 
ings she needs? Or, what is a reason- 
able and sound economic charge 
against the income from the cow for 
the use of the buildings she and the 
other members of the herd use? 

The Doane Agricultural Service 
has managed two 500 cow dairy farms 
and many smaller ones. These first 
hand experiences have helped in an- 
swering this question. However, this 
is hardly enough when dealing with 
so big a question. Therefore, we sent 
questionnaires to the heads of the de- 
partments of Farm Management, 
Agricultural Engineering, and Animal 
and Dairy Husbandry in many of our 
agricultural colleges and to profes- 
sional farm managers. We have stud- 
ied available records covering 21,556 
cows in the States of Michigan, New 
York, New Hampshire, Virginia, Ore- 
gon and Illinois during the years 1929 
to 1939, This volume of data we be- 
lieve is reliable and dependable. Here 
is what we found: 

The 21,556 cows whose records we 
have, produced an average of 6,202 
pounds of milk per year. The long 
time average farm price of market milk 
varies by regions from about $1.40 to 
$2.00 per cwt. at the farm. The aver- 
age grade calf brings $4.00. This 
makes an annual gross income _ per 
milking cow of $109.43 per year. 

There are two ways to determine the 
approximate amount that an animal 
such as a cow, sOw, or ewe, can or 
does, pay for the use of the buildings. 
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Cost of Production Method 


One, is to study cost figures show- 
ing, for example, the various unit costs 
of producing milk. In this way the 
figures which follow were obtained on 
the group of cows previously referred 
to. They are: 


Basis 21,556 cows 
Dollars Percent 
Feed and Bedding....... $68.44 47.1 
ANON olxecescamawese nye 33.86 23.3 
Bldg. and Equipment 
Maintenance .......... 9.83 6.8 
Cow Replacement ....... 11.12 y 
Bet CRAPESE 2. Wcccccees 3.21 2.2 
Management and Misce.... 18.78 12.9 








$145.24 100% 

The foregoing shows that the aver- 
age annual cost of maintaining build- 
ings and equipment is $9.83 per year 
per cow. In Michigan from 1932 to 
1936 it was from $8.00 to $10.00 per 
cow per year. In six other states it 
ran from $8.00 to $13.00. From this 
it would seem fair to say that a dairy 
cow must, and does, pay about $10.00 
per year for the use of all the improve- 
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At right, back 
view of the Multi- 
Use Hog House 


shown above 
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At left, front view of the Doane Agri- 


cultural Service Utility Multi-Use Hog 
House showing the two sections pulled 
together for winter use. Cost is $45.80 
(pre-war) for both sectional units. This 
is less than half of present costs. Ac- 
cording to Doane Agricultural Service 
records this is the type of building a 


sow can afford 
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ments she and other members of the 
herd use. This is between 7 and 8 per 
cent of the cost of producing milk. 
Percentage of Income Method 

The second way to determine the 
amount an animal can pay for the use 
of necessary buildings is to base it on 
the proportion of gross income which 
can be devoted to building use. We 
asked professional farm managers and 
professors previously referred to, 
“what percent of the gross income from 
an average grade dairy cow can be 
used for the use of buildings?” The 
average of the answers was 10 per 
cent. We noted that the average gross 
income from the 21,556 cows was 
$109.43, and ten per cent of this is 
$10.94, 

From this it is clear that farm man- 
agers, experienced dairymen and the 
professors who are students of the sub- 
ject come very close in their agreement 
that it requires about $10.00 a year 
per cow to pay for building use. 

When this percentage figure is 
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available, its use is the easiest and 
quickest way for obtaining the desired 
final answer. These are the steps; the 
figures previously used will be re- 
peated as examples: 

1. Determine the average gross an- 
nual production of the animal con- 
cerned and the average farm price of 
the product. 

6,202 lbs. of milk @ $1.70 ewt. $105.43 
Value of calf at time taken 
NE GOW ac asinvrexcewxeus 4.00 


\verage gross annual income.$109.43 
2. Take the percent of the gross 
income which can be devoted to, or 
spent annually for building use. This 
varies from about 8 to 12 percent, 
the average being 10 percent. In- 
come at $109.43 x 10 percent is $10.93. 
This is the amount paid annually by 
the producing cow for buildings used 
by the entire herd. 

3. Calculate the annual cost of 
owning building, in terms of taxes, in- 
surance, upkeep or maintenance and 
depreciation. Many figures have been 
gathered and records kept on the an- 
nual cost of owning and maintaining 
buildings. The farm managers and 
professors also answered questions on 
this point. The averages of all au- 
thorities we have consulted, and our 
own experience (recognizing that cer- 
tain items vary from one area to an- 
other) is about as follows for well con- 
structed frame or wooden buildings. 

Based on the original cost of the 
building : 





Variation Average 

Taxes—vary from. .0.5% to 1.50% 1.00% 

Insurance ......... 0.5% to 1.25% 15% 
Maintenance and 

ae 1.5% to 3.50% 2.00% 

Depreciation ...... 3.0% t0 5.00% 4.00% 

Miscellaneous ...... to 25% 

8.00% 


4. To determine the capital sum 
which can be spent for the erection of 
the entire dairy plant, per producing 
animal; capitalize the annual payment 
at 8 per cent by dividing $10.00 by 8, 
and multiply by 100, which gives 
$125.00. 

5. Multiply the amount which can 
be spent, per producing animal by the 
number of cows to be kept and the an- 
swer is the proper investment from an 
economic standpoint. For example, 


$125.00 multiplied by 40 milking cows 
gives $5,000.00. This must provide all 
buildings needed for the entire dairy 
herd. 

It should be remembered that the 
figures shown are averages, taken from 
wide areas. There was quite a vari- 
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ation in almost every group. Southern 
conditions call for less building pro- 
tection than middle-north, and this 
area less than extreme north. The 
production of the livestock shown as 
well as prices, also vary. 

Based on our experience we have 
found that it takes very careful figur- 
ing, and the closest economies to build 
a dairy plant for $125.00 per produc- 
ing cow. In fact most plants cost more 
nearly double this amount. It should 
be kept clearly in mind that it is only 
the producing cows that make the in- 
come. They are the ones that must 
pay for all the feed, labor, management, 
and building maintenance for the en- 
tire herd. The milking cow is the only 
income producer while capital costs 
for constructing. and annual costs for 
maintaining are created by the dry 
herd, bull calves and heifers All 
must be fed, cared for, and sheltered. 

All these facts must be weighed 
before any farmer makes a definite 
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decision as to what he can pay for his 
livestock buildings. The more effi- 
cient the farmer the greater his profits, 
and the more he can afford to pay for 
buildings. Or, stating it in another 
way, the better farmers get higher 
yields, higher prices, and control costs 
more effectively, hence make more 
money. 

The keeping of beef cows to raise 
calves, with no income from milk, is a 
common practice in many areas in the 
central part of the United States. Of 
course, the great volume of commer- 
cial beef breeding is in the western 
range areas. However there are enough 
grade herds in the areas from Kan- 
sas and Nebraska on the West, to Ohio 
on the East to make it one of the im- 
portant livestock enterprises of the 
section. 

The owner of a herd of grade cows 
that produces and raises to weaning, 
80 percent calf crop does about an 
average job. These calves running on 





pasture with their dams will weigh 
from 350 to 400 pounds at weaning 
time. An average weight is about 380 
pounds. 

When the good steer calves, heifers 
and late calves that have not done so 
well are all averaged, the farm price is 
about 8c per pound. With these fig- 
ures we may make these calculations: 
Gross Income per producing cow 

80 percent of the 380 Ib. calf is 304 
Ibs. 304 Ibs. of calf @ 8c per Ib. 
$24.32. 

It has been found that 8 percent of 
the gross annual income from a grade 
heef can be spent for building use, 
and other necessary improvements. 
8 percent of $24.32 is.......... $1.95 

This indicates that $1.95 a year is 
the amount that can be set aside from 
calf income to pay for building use; 
i.e., taxes, insurance, maintenance and 
repair, depreciation and miscellaneous 
costs. 

Capitalizing $1.95 @ 8 percent 
gives $24.20. 

This is the capital sum which can 
be spent per producing cow for the 
original cost of the buildings which she 
and the other members of the herd 
require. 
$24.20 x 40 cows in a herd... .$968.00 

Based on the averages used, it ap- 
pears that one grade beef cow should 
be sheltered, and her feed requirements 
contained within structures which do 
not cost over $24.20. 

Of course, better calf crops, more 
weight and higher prices would make 
either more extensive buildings pos- 
sible, or increase profits. 

In determining the amount that a 
producing female can afford to pay for 
the use of buildings, the income from 
her is ordinarily based on values re- 
ceived from the product or young stock 
sold. For example, milk and egg's 
may be sold daily, lambs and calves 
at six to seven months, etc. In the 
case of sows, however the pigs are 
weaned at about eight weeks of age. 
They are seldom sold or even valued 
at that time. To make accurate calcu- 
lations on cost of housing brood stock, 
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At right, a Doane 
Utility Multi-Use 
Barn, 54 by 54 by 
10-ft. Built in 1939 
in Illinois of new 
material from lum- 
ber yard. All poles 
creosoted 


the value of the offspring must be de- 
termined when it leaves the dam. This, 
in the case of hogs, means placing an 
arbitrary or appraised value on wean- 
ling pigs. This has been done in the 
calculations which follow. 

The raising and feeding of hogs is 
a most varied practice. There are 
those who follow the one, and others 
the two, litter system. Some raise 
feeder pigs only, and others finish all 
their hogs. The permanent colony 
house still prevails in some areas, while 
in others the movable houses are all 
that are used. We will, in this case, 
use a group of figures based on wide 
range averages. 

Most farmers try to keep their sows 
on a two-litter basis. Assuming that 
this plan dominates, and counting only 
the number of pigs brought to market 
for sale, it would be fair to use a ten 
pig average crop. If the pigs are sold 
at, or soon after weaning, they will 
ordinarily be priced on a per head ba- 
sis, and an average price of $4.50 per 
head appears fair. 

Income per sow 
10 pigs @ $4.50 per head..... $45.00 

Experienced operators say that 6 
percent of the income from the sow 
can be spent for building use per year. 
6 percent of $45.00 is $2.70 per year. 

This is the amount which can be 
spent for the ownership and upkeep 
of all the buildings necessary to main- 
tain a sow herd—assuming sale of pigs 
at weaning. 

The annual cost of taxes, insurance, 
maintenance, and depreciation on mov- 


Pole type, 14 by 20-ft. 

house for 75 to 100 hens, 

built at a cost of $1.50 to 

$1.75 per hen. Total cost, 
$158.82 
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able hog houses is slightly higher than 
for non-movable buildings because de- 
preciation is greater. The annual cost 
is 9 percent. 

Capitalizing $2.70 @ 9 percent 
makes $30.00. 

Thus $30.00 is the capital sum 
which can be spent per producing sow 
for all building needs. A sow herd of 
20 should, therefore be housed for 
about $600.00. 

If more pigs per sow are raised or 
better prices are averaged, then more 
or better buildings and building facili- 
ties can be erected or greater profits 
enjoyed. 

The average lamb crop from mid- 
western grade ewes is about 100 per- 
cent. This means that one lamb must 
be brought to weaning for every breed- 
ing ewe in the flock. 

The average lamb crop at the time 
they are taken from the ewes and mar- 
keted weighs about 65 pounds. 

Grade ewes, based on their breed- 
ing vary in their wool clip but the 
average is about 8 pounds per ewe. 
The average farm price for unwashed 
wool is 25c per pound. With these 
base figures and using 8 percent as 
the annual cost of maintaining build- 
ings covering taxes, insurance mainte- 
nance and depreciation, we may make 
the following calculations: 


Income Per Ewe 





1-65 Ib. lamb @ &c............ $5.20 
8 Ibs. wool @ 25c.......... 2.00 
:. SS eer rere $7.20 


Authorities agree that about 7 per- 
cent of the gross income from a ewe 
can be spent for building use. This 
varies by regions, being less in the 
West and Southwest and more in the 
North and Northeast. 


Building Cost 

7 percent of $7.20.........+-- 0.504 

Capitalizing 0.504 @ 8%...... $6.30 
Thus the capital sum which can be 
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spent per ewe for providing all the 
buildings and building facilities needed 
by the ewe under average mid-western 
conditions is $6.30. For a flock of 
125 ewes the total amount would be 
$787.50. 

It should not be very difficult to 
erect the necessary buildings and other 
facilities required to properly house a 
flock of 125 ewes for the amount 
shown. 

Better returns from the flock would 
permit more buildings or greater net 
profits, whichever the operator pre- 
ferred, 

Poultry operations are becoming in- 
creasingly specialized. Hatching, rais- 
ing, broiler production, and laying hens 
are now considered separate under- 
takings. The figures used here relate 
to the production of poultry on the 
farm where the maintenance of a lay- 
ing flock is the chief objective. Most 
farmers buy baby chicks, raise them on 
the range until the cockerels are sale- 
able as broilers, and the pullets are 
ready for the laying home. These fig- 
ures relate to a flock of laying hens. 

It is probably true that egg produc- 
tion per hen varies as great as any 
agricultural production. It in fact, 
goes back to the great range of condi- 
tions under which hens are kept, vary- 
ing from tree top roosts to modern 
houses and from the best of feeding to 
almost none. 


It would appear that a fair average 
of egg production per hen per year 
would be about ten dozen. The aver- 
age annual price per dozen received by 
farmers has not been as high as 30c 
since 1925. Actual average for 1930 
to 1939 is 19c. 

10 doz. eggs @ 20c.......... $2.00 

Those most experienced in handling 
poultry say that 9 percent of the gross 
income from hens can be devoted to the 
use of buildings. 


Nine percent of $2.00 is 18c, or 
the average which can be used each 
year per hen for the use of building. 

It requires 9 percent of the value 
of the building to pay taxes, insurance, 
maintenance, depreciation and other 
similar items. 

Capitalizing 18c at 9 percent gives 
a capital value of $2.00, the amount 
which can be spent per producing hen 
for providing her with all building re- 
quirements for her own protection and 
the storage of necessary feed. 

For a flock of 100 laying hens, then, 
the proper economic investment would 
be approximateiy $200.00. 
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A Porch For the “Duration” 


We may or may not get nation wide tire and gas rationing but 
for the duration many families will spend more time in and about 
their homes. 

In your town and many others you have built many Colonial or 
Cape Cod homes and following a popular style most of these homes 
do not have porches. These homes and many others are prospective 
buyers of roomy and restful porches. 

The porch illustrated has been selected for a number of reasons. 
First, it is easily and quickly attached. Second, it is the most eco- 
nomical. Many people have made lovely gardens in the rear of their 
homes and this porch will adapt itself readily to a location at the 
rear of the house, where the owner can enjoy the beauty and rest- 
fulness of his garden. 

Basic material prices for footings, floor and roof including ten 
per cent sales cost will average about $70.00, which you can adver- 
tise at $5.95 per month, without labor. If your local set up would 
make it better to include cost of construction you can readily set 
this up with some of your contractor customers. 

After you receive your inquiry you can add your opinions to suit 
your prospect. For instance, the ceiling is not necessary to basic 
price but if included would retail at about $9.00. 

Ten combination doors, with hardware for one would be about 
$87.50. If the porch is attached to the house where a window has 
to be replaced with a door the additional cost is about $25.00. The 
size of the porch is based on the doors and ten doors make a floor 





























PIERS 8"x 16" 


Siok VIEW 


space of about 8 by 11 ft. 6 in., or a comfortable space for four 
people with necessary furniture. 

The use of combination doors makes quick delivery from your 
stock. Special screen frames may take time to make up and wire 
is hard to get. You can feature an all year round usable porch when 
you feature combination doors. 

Here is how to do it. 

Run good newspaper copy until you get your first customer. Or 
you can make up a mailing list by canvassing a set district and using 
this as a prospect list, solicit by mail, by phone or by cold canvass. 
After you have made the first sale your salesman can canvass the 
immediate area around the new job, using the personal touch of the 
actual installation as a reference. 

If you want to increase your sales, add a canvasser to your organi- 
zation who has had experience selling automobiles or electrical 
appliances. These people are not afraid to make these outside calls 
and do not need technical training. After the prospect has been 
located, you or someone from your office or your contractor can work 
out the details and final estimates. You or your salesman can then 
close the deal. 

After you have made a contact card, index this prospect for any 
future requirements in your line and follow up with literature and 
calls for future sales. 





FRONT VIEW 
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Recently a building supply dealer 
collected $156 on a $75 account long 
since written off. 

Sounds a bit fantastic but it hap- 
pened this way. The dealer years be- 
fore had taken a judgement against a 
debtor for an unpaid bill. Investiga- 
tion disclosed that the debtor had 
nothing at the time so the judgement 
was not collected. Most dealers would 
file the paper away and forget the ac- 
count. This dealer didn’t. About 20 
years later when the judgement was 
about to expire through the statute of 
limitations, this dealer learned that 
the debtor’s wife had died leaving in- 
surance, which had been deposited in 
a bank under the debtor’s name. The 
sheriff did the rest, the dealer receiv- 
ing interest over the years, which ex- 
ceeded the principal and more than 
doubled the original debt. 

Buried between the pages of lum- 
ber and building material dealers’ 
ledgers are thousands of similar dol- 
lars, covering bad debts that would 
yield a golden harvest if excavated, 
and today, with money more plentiful 
than civilian goods, and good paying 
jobs everywhere, it is a wise business 
move to make a list of your bad ac- 
counts over the past 10 years and try 
to collect them. 


Buried between the 
pages of lumber 
and building mate- 
rial dealers’ ledgers 
are thousands of 
dollars covering bad 
debts that would 
yield a golden har- 
vest if excavated. 
This article tells 
how 


Bad accounts have a new cash value 
today. Customers who were hard- 
pressed financially a few years ago are 
in the money now. Those formerly 
out of work or on relief have found 
jobs. Those who had stop-gap jobs 
during the depression years or were 
on the WPA have gone back to their 
regular vocations at big increases in 
wages. 

The bad accounts on building mate- 
rial dealers’ books, in general, may be 
classified as follows: 

1:—Uncollectible bad accounts be- 
cause of legal barriers, such as bank- 
ruptcies, deaths or indigence. 

2:—Bad debts barred by local 
statutes, usually when accounts are 
more than 6 years past due. 

3:—Bad debts uncollectible because 
the debtors were unable to pay. 

Discard those in the first group as 
out of the picture. Nothing can be 
done about them. You may, however, 
persuade some of those in the second 
group to pay. It has happened more 
than once. At any rate, it won’t hurt 
your prestige or cripple your wallet 
to write such delinquents a friendly 
letter to the effect that you understood 
their inability to pay when times were 
bad, but now that business is boom- 
ing, you feel that they should settle. 
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ACCOUNTS RECEIVABLE 


Once Written Off as Uncollectible 
May Mean Money In the Bank Today 


One dealer mailed 32 such letters 
to delinquent debtors barred by the 
statutes of limitations and collected 11 
accounts totaling $816. Six other 
debtors promised to settle in the near 
future. These written acknowledge 
ments revived the legality of the out- 
lawed debts. 

In most states, an acknowledgement 
in writing, or part payment on a debt 
outlawed, revives the creditor's legal 
remedy, so if you get an acknowledge- 
ment, or part payment, and investiga- 
tion discloses that the debtor is now 
in funds, consider the account a cur- 
rent asset again and go after your 
money periodically with a systematic 
follow-up, even if the account has 
been written off. Always try to get 
an acknowledgement in writing, if you 
can. A tactfully worded letter will of- 
ten do the trick. But do not mention 
legal recourse. Maintain a friendly 
tone. 

One dealer used a _ ruse, which 
brought him 7 acknowledgements on 
accounts written off out of 11 letters 
mailed. He listed the indebtedness 
$50 too high in each case and the debt- 
ors hastened to inform him that they 
owed $50 less, which revived the le- 
gality of the outlawed accounts. Such 
a procedure is not advocated, but it 
illustrates what can be accomplished 
with a little ingenuity. 

Unquestionably, a large percentage 
of dealers can revive a_ substantial 
number of bad accounts written off if 
they make tactful presentation today 
when many debtors are better off fi- 
nancially than when the debts were 
contracted. Remember that there is 
more profit in collecting $500 in bad 
accounts than in selling $5,000 worth 
of lumber and other building mate- 
rials. Moreover, the sum salvaged 
from bad accounts will help offset 1n- 
creased taxes, and higher overhead 
expense, and sales lost through inabil- 
ity to get some merchandise to sell. 

After listing your bad accounts for 
the past decade or so, it may be advis- 
able to show the list to your attorney, 
banker, the local credit and collection 
agency, or the Chamber of Commerce. 
In many cases, these organizations 
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ave the facilities to handle such mat- 
‘ers or can advise you as to the proper 
rocedure. Beware of fake collection 
agencies. These racketeers dot the 
‘ountry and are eager for old accounts 
right now because of their increased 
value as collectibles. 

Old accounts not written off but 
till considered current assets as part 
i accounts receivable should receive 
najor attention. In some cases, it will 
pay to have another credit investiga- 
tion made to determine the current 
status of the debtor. The local credit 
bureau. will help here. They bring 
their reports in file up to date every 
six months and if you drew a report 
when granting the credit, the bureau 
can more than likely advise you 
whether the debtor is a good possibil- 
ity for collection now. It pays to in- 
vestigate the credit of every prospec- 
tive charge customer. 

Too many dealers give credit where 
credit isn’t due. Others have extended 
credit for years on reports originally 
given them, a hazardous practice 
sometimes, because the status of the 
debtor may change for the bad. If the 
debtor has moved, recourse to the lo- 
cal directory may help or have the 
credit bureau start a “skip tracer” to 
locate him. Credit bureaus have re- 
ciprocity agreements with similar or- 
ganizations over the country to trace 
“skips” and will do the work for a 
reasonable fee. 

In May of this year, one dealer 
located a debtor in a city 400 miles 
away, with the aid of the local credit 
agency, and collected $210 for a 1936 
bad debt. 

On all accounts more than 4 years 
past due, it is suggested that you take 
judgement. In most states, this will 
extend your protection under the Stat- 
ute of Limitations from 6 to about 20 


years. Moreover, such action fre- 
quently prompts a debtor to settle in 
part immediately. Sometimes, the 


mere serving of the summons is suff- 
cient. If your credit bureau or per- 
sonal investigation warrants such a 
course, follow through on your judge- 
ments with every legal recourse, gar- 
nishment or attachment, but if harsh 
treatment is not considered advisable, 
try a little honey via the letter, per- 
sonal call or phone. 


A dealer recently told of a debtor 
(against whom judgement had been 
taken in 1935) who paid him $164 in 
late 1941 as a result of a little per- 
sonal persuasion, plus an appeal to 
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the moral side. The debtor, finding it 
much easier to get $164 these days, 
paid with little fuss. 

But when you collect on accounts 
previously written off, don’t forget 
that you must report them as income 
on your income tax return. 

Finally, cast your eyes ahead to the 
post-war period. If you enter the 
post-war period with heavy accounts 
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receivable, you may have to write off 
a substantial sum against profits or 
net worth, and it is not likely that 
profits will be too high during the 
war, because taxes will cut deeply into 
earnings. 

Close attention to credits and collec- 
tions can help you survive this crisis, 
and cash-in on some of the prosperity 
that is certain to follow this war. 





let restriction established. 





ST. LOUIS INAUGURATES FIRST PLAN FOR ADEQUATE 
WIRING OF DEFENSE HOMES 


A cooperative plan whereby all defense homes constructed under 
war conditions will be properly wired for a full electrical appliance 
load in the future has been established in St. Louis, Mo., through 
concerted efforts of electrical contractors, builders, and the St. Louis 


Electrical Board of Trade working with the local FHA office. 


In brief, the adequate wiring plan is one in which builders of 
defense home projects apply, at the direction of the FHA super- 
vising office, to the Electrical Board of Trade for detailed wiring 
plans and materials list which cover basic plans for specific types of 
homes. These wiring layouts and lists were drawn up by St. Louis 
Electrical contractors, submitted to and approved by the Board, and 
then approved by FHA which will guarantee the work to the tenant. 


Use of the plans means that the electrical contractor pledges: 


1. To use the minimum amount of critical materials. 
2. To provide soundly engineered wiring. 
3. To provide maximum service and convenience within the out- 


4. To include provisions for installation of additional outlets at 
minimum expense when materials are again available. 


A “master plan” is used for each type of defense home. Inspection 
of the wiring installation is made by FHA based on engineering 
standards provided by the Adequate Wiring Bureau Division of the 
Electrical Board. Electrical contractors work exclusively by this 
plan, which first receives the builder’s approval, and is then in- 
spected by FHA, officials placing a printed sticker on the service 
entrance switch which informs occupants that the wiring system will 
support any reasonable electrical load, and informs them that the 
number of outlets installed is up to the limit permitted by defense 
priorities. It also points out that sound engineering of the system 
makes possible addition of other outlets at minimum cost. 


When a builder makes up a new house plan, it is now submitted 
to FHA, and through the latter to the Electrical Board for wiring 
planning before building actually begins. When the plan is received, 
it is studied, and traced on one of the bureau’s defense housing 
wiring plans. Blue prints are used to apply a practical plan to the 
home concerned, and changed where the home differs from approxi- 
mately five standard plans most. in use. The blue prints then show 
provisions which must be made for future outlets, all marked “F. 0.” 


The circuit arrangement is detailed on the blue print in such a 
way as to use the minimum cable, and the exact sequence of outlets 
on the circuit, size and number of wires in each cable are shown. 


Materials for the complete job are then totaled on a chart at the 
top of the form, and entered in a materials list at the right. This 
materials list is a duplicate of the electrical section of the form which 
must accompany the application for priority rating to the builder 
or electrical contractor. All that is required is to multiply the quan- 
tities by the number of times the floor plan will be used, entering 
this information on the builder’s form. 


Provisions for installation of future outlets are covered in a notice 
to electrical sub contractors at the top of each blue print. These 
indicate drilling of holes in sills, plates, and sub flooring for the 
cable that in the future will supply them. 











H 
i 
{ 
{ 
i 


22 


Loosening Up the Remodeling and | f 


Amemecan fiumberman 





July 25, 1942 


Adequate Repairs for Decent Housing Vital 


Because of the urgent need for con- 
serving critical war material, new 
home construction has been sharply 
curtailed; therefore, essential repairs 
and maintenance are vital to the pres- 
ervation of American home properties, 
a recent release from the Federal 
Housing Administration declares. 

“This condition,” explains Federal 
Housing Commissioner Abner H. Fer- 
guson, “makes it all the more impera- 
tive that our supply of existing homes 
be kept in adequate repair, conforming 
to decent standards of sanitation and 
health. For the great majority of 
American families, these existing 
houses will represent the only housing 
available for the duration of the war.” 

That the Government fully approves 
the use of building materials within the 
limits of L-41 is practically demon- 
strated by the fact that the govern- 
ment agency, F.H.A., advertises loans 
to finance essential repairs up to 
$2,500, under Title I—Loans are 
available from qualified lending insti- 
tutions in all parts of the country. 

With the Government thus support- 
ing and advocating the upkeep of the 
American home it becomes the public 
duty of lumber dealers everywhere to 
seek out means whereby continuous 
maintenance of American homes can 
be accomplished. 

Briefly, the chief limitation is placed 
by Conservation Order L-41, and 
from the standpoint of how much can 
be sold, this order permits the sale 
of commodities for the following uses 
up to the following amounts: 

1. Repair and Maintenance—No 
limit: provided the maintenance is 
necessary to the normal preservation 
of the structure (painting a house 
comes under this if the house has not 
heen painted for two or three years) ; 
and provided the repair accomplished 
does not change the structural lines 
or architectural features and is essen- 
tial to restore the house to a condition 
of livability. 

2. Residential Remodeling and 
New Construction—Limit, less than 
$500 including materials, labor, insur- 
ance, interest, architect’s fees, etc.: 
Anything about a house can be re- 


modeled up to $500 during one 12- 
month period; a car garage can be 
built; a fence; a porch added; a side- 
walk; provided the materials are avail- 
able and the entire cost does not ex- 
ceed $500. This means that a man 
doing his own labor; or a man and 
wife and their six children doing the 
labor would not have to count labor 
into the $500 provided the children and 
wife were not paid. Also a man own- 
ing an old house can tear down the old 
house and on incorporating the old 
used lumber into a new house, not 
have to charge up the old lumber or 
the cost of tearing down the house to 
the $500 allowed for remodeling or 
new construction. On the other hand, 
if the old house or the used lumber 
were purchased then the cost of the 
lumber would have to be charged 
against the $500 allowed. 

3. Commercial, Industrial, Institu- 
tional Remodeling or New Building— 
Limit, less than $5000 including mate- 
rials, labor, architect’s fees, insurance, 
etc. 

Dealers in agricultural areas have 
had their problem clarified to a large 
extent by the recent amendment to 
Lumber Limitation Order L-121 which 
permits delivery of construction lum- 
ber for the purpose of constructing, 
remodeling, repairing and maintaining 
structures used for shipping or storage 
of agricultural products. Under L-41, 
dealers in rural areas were provided a 
wide market by the ruling that struc- 
tures used in the production of agri- 
cultural products could be built or 
remodeled up to a cost of not more 
than $1000. That is, $1000 could be 


- spent on remodeling or construction of 


agricultural buildings on any one farm 
during a period of one year. 

In addition, $500, as outlined above, 
could be spent on farm residences. 

Likewise, dealers in so-called de- 
fense areas have had their sales prob- 
lems eased by the fact that military, 
industrial and government - project 
business, carrying priorities, is avail- 
able in their territories. L-41 does 
not affect the bulk of this business. 

In special categories also are dealers 
in mining and oil producing regions, 


for special provisions have been made 
for those two industries that make it 
easier for the lumber dealer to do busi- 
ness with them. 

With the exception of the L-41 pro- 
vision that residences damaged or de- 
stroyed (after Dec. 31, 1941) by fire, 
flood, tornado, earthquake, act of God, 
or the public enemy can be restored, 
the only provisions of L-41 having 
national application are those affecting 
REPAIR AND MAINTENANCE; 
RESIDENTIAL REMODELING 
AND NEW CONSTRUCTION; 
AND COMMERCIAL, INDUS- 
TRIAL, AND INSTITUTIONAL 
REMODELING AND NEW CON- 
STRUCTION. It is upon these pro- 
visions that the average lumber dealer 
must build his steady business during 
the war. Even many dealers in agri- 
cultural and defense areas will find 
that their bread and butter business 
must come from those three sources. 

In considering REPAIR AND 
MAINTENANCE business, two im- 
portant points must be kept in mind: 
1. Only the work essential to keeping 
the building in sound working condi- 
tion can be included as MAINTE- 
NANCE;; 2. Only when a building or 
portion of a building has become unsafe 
or unfit for service through wear, tear 
or damage, can the work be classified 
as REPAIR—and then only when the 
work restores the building or portion 
of a building to a safe or fit condition 
without change of design. 

Whenever the design of the building, 
or architectural features are changed, 
the work must be classified as RE- 
MODELING OR NEW _ CON- 
STRUCTION ; or whenever work not 
essential to upkeep is done, the job 
must be classified as REMODELING 
OR NEW CONSTRUCTION and 
the work on the building for one year 
is limited to $500 if residential ; $5000 
if commercial, industrial, etc. ; $1000 if 
agricultural. 

With the above considerations in 
mind it may be stated that the fol- 
lowing types of work can be completed 
without subtracting their cost from the 
$500 allowed for REMODELING 
AND NEW CONSTRUCTION, for 
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if they are accomplished within the 
meaning of the definitions given in the 
above paragraph they can be classified 
as REPAIR OR MAINTENANCE 
and not limited to a specified amount 
of money: 


New roof—or roofing repairs 
New siding—or siding repairs 
New stairs—or stair repairs 
Foundation repairs 

Chimney repairs 

Wood gutter replacements 
Glass replacements 

New floor—or floor repairs 
I‘loor refinishing 
Replastering—or plaster repairs 
Wall papering 

Painting the structure 
Wall-board room treatment 


If, while engaged on maintenance 
or repair work, the advisability of 
remodeling at the same time is appar- 
ent, the remodeling part of the job 
should be kept separate from the main- 
tenance and repair work. 


For example: if a roof is in such a 
bad state of repair that complete re- 
shingling is necessary, that part of the 
work is not limited, but if at the same 
time a dormer is to be added to the 
roof, all of the work involved in add- 
ing on the dormer (including the roof- 
ing shingles on the dormer) must be 
deducted from the $500 allowed for 
remodeling one house. If the roofing 
job cost $300 and the dormer $150, 
the home owner would only have used 
up $150 of the $500 allowance for the 
year, and the lumber dealer could 
still sell the homeowner up to $350 
worth of new building or remodeling. 
But if the repair work conflicted with 
the remodeling work in such a way 
that it was difficult to decide where one 
left off and the other began then the 
whole job would have to be charged 
up to remodeling and the home owner 
would have used up $450 of the $500 
allowance and the lumber dealer would 
have lost his opportunity to make any 
large additional sale. 

In determining whether work on a 
structure should be classified as RESI- 
DENTIAL NEW CONSTRUC- 
TION, limited to $500, or COMMER- 
CIAL, INDUSTRIAL, INSTITU- 
TIONAL, ETC., NEW _  CON- 


STRUCTION limited to $5000, the 
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major point is whether or not the 
building’s principal function is to pro- 
vide living space or accommodations: 
if that is the principal function of the 
building, the construction is residen- 
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tial. In this connection, any structure 
ordinarily associated with a residence, 
such as a garage, a fence, an arbor, is 
classified as residential construction 
and is limited to $500. 





How To Use 


available for promotion today. 


Subjects to be covered are: 


. Flooring 

. Roofing and Siding 
. Interior Woodwork 
. Insulation 

. Paint 


okt, wh — 


tion will be outlined. 


at a nominal cost. 





The American Lumberman Portfolio 
of Wartime Sales Opportunities 


Convinced that only the Lumber and Building Material Dealers can 
lead the way out of the maze of misinformation and misunderstanding 
surrounding the maintenance, repair and remodeling market, the 
American Lumberman will present, beginning with the August 8 
issue, a series of articles covering the major materials and items 


A complete program for merchandising the materials treated will 
be provided dealers to place in the hands of their field staffs, their 
contractors, carpenters, and consumer customers. 
sored educational promotion is designed to familiarize all types of 
lumber dealer customers with what can be built and to provide all 
those engaged in the building industry with selling tools. 


This dealer-spon- 


6. Storm Sash, Storm Doors, 


Weatherstripping 


7. Kitchen and Bathroom 


Cabinets and Walls 


8. Wall Treatments 
9. Glass 


In treating each subject the dealer will be provided with a brief 
historical background for dramatizing 1942 construction methods and 
materials; types and forms of available materials and their applica- 
tion will be discussed; storage methods, ways to minimize loss from 
damage or deterioration will be detailed; merchandising of the spe- 
cific products, covering solicitation, follow-ups, window, counter and 
floor display, suggested newspaper advertising, and a carefully planned 
direct mail piece will accompany each article; tips on installation 
for the dealer to pass on to contractors, workmen or customers will 
be included, and to provide a follow-up system that will create addi- 
tional sales, a complete program for servicing each type of installa- 


Each subject will be provided with its own promotional direct 
mail piece similar in style to the one shown on page 24. 


To provide dealers with an introductory educational mailing piece, 
the advertisement on page 24 is published to dramatize some of the 
main items that can be sold under the repair and maintenance clause 
of L-41. Reprints of this mailing piece can be obtained in quantities 


Lumber dealers can use this mailing piece to acquaint contractors, 
carpenters and customers with the promotion to come, as well as to 
provide information and to elicit inquiries regarding the procedure 
to follow in order to obtain the repairs indicated without conflict 
with the limitations imposed by L-41. 

By getting started today, dealers will be ready to follow-up with 
the promotional program on FLOORING which will appear, com- 
plete, in the August 8 issue of the American Lumberman. 
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"Ay Loans For Repairs 
Under F.H.A. Title | 





Federal Housing Officials have stated that curtailed home construction makes 
it imperative that our supply of existing houses be kept in adequate repair, 


conforming to decent standards of sanitation and health 
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Outgrowth of a paper entitled To- 
morrow's Greatest Educational Need, 
Formal Training for Building Indus- 
try Careers written about a year ago 
by Arthur A. Hood, dealer relations 
director of Johns-Manville Sales 
Corp., is the announcement by ten 
leading universities of the establish- 
ment of four year curricula in light 
construction engineering and market- 
ing to be open to students this fall. 
The original paper was brought to 
the attention of educators in all sec- 
tions of the country and established 
the fact that while the dollar volume 
in normal years, of the light construc- 
tion industry is equal to that of the 
heavy construction industry, the 
techniques of the former receive prac- 
tically no attention from the nation’s 
educational institutions, whereas engi- 
neering courses which deal with the 
latter, abound. The largest single 
item in light construction category is 
of course, the American home. 

It was further pointed out that the 
shelter industry is second only to the 
food groups in the ratio of consumer 
expenditures. 

High school advisors trained to aid 
students in planning their careers, 
have found the following eight-point 
test-formula to be useful to. stu- 
dents who wish to select one of the 
industrial vocations as their life work. 
The test was developed from the view- 
point of young people as they expres- 
sed the qualities which they would like 
to have embodied in their chosen vo- 
cation. It was made sufficiently broad 
to allow it to be applied in all fairness 
to almost any industry. 

Does my chosen industry provide: 


1. A universal demand? 

2. An unlimited opportunity ? 

3. A minimum of personal compe- 
tition? 

4. An opportunity 
statesmanship ? 


for industrial 
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Readers are invited to submit to the American Lumberman 

the names of a few young people of their acquaintance 

whom they feel have the interests and abilities to qualify 

as future successful lumber and building material dealers. 

A copy of this article will be sent to each young person 
by return mail 


5. An Opportunity to earn money 
and get practical experience while go- 
ing to college? 

6. A chance to own my own busi- 
ness someday ? 

7. An outlet for my aptitudes, per- 
sonality and creative potentialities ? 

8. For continuous cultural growth? 

It is not difficult to see that the 
housing and light construction indus- 
try stacks up well when subjected to 
this test. 


1. By pointing to shelter as an es- 
sential to life one can esablish the fact 
that housing enjoys a universal de- 
mand. The current trend to individ- 
ual home ownership enlarges the field 
for the builder. 

2. The expansion of housing has 
no limitation. Through the centuries 
housing has kept pace with human 
progress, and there is no reason to be- 
lieve that this shall not continue to be 
true. Building a home is a wealth cre- 
ating and estate building undertak- 
ing, and not an expenditure. At pres- 
ent 18 million families in America do 
not own their own homes. The farms 
of the nation have but one-fourth of 
the needed buildings for sheltering 
livestock, machinery and _ produce. 
Present buildings are wearing out ata 
rate of two percent a year. What 
greater opportunities could be asked? 


3. Never before has adequate train- 
ing for a career in this industry been 
available. Training has come to those 
in the industry only through experi- 
ence. Therefore the young person 
who successfully completes four years 
of college in a curriculum specifically 
designed for this field has no compe- 
tition. It has been estimated that 100,- 
000 trained men and women are 
needed now for careers in housing and 
light construction, and the need will 
grow with the return of peace. 

4. Home owning is a_ basic ap- 
proach to the country’s economic and 


civic betterment. Leading economists 
rate a_ revitalized building industry 
among the leaders in the list of those 
things necessary to winning the peace. 
To secure training and then to put it 
to work for the good of the nation and 
the people is American industrial 
statesmanship in its highest form. The 
building industry offers this oppor- 
tunity. 

5. Thousands of building materials 
dealers are organizing to provide tem- 
porary vacation-time work for col- 
lege students training themselves for 
building industry careers, as well as — 
permanent jobs for them upon gradu- 





SCHOOLS OFFERING A LIGHT 
CONSTRUCTION ENGINEERING 
AND MERCHANDISING COURSE 
AND THE DEPARTMENTS WHICH 
ADMINISTER THIS COURSE. 


Iowa State College 
Ames, Ia. 
Forestry 


University of Minnesota 
Minneapolis, Minn. 
Forestry 


University of New Hampshire 
Durham, N. H. 
Architecture 


University of Denver 
Denver, Colo. 
Business Administratior 


Alabama Polytechnic Institute 
1} Aubum, Ala. 
i] Civil Engineering 
North Carolina State College 
Raleigh, N. C. 
Civil Engineering 
1] New York State College of 
1] Forestry 
Syracuse University, Syracuse, 
|| N.Y. 
Forestry 
Mass. Institute of Technology 
Cambridge. Mass. 
Construction Engineering 


Michigan State College 
Lansing, Mich. 
Forestry 
| University of Wisconsin 
Madison, Wis. 
i President's Office (temp.) 
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ation. Alternating periods of study 
and practical application will speed 
the process of learning, and boost the 
earning capacity of the graduate. 

6. Prior to the present war an in- 
dependent survey revealed that thou- 
sands of retailers in the building in- 
dustry were ready to employ two or 
three light construction graduates 
each, at salaries beginning at $125 per 
month. Industry knowledge, mer- 
chandising sense and executive ability 
are more needed than capital in build- 
ing a successful proprietorship. Even 
in small towns today  experience- 
trained proprietors are enjoying profit 
incomes from eight to 15 thousand 
dollars annually. 


7. If the light construction student 
is research minded, ever receding 
frontiers beckon him; if he is mechan- 
ically minded, the package construc- 
tion fields, the organization of infinite 
bulk and infinite detail, will call him. 
Should he be finance minded there 
are thousands of opportunities in the 
building finance structure. For the 
mathematical mind the vital cost re- 
duction subject holds untold oppor- 
tunity. For the promotional and lead- 
ership types the fields of sales and 
management are wide open. The in- 
dustry indeed presents new frontiers 
to the creative mind and offers a com- 
plete opportunity for the full play of 
dynamic physical and mental energy. 

8. The housing graduate becomes 
an architect and sculptor of the home 
enrivonment, which is the basis of 
American culture. 

Each of the listed institutions of 
learning have outlined courses which 
provide excellent coverage of the prob- 
lem, and the student desiring this 
training may matriculate at any one 
of them without hesitancy. Those who 
write to several for specific informa- 
tion about courses will find that there 
are slight differences in the curricula 
of the various schools, because an ade- 
quate curriculum in this field neces- 
sarily has to cut across many of the 
university's departments, (engineer- 
ing, architecture, liberal arts, agricul- 
ture, business administration, forestry, 
ete. ). 

However the chief responsibility for 
the housing and light construction 
course as a whole must be centered 
in one of the university’s departments. 
All of the schools have selected one of 
three departments to supervise the 
course, as indicated in the accompany- 
ing list. Where the forestry depart- 
ment administers the course there will 
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undoubtedly be a slight emphasis on 
lumber techniques, where engineer- 
ing has the responsibility the course 
will run a little heavy on construction 
techniques, and where the school of 
commerce directs, marketing and kin- 
dred subjects will have certain em- 
phasis. In selecting his school the 
student may well balance this fact with 
his special interests, and also consider 
relative location of the institution and 
the amount he can afford to spend to 
secure his education. Any of the 
schools listed will send full informa- 
tion upon request or the American 
Lumberman will be glad to secure this 
material for any of its readers who 
may be interested. 

Specific information about the 
courses as offered by some of the col- 
leges, which has come to hand is as 
follows: 

UNIVERSITY OF MINNESOTA 

Degree upon completion: Bachelor 
of Science. Course title: Lumber 
Merchandising and _ Construction. 
Course hours required in the four 
years under general broad _ subject 
heads: Forestry, 19; Techniques of 
Lumber Manufacture, 21; General 
Engineering, 11; Architecture, 12; 
3usiness Administration, 56; Mathe- 
matics, 15 (those students having 
completed algebra and trigonometry 
in high school are exempt from part 
of this); Physics and Chemistry, 23; 
English, 15; General, 17. 

There are also 15 or more hours of 
elective courses, which the student may 
devote, if he wishes, to Housing (Ar- 
chitecture), Farm Structures, Farm 
Structure Laboratory, Psychology of 
Advertising, Forest Entomology, In- 
terior Decorating, Surveying, Land- 
scape Gardening, Personnel Manage- 
ment, Transportation, Public Finance, 
or many others. 

NEW YORK STATE COLLEGE 
OF FORESTRY AT SYRACUSE 
UNIVERSITY 

Degree upon completion: Bachelor 
of Science. Course title: Retail Mer- 
chandising and Light Construction. 
Course hours devoted to subjects dur- 
ing the four years: Forestry, includ- 
ing lumber manufacture, seasoning, 
dry kiln engineering, timber preserva- 
tion, wood identification, lumber sales- 
manship, etc., 15; business subjects, 
22; engineering subjects, 15; general 
educational subjects, English, etc., 46; 
electives, 5; A course in surveying 
and 12 hours of mathematics are re- 
quired. Interior Decoration and Land- 
scape Gardening may be elected. 
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UNIVERSITY OF WISCONSIN 

Degree upon completion: Bachelor 
of Science. The first year will contain 
much of the general material that 
Freshmen in engineering undertake, 
the fundamental sciences and some 
mathematics. In the advanced years 
more courses in engineering, some in 
business administration and some op- 
tions in social studies. The facilities 
of the Federal Forest Products Lab- 
oratory, on the Wisconsin campus, 
will also be helpful to students there. 
IOWA STATE COLLEGE 

Degree upon completion: Bachelor 
of Science. Iowa State does not spe- 
cifically have a curriculum set up in 
the housing and light construction 
field, but through its department of 
forestry it offers courses, which when 
taken as electives, will adequately pre- 
pare a student for a career in the retail 
building industry. 

Such a curriculum could be shaped 
up as follows from courses offered at 
Iowa State. Techniques of lumber 
manufacturer (kiln drying, wood pres- 
ervation, etc.), 14 credit hours; 
forestry (forest mensuration, wood 
technology, etc.) 14 credit hours ; other 
forestry, 55 hours; retail lumbering 
and building, 15 hours; business ad- 
ministration, 19 hours; surveying, 11 
hours; mathematics, 12 hours; science 
subjects, 71 hours. Courses in interior 
decorating and landscape gardening are 
not offered. The student is allowed 
considerable latitude in his choice of 
subjects and the above listed hours can 
be varied according to individual needs 
or desires. 


MICHIGAN STATE COLLEGE 


Degree upon completion: Bachelor 
of Science: Course title, Housing and 
Lumber Merchandising. Michigan 
State operates on a three semester 
system, therefore about 200 credit 
hours are required for graduation. 
The school offers Housing and Lum- 
ber Merchandising students the fol- 
lowing hours of work under these 
general headings from which they may 
select their courses. Some courses are 
required of course. Forestry, 30 
hours; Architecture, 20; Business 
Administration, 71; Agriculture, 17; 
Farm Building and Planning, 6; Ad- 
vertising, 7; Surveying, 9; Building 
Materials, 8; and a variety of other 
general education subjects. 

Requirements for a degree also in- 
clude a minimum of six months of 
practical experience in some phase of 
the industry. 
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\0 LMT RULE 


Now that priorities have closed in 
on new construction, the bread and 
meat of the lumber business is in re- 
modeling and repairs according to 
Bedford F. Seale, president of Seale 
lumber & Coal Co., Inc., of Birming- 
ham, Ala. Consequently his concern 
is specializing in creating new homes 
at old-addresses, at least as far as 
government regulations permit. 

“No limit is placed by the govern- 
ment on repairing homes and making 
essential replacements and in addition 
$500 is allowed for new work in the 
form of additions, porches, 
baths, ete.,”” says Mr. Seale in a recent 
newspaper advertisement directed to 
the public. 


rooms, 


“In the event additional living space 
is being created for defense workers 
(in a defense area), $6,000 is placed 
as the limit of money that can be spent 
on new work. In this way many 
property owners are building attic, 
basement, or garage apartments which 
are turned into a source of revenue and 
additional income to the property own- 
ers. The government urges all who 
have such property to turn it into extra 
living space for the thousands of 
workers who have come to Birming- 
ham. 

‘Seale Lumber Company also wishes 
to correct a false impression in the 
mind of the public. New homes can 
still be built and will be built by Seale 
l.umber Company for any defense 
workers or other individuals in any 
vay connected with defense industries. 
The only restriction placed on homes 
of this type is a ceiling limit of $6,000, 
otal valuation of house and lot. Seale 
‘umber Company can build homes 
vithout basement for $3,000 and up; 
and can supply a three-bedroom house 
with one bath, basement and warm air 
furnace for $6,000 if the cost of the 
lot is not excessive.” 

This advertisement indicates how a 
concern located in or near a defense 
area can plug for repair and remodel- 
ing business just as in the past few 
years customers were developed for 
new homes. The Seale Lumber Com- 
pany not only maintains a sales staff, 
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but also an architectural design service, 
which is now working on the mod- 
ernizing field. 

“We have several contractors work- 
ing with us and some of them at least 
are perfectly able to sell extensive re- 
pair jobs on their own,” said Mr. Seale. 
“However, we are ready and willing 
to help them work out propositions 
with home owners. After a meeting 
of minds is obtained we act as a clear- 
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on Repair and Maintenance 
PROMOTES FIRM’S SALES 


ing house for the whole job and ar- 
range for the financing.” 

Mr. Seale has associated with him 
several young men who are essentially 
sales minded. They leave the matter 
of production and shipment of lumber 
to others and concentrate on the single 
phase of selling better homes. And in 
this respect they find almost every 
home owner a prospect for some kind 
of a reconditioning job. 





These "before" and "after" pictures tell better than words how any dealer can 

help a home owner modernize. This home owner added extra space in the back 

and a new roof and in doing so transformed the appearance of his whole house. 

Seale Lumber Co. supplied the material on this job and assisted the Contractor, 
J. W. Tucker, in carrying the work through to completion 
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Freeze Extension 


As Washington lumber circles ex- 
pected, Limitation Order No. L-121 
has been extended and will remain in 
effect until Aug. 13; may of course 
be extended beyond that date by later 
orders. 

The revision changes a few details; 
releases some lumber grades and _ spe- 
cies not much bought by the govern- 
ment; permits sale and delivery of 
construction lumber for repair and 
maintenance of railroad rolling stock; 
allows sawmills to sell locally at retail, 
if they were making such sales before 
the order was issued and if no other 
retail yards are located in the mill 
communities; exempts sawmills pro- 
ducing less than 5,000 feet of softwood 
per day. The original order exempted 
only those mills cutting less than 5,000 
feet per day of all kinds of lumber; 
softwood and hardwood combined. 

Arthur T. Upson, Chief of the Lum- 
ber Branch, WPB, called attention to 
the fact that the revised order does not 
relax the rules about general replace- 
ment of retailer or distributor inven- 
tories. Inventory replacements can be 
made only with the specific permission 
of the Director of Industry Opera- 
tions; and this permission is granted 
only in cases where inventory has been 
depleted by sales for purposes specified 
in the original order. 


Permanent Distribution System 
The Branch says the order was 
extended to allow time for the working 
out of a permanent system of distribu- 
tion; but Mr. Upson did not suggest 
what lines this system would follow. 
He did say that “adequate amounts” 
of lumber would be available for war 
housing, farm uses and general main- 
tenance and repair, “though the lumber 
available may not be exactly the kind 
that users like or have bought in the 
past.” His warning that lumber de- 
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mands of the armed forces are rapidly 
increasing would indicate no relaxing 
of the rules in the immediate future. 


Further Restrictions? 


Dr. Wilson Compton, of the NLMA, 
in commenting upon this extension of 
L.-121, stated that unless production 
can be increased it is probable that 
further restrictions will be imposed 
upon the civilian lumber trade and that 
these restrictions will include both 
softwoods and hardwoods. 

Rumors about restrictions on repair 
and maintenance have been afloat ; but 
the commonly accepted guess is that if 
changes are made in this field they 
will be liberalizing rather than restric- 
tive. A project is said to be in the 
works to give relief to distribution 
yards that formerly got their stock by 
water. The necessary shift to rail 
shipments has made ceiling prices 
oppressive; but at this writing no 
announcement has been made. The 
WPB is helping inform the trade 
about kinds and quantities of lumber 
that are available and that at the mo- 
ment are not needed by war agencies. 

This journal holds the hope—not the 
promise—that by the end of the year 
the peak of government buying will 
have been passed. During the inter- 
vening months, however, expect no 
extensive lifting of limitations. 


Available Resources 


3ack of Washington's toil and moil 
is a well-known item—or is it really 
well known ?—that has a hundred im- 
pacts. It is the fact of steadily mount- 
ing shortages. 

We've been warned about it since 
away back when. Most of us believed 
the story; but some of us believed it 
without too much imaginative under- 
standing. Some of us did not believe 
it at all. 

3ut the advance guard of scarcity 










has marched in; has affected different 
people in different ways, some of them 
not so good. Best eitect, of course, 
is the white-hot will to assign what we 
have to places where it will best serve 
the common effort. 

Add to the unpalatable fact of short- 
ages another and even more bitter cir- 
cumstance. Up to now, we've been 
steadily losing this war. 

However, a caution in passing. 
Don’t jump to the hasty conclusion, 
from reading this page or from follow- 
ing columnists and editorial writers, 
that Washington war work is being 
badly done. It isn’t. The great bulk 
of government work is being done with 
a smooth speed and efficiency that 
would do credit to any big corporation. 
Good department and bureau work 
isn't considered spot news; doesn't get 
the headlines. Real measuring rod is 
the fact that the chips are down in 
the toughest game this country has 
played within the memory of living 
men. It’s the size of the job, not the 
skill or spirit of the workers, that 
makes the going hard. 

For good report or for evil report, 
you'll not be far wrong if you guess 
that at least two out of every three 
actions in the purlieus of governmeni 
take off from this springboard: 
“There’s not enough for everything!" 


Cases in Point 

Here are a few items in the current 
take of capital news: the effort to aid 
small business, the fast-growing threat 
of inflation, the fight over wages in 
Little Steel, contests about appropria- 
tions for Agriculture and the OPA, the 
realignment of the War Production 
Board. Others could be added. It’s a 
tangled display, and no two items can 
be measured by exactly the same for- 
mula; but each comes back, sooner or 
later, to shortages of materials or of 
Scarcity is the news. 


manpower. 
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Little Business 

The Smaller War Plants Corpora- 
tion, with $150,000,000 capital, is set 
up to aid small industrial plants forced 
out of civilian production. Apparently 
the plan is double-barreled; first, to 
keep these concerns alive by means of 
subsidies, against the time when they'll 
be needed for war or for peace, and, 
second, to help them right now in 
changing over to the production of war 
goods. The corporation is prepared to 
offer capital and engineering aid, help 
with retooling and advice about pool- 
ing orders. 

Frankly, the second part of the plan 
isn’t promising. Some of the plants 
are badly located in relation to trans- 
portation, labor supply and_ pooled 
assembly points. Many need too much 
retooling. Some managers have not 
carried into government dealings the 
aggressiveness that made them suc- 
cessful in civilian business. Some have 
waited too long. 

A percentage of the plants will make 
the changeover. But the bottle neck 
of insufficient raw materials is likely to 
keep that percentage small. 


Inflation Cloud 


The danger of inflation grows more 
menacing. The delay of congress in 
appropriating funds to the OPA is 
spectacular news, capable of varied 
interpretations. But, after all, this 
matter of delayed funds is a minor 
threat ; a symptom rather than a crisis. 
Enforcement of rules about price ceil- 
ings is important. So is the manage- 
ment of rationing; but rule enforce- 
ment is a sedative and not a cure. As 
this page has repeated ad nauseam, 
the cause of inflation is excess of pur- 
chase money over available consumer 
goods; in other words, shortages. The 
cure for inflation is a reduction of the 
spread between buying power and 
market goods; and if it can’t be done 
by increasing the volume of goods, it 
has to be done by limiting the volume 
of buying power. Up to date, these 
limitation efforts have not beeen nota- 
bly successful. 


Our Fair Share 

There are those, of course, who like 
to fish in troubled waters and who 
want inflation control to fail. We as 
well as the Greeks have a name for 
them. But the big majority of Ameri- 
cans do not deserve that name; for 
they ask nothing more than a fair divi- 
sion of available consumer goods. If 
they have trouble agreeing about the 
location of the fair division point, this 
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doesn’t alter the fact that in the main 
their intentions are good. 

Workers in Little Steel, asking a 
dollar a day increase of wages and 
given a 44-cent increase, wanted to 
keep abreast of rising costs. The Farm 
Bloc, fighting the proposal to sell 
government-owned grain for feeding 
purposes at less than parity prices, had 
no sinister purpose in mind. It wanted 
to hold farmers’ grain prices at figures 
that would allow these men to buy a 
fair share of goods and services. 

But it doesn’t end with a single 
upward adjustment of income. When 
one group gets more money, so it can 
buy the accustomed amount of goods 
from a diminishing over-all supply, 
other groups have fewer goods to 
divide. So they clamor for adjust- 
ments ; and the inflation spiral rises. 


Really Caring 

There are admitted inequities in 
income and the division of goods. But 
back of these things there is a miasma 
that is taking enough form to get into 
the news. One of the ablest politicians 
in Washington talked with this page 
about it. 

“We're pretty proud of what we’ve 
done,” he said, “and we have reason 
to be. Soldiers and sailors are taking 
it and giving it back. Business men 
have worked near miracles in trans- 
forming plants; and workers are put- 
ting out the stuff. But I don’t like the 
apathy that seems to overtake us when 
we get away from definite war jobs. 
We're keen enough at getting a cut 
of scarce commodities; but what has 
happened to that old-fashioned idea of 
reaching for our share of unavoidable 
hardships ? 

“T hate to say it; but every salvage 
campaign so far has flopped. Ration- 
ing in the East wouldn’t have saved 
gas, except that quantities issued to 
stations were strictly limited. Sta- 
tions that had gas, I’m told, sold it; 
cards or no cards. And customers, 
buying more than the law allowed, 
would say, ‘Oh, this rationing stuff is 
a phony.’ Civilian defense has limped 
from the first; not because officials 
failed but because civilians couldn’t be 
bothered. Except on the West Coast, 
black-outs have been half-hearted. Too 
many ships have been torpedoed off the 
Atlantic Coast because they were 
silhouetted against the glow of cities. 


A People's War 

“Listen! This isn’t just a military 
war. Civilians will have to win it by 
wanting to win it; wanting to win it 
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so much they'll do their civilian jobs. 
France collapsed because the French 
people didn’t seem to care. The people 
of Burma, of India, of Turkey and of 
Egypt don’t seem to care. But the 
Chinese and the Russians do care; and 
what a difference! Lord, look at the 
difference! We're not going to defeat 
even inflation, to say nothing of Hitler 
and Hirohito, on a civilian policy of 
grabbing ours in consumer goods and 
of ducking ours in necessary war hard- 
ships. Don’t make any mistake about 
it. We’re not going to win any part 
of this people’s war until the American 
people, as civilians, really care.” 

High pitched, of course, but some- 
thing to think of in connection with 
shortages. 


WPB Realignment 


Changes in the War Production 
Board’s internal setup were made 
necessary by mounting shortages. 


These changes have neither increased 
nor decreased the agency’s basic 
powers ; but they do carry the promise 
of more effective use. In the early 
days of the war effort it was taken 
for granted that expansion and retool- 
ing of plants were the serious prob- 
lems, and they were. This was a land 
of mighty surpluses; and every one 
supposed materials would be available 
as needed. 

When shortages began to show up, 
control over them was hastily impro- 
vised. Many agencies and depart- 
ments shared in this control; began 
falling over each other’s feet. Red 
tape blossomed like the flowers in 
spring. Example: One department 
of the WPB approved the change-over 
of oil-burning furnaces to coal, to con- 
serve oil supplies; and another depart- 
ment of the same agency refused to 
release materials to manufacture the 
coal grates. Army and Navy de- 
manded more and still more; defined 
their programs by saying they didn't 
have enough of anything. 


Civilian War Pattern 

It became apparent that even war 
munitions must be planned with avail- 
able materials in mind; that munitions 
making was pointless, indeed im- 
possible, unless transportation, mines 
and crop production were kept up. The 
war effort needed, and had to be 
geared with, civil industry. 

Out of this has come the WPB 
realignment that gives control of mate- 
rials, for both military and civil uses, 
to one division ; makes J. S. Knowlson 
Czar in that field. 
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[-121 Amended, Extended to Aug, 


1. The following are changes made in the 
Order by the new Amendment. 

(a) Common Boards. Definition changed 
to read as follows: 

(i) Any Common Boards in nominal 
sizes of 1 inch thick by 4, 6, 8, 10 and 12 
inches wide, by 8 feet long and longer, in 
the following species or grades (or their 
equivalents ) : 


(hb) Additional items released in Boards: 

(i) No. 1 Common Redwood. 

(ii) No. 1 Common Ponderosa Pine, 
Eastern Spruce, Engelmann Spruce and 
Western White Spruce. 

(iii) No. 1 and No. 2 Common in Cypress, 
White Fir, Western Larch, Lodgepole Pine, 
Idaho White Pine, Northern and Eastern 
White Pine, Norway Pine and Tamarack. 

(c) Additional Drop Siding items re- 
leased: 

(i) “D” and Better and No. 2 Common 
Eastern Hemlock. 

(ii) No. 1 Cypress and Eastern Spruce. 

(iii) No. 1 and No. 2 Western Larch, 
Idaho White Pine, Northern and Eastern 
White Pine, Norway Pine, Ponderosa Pine, 
Sugar Pine, Lodgepole Pine, Engelmann 
and Western White Spruce. 

(d) Additional items of Flooring released: 

(1) No. 1 Douglas Fir, West Coast Hem- 
lock and Sitka Spruce. 

(ii) “D” and Better and No. 2 Eastern 
Hemlock. 

(e) Additional Flooring items frozen: 

(1) “D” Douglas Fir, West Coast Hem- 
lock and Sitka Spruce. 


» 


2. Definition of producer. This is changed 
to exempt a producer producing less than 
5000 feet of softwood lumber, instead of 
soft and hardwood as before. 

any sawmill engaged in local retail 
distribution im areas not served by retail 
yards,” may sell at retail “to the extent that 
it is so engaged.” 

3. Repair of Railway Rolling Stock. 

Upon proper endorsement, sale of frozen 
items to owners of railway rolling stock for 
repair and maintenance, is allowed. 

Information coming with the official Order 
states that this 30-day extension is made to 
provide sufficient time for development of a 
distribution system based upon the relative 
essentiality of lumber for war purposes. 
Mr. Upson again warns the public and in- 
dustrial users that lumber is a scarce com- 
“modity. Wood is now being used in many 
commodities formerly made of metals. He 
further gives this encouraging note: 

“There will remain available adequate 
amounts of lumber of the types and qualities 
needed for war housing, farm uses, general 
maintenance and repair, although the lumber 
available may not be exactly the kind that 
users like or have bought in the past.” 


Status of Retail Stocks 


The May 31 summary of the National 
Survey indicates that retail stocks have 
reached a record low—a decline of 7.3. per- 
cent over April 30 and 9.1 percent below 
May 31, 1941. This is judged to be largely 
due to the effect of L-121 enacted May 13, 
1942. 


Limitation Order L-121, as Amended 
July 10, 1942 


Section 1225.1 General Limitation Order 
L-121 is hereby amended to read as follows: 

§$ 1225.1 General Limitation Order L-121 
—(a) Definitions. For the purposes of this 
order : 


(1) “Construction lumber” means any 
sawed softwood lumber of any of the follow- 
ing specifications, whether rough, dressed on 
one or more sides or edges, dressed and 
matched, ship-lapped or grooved for splines: 

(i) Any joists, planks, beams, stringers 
or timbers of any softwood species, in Grade 
No. 1 and higher grades, in nominal sizes of 
3 inches thick and thicker, by 4 inches wide 
and wider, by 10 feet long and longer ; 

(ii) Any common dimension of any soft- 
wood species, except Idaho white pine, 
Northern and Eastern white pine, and sugar 
pine, in Grade No. 1 and Grade No. 2 (or 
their equivalents), in nominal sizes of 2 
inches thick, by 4 to 14 inches wide (in- 
clusive), by 10 feet long and longer: 

(iii) Any common boards in nominal 
sizes of 1 inch thick, by 4, 6, 8, 10 and 12 
inches wide, by 8 feet long and longer, in 
the following species and grades (or their 
equivalents ) : 

(a) Western red cedar, Douglas fir, West 
Coast hemlock and Sitka spruce: Grade 
No. 1. 

(b) Southern pine: Grade No. 1 and Grade 
No. 2. 

(c)Redwood: Grade No. 2. 

(d) Ponderosa pine, Eastern Spruce, 
Fkngelmann spruce and Western’ white 
spruce: Grade No. 2 and Grade No. 3. 

(e) Cypress, white fir, Eastern hemlock, 
Western larch, lodgepole pine, Idaho white 
pine, Northern and Eastern white pine, Nor- 
way pine, sugar pine and tamarack: Grade 
No. 3. 

(iv) Any drop siding, standard patterns 
No. 105 and No. 106, in standard lengths 
t feet and longer, in the following species 
and grades (or their equivalents) : 

(a) Western red cedar, Douglas fir, West 
Coast hemlock and Sitka spruce: Grade D. 

(bb) Eastern hemlock: Grade No. 1. 

(c) Southern pine: 
No. 2. 

(d) Cypress and [astern spruce: Grade 
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Grade C and Grade 


(e) Western larch, Idaho white pine, 
Northern and Eastern white pine, Norway 
pine, Ponderosa pine, sugar pine, lodgepol« 
pine, Engelmann spruce, and Western white 
spruce: Grade No. 3. 

(v) Any finished flooring, — standard 
match, 25/32 inch thick by 23¢ inches and 
3'4 inches face widths, in standard lengths 
+ feet and longer, in the following species 
and grades (or their equivalents) : 

(a) Southern pine: Grade C and Grade 
No. 2. 

(b) Douglas fir, West Coast hemlock, and 
Sitka spruce: Grade D. 

(c) Eastern hemlock: Grade No. 1. 

“Construction Lumber” does not include 
any of the standard grades of factory lum 
ber, shop lumber, or box lumber; or the 
standard grade of No. 1 Heart Common in 
Western red cedar, cypress and redwood; 
or railway ties. 

(2) “Producer” means any manufactur- 

ing plant, concentration plant or other estab- 
lishment which processes, by sawing, edging, 
planing or other comparable method, twenty 
five percent or more of the total volume of 
logs and lumber purchased or received 
it; except that “Producer” does not include 
any sawmill which produced less than 5,000 
feet, board measure, of softwood lumber, per 
average day of eight hours of continuous 
operation, during the ninety days preceding 
May 13, 1942, and does not include any 
establishment known in the trade as a local 
retail yard whose operations are confined 
principally to distributing lumber locally and 
which processes as an incident thereto for 
the servicing of customers, and does not in 
clude any sawmill engaged in local retail 
distribution in areas not served by retail 
yards, to the extent that it is so engaged. 
(3) “Volume” means the board foot volume 
of lumber processed from logs, processed 
from other lumber or sold, as the case may 
be, within six months immediately prior to 
the transaction affected by this order. 

(b) General limitations. (1) During the 
period of ninety days next following May 
13, 1942, no producer shall sell, ship or 
deliver (including delivery by a_ producer 
to any distribution yard of such producer ) 
any construction lumber, except that: 

(i) (a) Any producer may sell, ship 
and/or deliver (either directly or through 
one or more intervening persons) any con- 
struction lumber to be delivered to or for 
the account of the Army, the Navy, the 
Maritime Commission, the Panama Canal, 
or Lend-Lease Governments or which is to 
be physically incorporated into buildings. 
structures or material, or used for packing. 
boxing, crating or stowing for shipment o! 
material, which will be so delivered; but in 
the case of sales, shipments or deliveries 
through intervening persons, only if there 1s 
endorsed on the purchase order or contract 
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for such construction lumber the following 
statement, signed by the purchaser or by a 
responsible official duly designated for such 
purpose by the purchaser : 

All construction lumber covered by this 
purchase order (or contract) is to be sold, 
shipped, and/or delivered in compliance with 
paragraph (b) (1) (4) (a) of Limitation 
Order L-121 with the terms of which I am 
familiar. 


Date 


(b) Any producer may sell, ship and/or 
deliver (either directly or through one or 
more intervening persons) any construction 
lumber to or for the account of any con- 
tractor or subcontractor of the Army, the 
Navy, the Maritime Commission, the Pan- 
ama Canal, the Defense Plant Corporation 
or Lend-Lease Governments, which such 
construction is to be used for plant con- 
struction or expansion for the manufacture 
or processing of material for the Army, the 
Navy, the Maritime Commission, — the 
Panama Canal, the Defense Plant Corpora- 
tion, or Lend-Lease Governments, or for the 
training of personnel of the Army or the 
Navy, if such construction or expansion 
project is rated on Preference Rating Cer- 
tificate PD-3, PD-3A, or PD-4 or under 
any of the P-19 series of preference rating 
orders or the P-14 series of preference rating 
orders; but only if there is endorsed on the 
purchase order or contract for such con- 
struction lumber the following statement, 
signed by a contracting or inspecting official 
of the Army, the Navy, the Maritime Com- 
mission, the Panama Canal, the Defense 
Plant Corporation, or Lend-Lease, as the 
case may be: 

The construction lumber covered by the 
purchase order (or contract) is required by 
the purchaser, actually to be put into con- 
struction during the period Order L-121 is 
in effect, and sixty days thereafter. The 
construction lumber is to be used for con- 
struction (or expansion) of facilities for the 
manufacture or processing of material for 
the Army, the Navy, the Maritime Com- 
mission, the Panama Canal, or Lend-Lease 
Governments, or for the training of person- 
nel of the Army or the Navy, which con- 
struction (or expansion) is rated on Prefer- 
ence Rating Certificate (or Order) Number 


, Serial Number 


(c) Any producer may sell, ship and/or 
deliver (either directly or through one or 
more intervening persons) any construction 
lumber to or for the account of any operator 
as defined in Preference Rating Order P-56 
or any operator as defined in Preference 
Rating Order P-58 or any producer as de- 
fined in Preference Rating Order P-73, for 
the purposes stated in such orders; but only 
if there is endorsed on the purchase order 
or contract for such construction lumber the 
following statement, signed by the purchaser 
or by a responsible official duly designated 
for such purpose by the purchaser: 

All construction lumber covered by this 
purchase order (or contract) is to be sold, 
shipped, and/or delivered in compliance with 
paragraph (b) (1) (i) (c) of Limitation 
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Order L-121 with the terms of which I am 
familiar. 


Date 


(d) Any producer may sell, ship and/or 
deliver any construction lumber (either di- 
rectly or through one or more intervening 
persons) to any person if such construction 
lumber is ultimately to be used for the con- 
struction, extension, remodeling, repair or 
maintenance of buildings or structures for the 
storage of agricultural products produced by 
farmers, planters, ranchmen, dairymen, or 
nut or fruit growers, or if such constr:ction 
lumber is to be used for the packing, boxing, 
crating or stowing for shipment of such 
products; but only if there is endorsed on 
the purchase order or contract for such con- 
struction lumber the following statement, 
signed by the purchaser or by a responsible 
official duly designated for such purpose by 
the purchaser : 

All construction lumber covered by this 
purchase order (or contract) is to be sold, 
shipped, and/or delivered in compliance with 
paragraph (b) (1) (i) (d) of Limitation 
Order L-121 with the terms of which I am 
familiar. 


(e) Any producer may sell, ship and/or 
deliver any construction lumber (either di- 
rectly or through one or more intervening 
persons) to any person if such construction 
lumber is to be used for the repair or main- 
tenance, in the shops of the owner, of rail- 
way rolling stock: but only if there is en- 
dorsed on the purchase order or contract 
for such construction lumber the following 
statement signed by the purchaser or by a 
responsible official duly designated for such 
purpose by the purchaser: 

All construction lumber covered by this 
purchase order (or contract) is to be sold, 
shipped, and/or delivered in compliance with 
paragraph (b) (1) (i) (e) of Limitation 
Order L-121 with the terms of which I am 
familiar., 


Each endorsement made under the provisions 
of the order shall constitute a representation 
to the producer and to the War Production 
Board that the construction lumber referred 
to therein will be used in accordance with 
the said endorsement. 


(ii) Any construction lumber which was 
actually in transit on May 13, 1942, may 
be delivered to its ultimate destination; 


(iii) Any producer may sell, ship and/or 
deliver any construction lumber to any other 
producer ; 

(iv) Any producer may sell, ship and/or 
deliver any construction lumber upon the 
specific authorization of the Director of In- 
dustry Operations on Form PD-423 for the 
specific sale, shipment and/or delivery of 
such construction lumber. 
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(2) No person shall accept any delivery 
of lumber, the delivery of which is prohibited 
by this order. 


(c) Records. All persons affected by this 
order shall keep and preserve for not less 
than two (2) years accurate and complete 
records concerning inventories, production 
and sales. 


(d) Audit and inspection. All records 
required to be kept by this order shall, upon 
request, be submitted to audit and inspection 
by duly authorized representatives of the 
War Production Board. 


(e) Reports. Each person to whom this 
order applies shall execute and file with the 
War Production Board such reports and 
questionnaires as said Board shall from time 
to time request. 


(f) | iolations. Any person who wilfully 
violates any provision of this order, or who, 
in connection with this order, wilfully con- 
ceals a material fact or furnishes false infor- 
mation to any department or agency of the 
United States is guilty of a crime, and upon 
conviction may be punished by fine or im- 
prisonment. In addition, any such person 
may be prohibited from making or obtaining 
further deliveries of, or from processing or 
using, material under priority control, and 
may be deprived of priorities assistance. 


(g) Appeals. Any person affected by this 
order who considers that compliance there- 
with would work an exceptional and unrea- 
sonable hardship upon him, or that it would 
result in a serious problem of unemployment 
in the community, or that compliance with 
this order would disrupt or impair a pro- 
gram of conversion from non-defense to de- 
fense work, may apply for relief by addres- 
sing a letter to the War Production Board, 
setting forth the pertinent facts and the 
reasons why such person considers that he 
is entitled to relief. The Director of Indus- 
try Operations may thereupon take such ac- 
tion as he deems appropriate. 

(h) Applicability of Priorities Regulation 
No. 1. This order and all transactions af- 
fected thereby are subject to the provisions 
of Priorities Regulation No. 1, as amended 
from time to time, except to the extent that 
any provision hereof may be inconsistent 
therewith, in which case the provisions of 
this order shall govern. 


(i) Applicability of other orders. Inso- 
far as any other order issued by the Director 
of Industry Operations, or to be issued by 
him hereafter, limits the use of any material 
to a greater extent than the limits imposed 
by this order the restrictions of such order 


shall govern, unless otherwise specified 
therein. 
(j) Routing of correspondence. Reports 


to be filed and other communications con- 
cerning this order shall be addressed to the 
War Production Board, Lumber and Lumber 
Products Branch, Washington, D. C., Ref.: 
L-121. 

This amendment shall take effect imme- 
diately. (P.D. Reg. 1, as amended, 6 F.R. 
6680; W.P.B. Reg. 1, 7 F.R. 561; E.O. 9024, 
7 F.R. 329; E.O. 90-40, 7 F.R. 527; E.O. 
9125, 7 F.R. 2719; sec. 2 (a), Pub. law 671, 
76th Cong., as amended by Pub. Laws 89 
and 507, 77th Cong.) 


Issued this 10th day of July, 1942. 
Director of Industry Operations. 
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FHLB Dividends 


Dividend payments by 11 of the regional 
Federal Home Loan Banks for the first half 
of 1942 amounted to $1,003,201, as compared 
with $866,000 for the similar period in 1941, 
James Twohy, governor of the Federal 
Home Loan Bank System announced. The 
twelfth bank declares its dividends on De- 
cember 31 for the full year. 

Of the 1942 earnings, $706,311 went to the 
Reconstruction Finance Corporation—now 
owner of the Government's stock in the 12 
banks—and $296,890 to the member savings 
and loan associations, cooperative banks, 
mutual savings banks and insurance com- 
panies, in proportion to their ownership of 
the Banks’ capital stock. 

Since they were founded nearly ten years 
ago, the regional banks of the System have 
paid their members $4,225,198 and the Gov- 
ernment $14,187,493 in dividends, to a total 
of $18,412,691. The Federal Home Loan 
Bank System provides a credit reservoir for 
some 3,815 thrift and home-financing institu- 
tions. 

Outstanding advances of the 12 regional 
banks to their members on June 30 stood at 
$192,645,000, as compared with $169,897,000 
June 30, 1941. Cumulative advances total 
$977,884,000. Of this amount, $785,239,000 
has been repaid. 

Assets of the banks now amount to $309,- 
976,000, a gain of 6.3 percent in the past 
year. Reserves and undivided profits of 
$14,106,000 compare with $12,034,000 re- 
ported on June 30, 1941. 


Influence of War Housing 


\lthough wartime restrictions are present- 
ing difficult problems to the home-financing 
and construction industries, American home 
seekers of the future will reap benefits from 
the trend toward lower-cost homes resulting 
from those restrictions, according to the 
current issue of the Federal Home Loan 
Bank Review. 

War housing has hastened the trend 
toward small and inexpensive homes, incor- 
porating a minimum of scarce materials and 
cutting out the frills and luxuries which 
ordinarily adorn newly-built residences. The 
concentration of private building operations 
on small and simple houses is reflected in 
a decreasing average permit valuation of 
single-family dwellings during the past six 
months. Despite rising building costs, the 
average construction mortgage written by 
savings and loan associations in the first 
three months of 1942 was only slightly over 
$3,500 and well below the average for 1941. 

Private industry, it is estimated by the 
review, has made available 614,000 new 
family units in war industry areas since the 
inception of the defense program. The per- 
mit valuation of these units adds up to an 
amount exceeding $2,000,000,000, Of. this 


total, savings and loan associations have 
financed an estimated 207,000 new units, or 
almost 34 per cent, involving a construction- 
loan outlay of $629,000,000. Another $837,- 
000,000 has been loaned by these institutions 
in critical areas for other purposes such as 
home purchase, repair and reconditioning 
and refinancing. 

The most conspicuous change in the field 
of private financed war housing is the in- 
creased emphasis on rental quarters. On the 
strength of the observation that many war 
workers are either unable or unwilling to 
assume the responsibilities of home owner- 
ship, rental houses are given higher priority 
ratings than houses built for sale. 

This requires a substantial shift from pre- 
vious practices in which building for sale 
predominated and calls for speedy adjust- 
ments by builders as well as by mortgage- 
lending institutions. Present priority rules 
permit that the rental category include homes 
sold on purchase contracts which require no 
initial down payment, allow at least 30 
months for accumulation of equity, and 
involve monthly payments not exceeding pre- 
vailing rentals for equivalent accommoda- 
tions. 


Construction Demand 


How our war program is affecting the na- 
tional industrial pattern in ways highly 
significant for urban real estate is indicated 
in reports of new industrial construction 
during the past twelve months made to the 
National Association of Real Estate Boards 
in its 39th Semi-Annual Survey of the Real 
Estate Market. Of the 301 cities surveyed, 
59% had some new industrial construction 
within the year. Of defense areas surveyed, 
67% had new industrial structures. 

The Northwest leads the country in dis- 
tribution of new industrial construction, with 
75% of its cities reporting new plants or 
plant additions. The Great Lakes region is 
a close second with 74% of its cities so 
reporting. New industrial structures have 
been built in 64% of cities of the Southwest 
region, in 57% of cities in both the Central 
\tlantic and North Central regions, in 47% 
of New England cities, in 46% of the cities 
of the South Central region and in 44% of 
the cities in the Southeast region. 

Real estate sales prices in every region, 
tend to be higher than they were a year 
ago. Best advance is shown in the North- 
west region (where 69% of cities show 
rising prices and only 6% report a drop). 
Next come the Great Lakes, North Central 
and New England regions, where real estate 
prices are advancing in 66%, 64% and 55% 
respectively, of the cities, with few or no 
cities experiencing a drop. In the Central 
Atlantic region, prices are up in 54% of 
cities, down as compared with last year in 
9%. In the South Central section, they are 
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up in 54% of cities, down in 13%. In the 
Southeast section, they are higher in 26% of 
the cities, lower than a year ago in 15% of 
the cities. 

New England cities most frequently report 
shortage in single-family dwellings, with 
80% of surveyed cities undersupplied and 
not a one oversupplied. Undersupply is 
reported by 70% of Central Atlantic cities, 
69% of cities in the Northwest, and 67% of 
cities in the Great Lakes region. In these 
three regions 3%, 13% and 5% of the cities 
show any oversupply. Apartment shortage 
is also showing up most frequently in the 
New England states, where 75% of the cities 
report an undersupply and none report an 
oversupply. Undersupply is indicated in 61% 
of Central Atlantic cities and in 57% of 
cities in the Great Lakes region. In these 
regions 8% and 9% respectively of the cities 
show oversupply. 

For the country as a whole, 64% of cities 
surveyed and 71% of defense areas showed 
undersupply of single-family dwellings. For 
apartments, 52% of the cities and 61% of 
defense areas had an undersupply. 


June Sets Building Record 

All previous construction records were 
broken in June, according to F. W. Dodge 
Corporation. Building and engineering con- 
tracts awarded last month in the 37 eastern 
states amounted to $1,190,264,000. This was 
nearly 57 per cent more than the dollar 
volume of August, 1941, $760,233,000, the 
previous all-time high. Comparisons of these 
two record months indicate roughly the im- 
pact of the war on the construction program: 
industrial building contracts last month were 
double the dollar volume of last August; 
heavy engineering construction nearly dou- 
bled; non-residential building, other than 
commercial and industrial work, increased 
three-fold. On the other hand, commercial 
building contracts last month were a third 
less in dollar volume than in August of last 
year, and residential building was down 20 
percent. Last month’s total was a little 
more than double that of June, 1941. 

The June, 1942 contract volume brought 
the total for the first half of the year up to 
$3,723,725,000, again a record-breaking 
figure, no previous year having produced so 
large a contract total in the first six months. 
The increase over the first half of 1941 was 
46 percent. 

More detailed comparisons of the first half 
of 1942 with the first half of 1941 are as 
follows: industrial buildings, up 86 percent; 
commercial buildings, down 13 percent; all 
other non-residential buildings (including 
many for a wide variety of military pur- 
poses), up 102 percent; residential building 
(including principally barracks and housing 
for war workers in industry), up 4 percent; 
heavy engineering construction (public 
works and utilities), up 73 percent. 
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Saves / = é. 

Tires, Trucks ///~ pe 

and 4); 

| Storage Space \~/ Meare 


The Lumber Comes a Swingin’ * Unlike other insulations, KIMSUL* comes com- 


‘Cross the Canyon pressed to one-fifth its installed footage. That’s why you 
can add as much as 1,000 sq. ft. of Standard Thick 


Members Pictured above is the aerial tramway of Mich- KIMSUL to a truck already well-filled with other 
Western Pine igan-California Lumber Company. It is used i ecliate aeil y kia ie k 
Deane to bring Camino Quality lumber from Pino materials. KIM makes one truck-trip do the wor 

Grande to the Camino side of American River of two! Here’s an exclusive KIMSUL feature that 


} need A 2,900-foot span, 1200 feet above conserves precious tires and trucking equipment. 
; Furthermore, KIMSUL takes up far less storage space 


To help meet America's war needs, we're pro- —helps you stock more insulation 


ducing at top speed. Camino Quality Sugar 
Pine and Ponderosa is making good with Uncle 


Sam as it has for factory users and dealers and KIMBERLY-CLARK CORPORATION 
builders for the past 36 years. (Building Insulation Division) 
Established 1872 — Neenah, Wisconsin 


Michigan-California Lumber Co. 


- : . *KIMSUL (trade-mark) means Kimberly-Clark Insulation 
Camino, California 

















Since steel is a very import- 
ant product in the manu- 
facture of guns, tanks and 
airplanes required to win 
the war, it may be impos- 
sible to get all the U. S. S. 
American Fence you need. 
In the meantime, remember 
American Fence is worth 
waiting for. 
American Steel & Wire Company 
Cleveland, Chicago, New York 
Columbia Steel 


AMERICAN FENCE 


7, J é i ; ; , f Tennessee one. won 6 Railroad Co. 
° irmimgnham 
here move FD ttAe any U. S. Steel Export Co., New York 


UNITED STATES STEEL 
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ALAM SOFT Put 


Cut from large sized famous Klamath Basin Ponderosa 
timber, Kesterson stock is of finest quality and texture. 
The Kesterson plant is the newest and most modern in 
the Klamath Falls area. Kesterson milling facilities are un- 
excelled. Annual capacity 60 million feet. Finish, factory 
and common lumber, mouldings, sidings, box shook, lath. 


heSteRSOl LUllibth 
Corporation — viamain taits, ove. 


Carry On 31 TOP SPEED i 


<' « A es The ROSS System of Carriers and 
=he fg = Lift-trucks will do it for you. Call 
1\ We, arth nearest representative for facts. 


ROSS 


¢ CARRIER CO. 


Seattle @ Portland @ San Francisco @ Vancouver, B.C. @ Pine Bluff, Ark. @ New York City @ Hoboken, N. J. @® Factory — Benton Harbor, Mich. 













































Coe. 
JOHNSON 
LUMBER CORPORATION 


Head Sales Office, Portland, Ore. 
Manufacturing Plants, Toledo, Ore. 


Sample of Genuine 
Henrie WHITE PINE 


SE AER 


Operating Exclusively in Our 
Own Stands of Timber 


. Logged by our own crews and han- 
dled by our own railroad equipment! 
Every operation, from felling the giants 
of the forest to loading the finished lumber 
on railroad cars and cargo vessels, is 
under the supervision and control of our 
own logging and milling experts! 


Capacity, 2 car- RAINY LAKE LUMBER Co., Ltd. 


loads per hour— Selling the Products of J. A. Mathieu Limited, Rainy Lake, Ont. 
nearly 200 mil- 27 the trade Mark of SALES OFFICE: 1304 CONWAY BLDG., CHICAGO, ILL. 
lion feet per year! QUALITY LUMBER OTHER SALES REPRESENTATIVES: 


Fred Walker, Virginia, Minn.; W. R. Gillett, Eau Claire, Wis.; Winton Lum- 
ber Sales, Minneapolis, Minn.; Central States Lumber Co., Janesville, Wis. 


MIXED CARS OF 


SIDING, SHEATHING, FRAMING, 
LATH, CRATING, FLASK and 
PATTERN LUMBER. 


Moore Dry Kilns assure high-qual- 
ity, properly-seasoned lumber. 
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ae from Our Postbox 


Where the Reader 


is the Writer 








Mistaken Identity 
Gentlemen : 

In your issue of June 27 you have a pic- 
ture of some gentleman with whom I am 
1ot even acquainted. I trust he will not be 
insulted by having his picture appear over 
ny name. 

[ have been getting quite a few phone 
calls and letters regarding this so I guess 





H. A. CRANE 777 


ou have given me a darn good piece of 
lvertising anyhow. 

_ H. A. CRANE, President 
ational Ass’n of Commission Lbr. 
salesmen, Baitimore, Md. 


Jear Crane: 
Who is the “good looking guy” mas- 
larading as you? 

H. A. HABECK 
hevlin Pine Sales Co. 


Dear Hal: 
My! How you have changed since I last 
iw you. 
W. F. BABIN 
abin Lumber Sales Co. 
\lemphis, Tenn. 


© Thanks to all concerned for the good 
natured acceptance of a slip-up. The 
American Lumbermen will appreciate 
hearing from anyone who knows the true 
identity of the gentleman on the right 
who was erroneously listed as H. A. 
Crane in our June 27 issue.—Ed. 


Soldier Reader 

Gentlemen : 

Please send my copy of the American 
“umberman to the address listed below. I 
also wish to inform you of the enjoyment 
that I get out of reading your magazine 
here at camp. You are doing a splendid job 
keeping the lumber dealers posted on the 
effect that the war is having or going to 
Nave on their businesses. When this war is 





over I expect to return to the lumber busi- 
ness again and try and take up where I 
left off, so you can see why I appreciate 
being able to keep up to a certain extent 
with the lumber industry. 

Sgt. Geo. W. Herron 
A. P. Hill Military Reservation 
Fredericksburg, Va. 


No Tires 
Gentlemen : 

We own and operate a retail building and 
lumber department in addition to our hard- 
ware and furniture business. We are in a 
non-defense area. We have been in this, or 
rather we have only added this, to our busi- 
ness since 1940. Prior to that time the 
Gurdon Builders and Supply Company were 
the only retail outlet for lumber, etc., in this 


town. As they moved to Hope, Arkansas, 
we built a lumber shed and workshop and 
increased our stock of building materials to 
take care of the needs for this community. 


Our Building Material Department, be- 
cause of the lack of room, is handled in a 
separate building from the hardware store 
and we have a large truck (1% ton Ford) 
that we use for this business. This truck 
hauls our roofing, lumber, sand, cement, sash 
and doors for the building department. We 
have another truck for the hardware store. 

Several days ago I made application for 
a new tire (34x7) for this truck which was 
turned down by the local board of rationing. 
Inasmuch as this truck is not used except 
for the building materials, I feel that it is 
essential and that there is the possibility of 
an error on the part of the rationing board. 








Heres a Timely Tip 


Upon entering the Calumet Sash and Door Co., Gary, Ind., the eye- 
compelling display counter case immediately attracts attention. 
Lighted from within by concealed lights, small items on glass shelves, 
such as paint brushes, small cans of paint, samples of polished mold- 
ing and trim, color charts and colored wall-tileboard take on an en- 





hanced value. Any colorful small item in such a showcase is enriched 
in value in the eyes of the customer. The counter itself contributes 
to this effect. Made of wood veneered fibre board with contrasting 
veneers, no one can approach it without noting its beauty. 
counter encloses the office desk space and therefore is used in tran- 
sacting nearly all of the business that comes into the office. 


The 
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ELIZABETH, 





prevent stain. 





Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 


NDUSTRIA 


LUMBER CO., Inc. 
LOUISIANA 


Timbers, chemically treated to 


Soft Old-Growth UPPERS and 
Vertical-Grained CLEARS. K-D, 
Smooth-end-trimmed COMMON. 


OREGON - AMERICAN 


LUMBER CORPORATION 
VERNONIA, OREGON 


i 



















Ozan Pine ready for the kilns. Delight, Arkansas, Plant of Ozan Lumber Co. 


For Farm Buildings, Defense Houses 


Repair and Maintenance Jobs 


@dzan PPine 


Building structures for storing agricultural products 
. building poultry houses and hog shelters... 


Arkansas 


Shortleaf 
100‘: Kiln-Dried 


OZAN 
Arkansas 


Hardwoods 














Sawing Wood OVA'\ MMU | sJa MMO VRS 


Since 1891 





all are in furtherance of war effort. 
be saved and conserved. 


For food must 


There'll be more and more defense home building, 
more remodeling and improving (within limits of 
war restriction orders). For all these jobs Ozan 
Pine is ideally suitable. It’s Arkansas Shortleaf of 
fine quality, manufactured with scrupulous care. It’s 


for all structural and finishing uses. 


The Ozan Forest Management Plan means selective 
cutting and timber conservation. Only mature trees 
are harvested. Young trees are protected, their 
growth accelerated. This assures timber supply for 


future years. Conservation with use. 


Ozan policy. 


PRESCOTT, ARKANSAS 


That is the 
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I know that they are beset with many re- 
quests and with a limited number to dis- 
tribute they can not meet all demands. Will 
you please advise me about this? 


Yours very truly, 
RUDOLPH & COMPANY 
Gurdon, Arkansas 


@ As you no doubt noted, on page 42 of 
our May 16 issue, we published the rul- 
ing affecting eligibility of retail lumber 
dealers whose trucks are used exclusively 
for the hauling of building materials, to 
obtain tires from local rationing boards. 

Your case, however, may have some 
complications which do not make the rule 
apply directly. It seems to us that your 
local board probably took the position 
that the truck used for hardware could 
also be used for the transportation of 
lumber and other building materials. If 
this is not true you should make it a 
point to prove to him why the hardware 
delivery truck cannot be used for the de- 
livery of lumber. They might also have 
taken the position that even if the hard- 
ware truck cannot be used for the delivery 
of lumber and other building materials, 
that tires are interchangeable, and that 
therefore you should take the tires off the 
hardware truck and place them on the 
lumber truck. If this cannot be done, be- 
cause the tires are of different size, weight, 
etc., you should prove to them the impos- 
sibility of doing that. 

Finally, if you can establish definitely 
that the hardware truck cannot be used 
to deliver lumber, and the tires are not 
interchangeable you are entitled to re- 
ceive tires from the local rationing board. 
—Ed. 


What Is a Producer? 


Gentlemen: 

In your July 11 issue magazine, I noticed 
on page 15 is the Management Guide Post. 
I am in the lumber business, but have cut 
only 85,000 feet in 1942—which was cut dur- 
ing five days of April. Would like to get 
any available information about what I can 
do. Please send me Limitation Order L-121 
Thanks. 

W. E. PIERCE. 

Jacksonville, Texas. 

@ It is our opinion that since you cut 85,- 
000 feet in five days of April 1942, and that 
since that constitutes very much less 
than 5,000 feet board measure per aver- 
age day of eight hours of continuous 
operation during the 90 days preceding 
May 13, that you are not considered to 
be a producer. ; 

We note that you are listed primarily as 
a retailer of lumber and building mate- 
rials. Therefore, if the 85,000 feet of lum- 
ber that you did cut was placed in your 
own stock to be sold to the retail trade, 
you are permitted to cut lumber and still 
not be classed as a producer or manufac- 
turer, 

The current issue of the American 
Lumberman which no doubt will reach 
you by Monday, July 27, contains the 
full text of lumber limitation order L-121 
as amended July 10. 

If this reply does not clear up the ques- 
tion as to your status and what you can 
do under the order, the full text will an- 
swer all of your questions.—Ed. 
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lowa Association's New Service 

The Iowa Retail Lumbermen’s Associa- 
tion, Des Moines, Iowa, announces a new 
ervice, to assist lowa lumbermen to inform 
the consuming public what they can still 
uild, repair and remodel. A large wall 
soster, well illustrated, showing farm build- 
ings of every type, informs consumers ex- 
ictly what they can do in the way of build- 
ng, repairing and remodeling. 

Newspaper advertisements and newspaper 
rticles have been prepared for dealers’ use 
n their local newspapers ; the lowa Homes & 
‘arm Building Foundation will furnish all 
lowa newspapers with news releases each 
veek ; manufacturers sales programs and sales 
deas have been tabulated and each dealer 
vill be supplied information, in digest form, 
s to what manufacturers offer dealers to 
cep their business rolling; bulletins on 
nancing have been prepared to assist deal- 
rs in showing their customers that build- 
ng, repairing and remodeling can still be 
nanced. 

Dealers interested in this service should 
rite the Iowa association for complete in- 
rmation, 


Wisconsin Clubs Active 


R. C. Everson of the Gateway Lumber 
Co., Richland Center, Wis., has been elected 
resident of the Richland Lumbermen’s Club 
to succeed M. A. Phillips of the Reedsburg 
upply Co., LaValle, Wis. Other officers 
elected were Leland G. Nuzum, L. G 
‘uzum Lumber Co., Hillsboro, vice presi- 
ent; Russell O. Sands, Nuzum Lumber 
o., Viroqua, secretary-treasurer. 


Twenty-four Eastern Wisconsin Lumber- 
1en’s Club members attended he regular 
ionthly meeting held at Port Washington, 
Vis. Al Mintzlaff of Grafton, president 
' the club, presided, with the principal 
peaker being Don Montgomery, secretary of 
ie Wisconsin Retail Lumbermen’s Associa- 
on. Also addressing the group was H. P. 
[cDermott, manager of the association’s 
ortgage department, who commented on 
irder L-41, and Regulation W provisions. 


Regulation L-41 and trucking were the 
ain topics covered in the talk by Ralph 
Drought, legal counsel for Wisconsin Re- 
‘ail Lumbermen’s Association, before the 
gular monthly meeting of the Racine- 
-enosha County Lumbermen’s Club at 
acine, Wis. 


Charles F. Kellogg, of the Daly Lumber 

Fuel Co., Wisconsin Rapids, Wis., has 
een elected president of the Central Wis- 
onsin Lumbermen’s Club, with D. A. 
Peterson, Fullerton Lumber Co., Neillsville. 
re-elected secretary-treasurer. Cal Fritzler, 
Xellogg Bros. Lumber Co., of this city, is 
the retiring president. 








Otto Lieber, Jr., president of the Wiscon- 
sin Retail Lumbermen’s Association, Don 
Montgomery, state secretary, and Robert 
M. Bodkin, secretary of the Ponderosa Pine 
Woodwork Association, were principal 


speakers at the regular monthly meeting of 
the Wolf River Lumbermen’s Club in Clin- 
tonville, Wis. William B. Gruner, Wall- 
rich Lumber & Supply Co., Shawano, presi- 
dent of the club, presided. 


Recent government orders affecting the re- 
tail lumber industry were discussed at the 
regular monthly meeting of the Madison 
Lumber Dealers’ Club held at Madison, 
Wis. William H. Martin, secretary-manager 
of the Madison area, presided. State asso- 
ciation officers present and addressing the 
group included Don Montgomery, secretary ; 
3en Springer, International Hoo-Hoo sec- 
retary; Hawley Wilbur, and H. P. McDer- 
mott. 


New SPA Assistant 
Secretary-Manager 

H. C. Berckes, secretary-manager of the 
Southern Pine Association has announced 
that Stanley P. Deas, who has been with 
the association for the last eighteen years, has 
been appointed assistant secretary-manager. 
In recent years he has been active in trade 
promotion and public relations. 

Mr. Deas succeeds Peter C. Gaffney, Jr., 
who has entered the army and who was 
appointed assistant secretary-manager last 
September. 


NHLA Rules Committee Meets 


The annual meeting of the inspection rules 
committee of the National Hardwood Lum- 
ber Association, Chicago, was held in Chi- 
cago, June 25-26. Nineteen lumbermen 
attended; A. O. (Oscar) Ratcliff, Chicago, 
is chairman. Two full days were spent in 
serious discussion of the many sugges- 
tions submitted by members since the 1941 
convention. One of the most important ac- 
tions taken was the recommendation to be 
submitted to the forthcoming annual con- 
vention for revised grades of construction 
hardwoods designed to bring hardwood 
rules into closer harmony with equivalent 
softwood grades, and to meet recent trade 
developments in war uses for construction 
material. 


Buffalo Lumber Exchange Outing 

The Buffalo Lumber Exchange held ‘its 
twenty-ninth annual outing on July 14 at 
the Meadowbrook Golf & Country Club. 
The attendance was unusually large, num- 
bering about 300. The afternoon program 
included cards, quoits, baseball and golf. 
A cocktail hour followed from 5:30 to 
6:30. Donations of beer were made by the 
E. L. Bruce Co., Memphis. Tenn., and 
cocktails were furnished by the Exchange 
committee. 

A steak dinner was served at 6:30 p. m. 
Golf prizes were awarded by Edward Y. 
Gemmill. The musical program was in 
charge of C. J. Dennis, of Bradford, Pa. 
3esides choral singing, solos were rendered 
by John A. McCully, manager of the Bison 
Lumber Co., and Ralph E. Taylor, sales- 
man for the C. F. Sullivan Co. 

A number of out-of-town lumbermen 
attended the outing, including Paul E. Col- 
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lier, of Rochester, secretary of the North- 
eastern Retail Lumber Dealers’ Avssocia- 
tion, and Jerry Haley, assistant secretary. 


Pacific Coast Wholesale 
Hardwood Distributors Annual 


A. E. Wanke, Wanke Panel Co., Port- 
land, Ore., was elected president of the Pa- 
cific Coast Wholesale Hardwood Distribu- 
tors Association at the twentieth annual 
convention held at Hotel Del Monte, Del 
Monte, Calif., June 25, 26, and 27. Charles 
M. Cooper, W. E. Cooper Lumber Co., 
Los Angeles, was elected vice president, and 
Dallas Donnan, Ehrlich-Harrison Co., Se- 
attle, was elected secretary-treasurer. At- 
tendance at the meeting was the greatest 
since 1924. 

Retiring Presideut P. R. Kahn, Forsyth 
Hardwood Co., San Francisco, opened the 
first session with a welcome to the mem- 
bers and guests, and Secretary Fred B. 
Smales, United States Plywood Corp., San 
Francisco, presented the report of the sec- 
retary and treasurer. Sectional reports 
were given by Norman Sawers, Vancouver, 
B. C.; J. E. Higgins, Jr., San Francisco; 
Frank J. Connolly, Los Angeles; Dallas 
Donnan, Seattle, and Robert Sullivan, San 
Diego. ‘ 

C. H. White, White Brothers, San Fran- 
cisco, outlined the growth of the associa- 
tion from its first meeting in 1924 at Del 
Monte. 

John McClure, secretary-treasurer of the 
National Hardwood Lumber Association, 
Chicago, spoke on the subject “The Rela- 
tion of the Hardwood Industry to the War 
Effort.” 

“The Necessity for Cooperation Among 
Businessmen” was the subject of an address 
by W. E. Difford, managing director of the 
Douglas Fir Plywood Association, Tacoma, 
Wash. 

Kenneth Smith, president of the Califor- 
nia Redwood Association, San Francisco, 
addressed the delegates on the subject “To- 
morrow, or Do You See What You Are 
Looking At?” 

The association adopted a_ resolution 
pledging cooperation to the fullest extent 
in the winning of the war by bringing to 
the Government the experience, knowledge 
and resources of the hardwood industry of 
the Pacific Coast, through cooperation with 
the National Wholesale Lumber Yard Dis- 
tributors Association. 

J. E. Higgins, Jr., Higgins Lumber Co., 
San Francisco, was toastmaster at the an- 
nual banquet. The golf trophy was won 
by W. E. Difford. A highlight of the 
meeting was the showing of a motion pic- 
ture, “The Plywood Fleet,” by the Douglas 
Fir Plywood Association. A dinner dance 
closed the convention. 


Coming Conventions 


Aug. 19-20— Western Pine Association, 
Palace Hotel, San Francisco, Calif. Semi- 
annual. 

Sept. 9-10—Concatenated Order of Hoo- 
Hoo, Schroeder Hotel, Milwaukee, Wis. 
Annual. 

Sept. 24-25—National Hardwood Lumber 
Association, La Salle Hotel, Chicago. 
Annual. 

Oct 5-7—Association of State Foresters, 


Sacramento, Calif. 
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In Active Service 

When Frank Gerrity, 23, on July 13 was 
sworn in as an ensign in the navy his 
father who heads the J. F. Gerrity Co., 
wholesalers at Boston, Mass., had con- 
tributed two sons to this branch of the 
service, as Joseph F. Jr., 25, was commis- 
sioned as an ensign two months ago and is 
now stationed at the Charlestown navy 
vard. The latter was in charge of the com- 
pany’s office in Albany, N. Y. Frank is a 
graduate of Harvard in the class of 1939 
and is now a student at the Harvard School 
of Business Administration and is “on 
leave” from the navy while completing cer- 
tain studies. At the company’s New Haven 
office its manager W. J. Foord entered the 
army air force on July 1, with the rank of 
captain and is now stationed at the Pratt 
& Whitney aircraft factory in East Hart- 
ford. 

Philip J. Deering, Jr., (“Phil to his in- 
timates) president of the McDonald Lum- 
ber Co. at Portland, Maine, has for many 
months been serving as a lieutenant (JG) 
in the United States Naval Reserve which 
he joined in September, 1940. 


John Corey, head of the Providence 
(R. I.) Box & Lumber Co., is now in the 
navy. 


J. Blake, of F. Diehl & Son, retail deal- 
ers at Wellesley, Mass., has signed up with 
the navy and is now stationed at Newport, 
R. I. 

Howard Hart, advertising manager with 
the Dix Lumber Co., Cambridge, Mass.., 
has joined the navy. From its selling staff 
this company contributes William Coleman 
to the U. S. Marines, while Joseph Mc- 
Carthy has joined the navy construction 
corps in Virgina. 

Edward Batter, of the Batter Building 
Materials Co. at New Haven, Conn., has 
joined the U. S. air corps, and is stationed 
at Santa Clara, Calif. 

Harry Wood, former Certainteed Prod- 
ucts representative in Connecticut, has 
joined the colors with the rank of colonel 
and is stationed at West Point. 

Joseph Nigro and Michael Mantone of 
the Nigro Coal & Lumber Co., Glen Cove, 
L. I., have joined the U. S. naval reserve 
and are now on active duty somewhere. 

Clifford W. Piper, yard manager of the 
Meriden (Conn.) Lumber Co., has joined 
the army air corps and is now at a training 
camp in the South. 

Perhaps a DSC should be awarded J. Ed- 
ward Downes, head of the Downes Lumber 
Co., leading retail dealers at Boston, for 
his contribution of three stalwart sons to 
the armed forces. Thomas M., 29, is a 2nd 
lieutenant in the marines and is stationed at 
. New River, N. C. He graduated from 

Harvard—cum laude—in 1934, when he en- 
tered his father’s office. Joining the U. S. 
Marines 1n 1938, he was commissioned a 
2nd lieutenant in 1940 and entered active 
service in February, 1942. J. Edward 
Downes, Jr., 28, graduated from Harvard 
in 1935 and from its law schoo! in 1938. 
He took the ROTC course at Harvard and 


was commissioned a Ist lieutenant in 1938. 
He entered the service early in 1941 and 
after a year at Fort Knox in Kentucky, he 
was transferred to Camp Chaffee in Ar- 
kansas and on June 3 was commissioned a 
captain. The third son Philip Godfrey 
Downes, 24, a graduate of Harvard (1940) 
volunteered as a private on April 1, 1942, 
and is now stationed at Camp Croft, Spar- 
tanburg, S. C. 

Douglas B. Jones, of the R. T. Jones 
Lumber Co., North Tonawanda, N. Y., who 
lately became an ensign of the U. S. Coast 
Guard, is now stationed at St. George, 
Staten Island, N. Y. 

On July 7 W. W. Woodbridge, Jr., Se- 
attle, Wash., entered the naval training 
school at Notre Dame University, South 
Bend, Ind., where he will receive an inten- 
sive officers training course, following which 
he will be commissioned an ensign. His 





Hat made from one-half yard of R-V-Lite, 
all-purpose glass substitute manufactured by 
the Arvey Corp., Chicago, Ill., and being worn 
by Miss Lorraine O'Malley of Chicago. The 
hat was sewed and pleated by hand. Piping is 





simulated in black ink and the bow is of self 
material. R-V-Lite is widely used for poultry 
houses, gardens, and for numerous other pur- 
poses where a flexible, non-shatterable window 
glass substitute is desired. It permits the ad- 
mission of more than 60 percent of the sun's 
ultra-violet rays; therefore Miss O'Malley thinks 
that R-V-Lite would be more practical for hats 
than would first aopear. 





father W. W. Woodbridge is well known 
in lumber circles throughout the nation as 
the manager of the Red Cedar Shingle Bu- 
reau, with headquarters in Seattle. 

Recent departures of members of the 
California lumber industry into various 
branches of the country’s armed forces in- 
clude the following: 

Charles McMurray, L. H. Eubank & Son, 
Inglewood, Calif. at Camp Roberts, Calif. 


King Goodrich, Goodrich Lumber Co., 


Los Angeles, has joined the army air corps 
and is awaiting call to service. 

Carl R. Moore, Jr., Scott Lumber Co., 
Burney, Calif., is now in the air corps at 
the Tucson, Ariz., training field. 

Robert Cross, Cross Lumber Co., Coal- 
inga, Calif., has taken up service with the 
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navy’s lighter-than-air division at Lake- 
hurst, N. J. 

Donala Gow, Hammond Redwood Co 
and Eric Hexberg, Anglo American Lum 
ber Co., both of Los Angeles, have reported 
for duty at the army air corps base a 
Santa Ana, Calif., where they are ten 
mates. 

Pat Sublett, assistant sales manager 0 
the E. U. Wheelock Co., Los Angeles, ha 
reported for duty to the army air corps an‘ 
is stationed at Santa Monica, Calif. 

Robert Christenson, Star Lumber Cx 
Stockton, Calif., is taking an aviation in- 
structor’s course at the Carson City, Ney., 
training school. 


Personal Items 


Phillip Baker, Hammond Lumber Co., 
Watsonville, Calif., has resigned to take up 
duties with the Federal Bureau of Investi- 
gation in Washington. 

The National Retail Lumber Dealers’ 
Association has moved its offices to the Nor- 
mandy Building, 1626 K Street, N. W., 
Washington, D. C. 

The Red River Lumber Co. has increased 
production by the resumption of operation 
of its mill at Susanville, Calif. One band 
and one resaw have a capacity of 120,000 
feet daily, and a planing mill has been in- 
stalled. 


Norman L. Knipe, president of the Lex- 
ington (Mass.) Lumber Co., is now in the 
active service of WPB in Washington, while 
John M. Oliver of the Oliver Lumber Co., 
Springfield, is in the same Washington office 
as Chief of the Lumber Distribution section. 

Ervin F. Bartel, past president of the 
New York Lumber Trade Association, and 
district representative of the R. T. Jones 
Lumber Co., North Tonawanda, N. Y., 
visited the AMERICAN LUMBERMAN Offices 
on July 11, on his way to the West Coast. 

Owing to the death of Herbert M. Hay- 
ward of Kansas City, Mo., who for many 
years had been the representative of Geo. 
C. Griffith Stave Co., of Springfield, Mo., 
selling Lockwood Oak Flooring, the Renfro 
Lumber Co. of Kansas City will now handle 
sales in that area. 

Kenneth Smith, president of the Cali- 
fornia Redwood Association; Otis R. John- 
son, Union Lumber Co., and James Farley, 
Pacific Lumber Co., all of San Francisco, 
recently left to attend a conference in Wash- 
ington, D. C., on the redwood price ceiling. 

Ralph Shaffer, past president of the Ta 
coma (Wash.) Lumbermen’s Club and a 
widely known figure to Pacific Northwest 
lumbermen, has returned to his Tacoma 
home after spending several months in Cali- 
fornia convalescing from the effects of a 
critical illness. 

Roy Barto, president and general man- 
ager of the Cadwallader-Gibson Co., Inc., 
Los Angeles, Calif., is making a month’s 
business trip to Central and South American 
hardwood mills. He proposed to visit mills 
at Columbia, Mexico, Nicaragua, Ecuador, 
and Guatemala, returning to Los Angeles 
about Aug. 1. 

Arthur B. Griswold, manager of San 
Francisco office of C. D. Johnson Lumber 
Corp., has resigned and moved to Lewis- 
burg, La., on Lake Pontchartrain, where he 
will make his home. Mr. Griswold spent 19 
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Old ways of logging have given place 
to the new. Mill methods have changed. But the 
high quality of Polson lumber never has changed. 

Sitka Spruce and Douglas Fir direct from our forests. Rail and water 
shipments. 


POLSON LUMBER & SHINGLE MILLS 


Division of Polson Logging Co. HOQUIAM, WASHINGTON 














—__ STANLEY HARDWARE 
for Rolling and Sliding Doors 
FOR DOORS weighing up to 350 pounds 









It’s Here! 
Malta’s New 
(patented) War-Time Frame 


Its name to be announced later ... Malta’s new double- 
hung window frame meets all war-time conservation 
needs. And MORE! Minimum of critical metals—yet it 
seals perfectly tight. Low in first cost—yet built for 
long, economical service, with famous 
Malta patented features. 





Complete models available for approved 
Stanley Hardware Catalog No. 61 de- housing projects. Quotations on any 
scribes the full line. Send for a copy. The ear oe — oh do > . . d deliveries. 
Stanley Works, New Britain, Connecticut. —*s . Look for the 
Familiar Malta 
Trade Mark 


[Ss TAN L EYL "THE MALTA MFG, CO., MALTA, OHIO ry 2 


Malta Frames Cost Less Per Year Of Service Since 1907 


























TRADE MARK 


Sanew ees FOR CAREFREE DOORS 


WARTIME PRODUCTION at the 


@ Mills of ANGELINA 


“Deep in the Heart of Texas” 





"Sudden Service" for America's armed forces is Cypress, Gum Veneer, Dimension, Finish, Casing, 
right in our line. High-speed production is no Base, Mouldings, Oak and Maple Flooring, Oak 
new experience for the mills of Angelina. For and Gum Trim, Lath, Pickets, Woven Wire 
years we've been giving hurry-up service to lum- Picket Fence. Sell Angelina Hardwood items for 
ber dealers and industrial buyers. Angelina repair, remodeling and farm buildings jobs. 
Products are: Short Leaf Pine, Oak, Gum, Ash, 





CHICAGO REPRESENTATIVES: Phone, Write, Wire 


JOHN H. SHOOK LUMBER COMPANY, 
: 110 N. Franklin St., Chicago, Ml. 


Retail and Industrial Sales ANGELINA COUNTY LUMBER COMPANY, Keltys, Texas 


A. E. BOATRIGHT LUMBER COMPANY, KURTH LUMBER MFG. CO., Clarksville, Texas ANGELINA HARDWOOD co., 
111 W. Washington St., Chicago, Ul. TROUT CREEK LUMBER CO., Kirbyville, Texas Sales Office. Lufkin, ere La 
Railroad and Car Material TEXAS OAK FLOORING CO., Dallas, Texas Mills at Ewing, Tex. and Fe ay, > 











Forests of Fir 
Vield Materials of War 


On the mountains of the coast grow 
the forests of Douglas Fir. Millions of 
acres of towering trees. Some of the 
trees there today were tiny seedlings 
when the first explorers sailed the 
seas, centuries ago. 


The trees were not grown to be idly 
wasted. They are harvested and cut 
into logs. The logs become lumber... 
finest of lumber for construction uses. 


The Douglas Fir supply is practically 
inexhaustible. Nature has provided 
abundant means for reforestation. 
Man has developed efficient methods 
of forestry. There is effective fire 
protection, up-to-date lumbering. 


And now Douglas Fir lumber has be- 
come material of war. The Army, 
Navy and Air Forces all have need 
for it. Here at the mills of Booth- 
Kelly we're producing it at top speed. 
It's the biggest, most important job 
we've ever had to do. We'll be on the 
war production line ’til the Victory is 
won. 


BOOTH -KELLY 
DOUGLAS FIR 


Dimension Casing Ceiling 
Drop Siding Finish Stepping 
Mouldings Flooring Base, etc. 


We are headquarters for Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


Bootlittell 


“LUMBER C 
SUGENE ORE! 


TWO MILLS—SPRINGFIELD & WENDLING. ORE. 
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years with the lumber company. He is suc- 
ceeded by A. R. McCullough who has been 
a salesman in the San Francisco office. 

Leslie K. Andrews has joined the staff 
of the San Francisco office of the American 
Lumber & Treating Co.; he was formerly 
with the New York office of the firm. 

A tract of 840 acres of virgin timber has 
been purchased by the Fox Lumber Co., 
Hickory, N. C. According to C. G. Fox, 
owner of the firm, this tract is one of the 
finest stands of timber in the State. 

Harold Ostergren, secretary-treasurer of 
the Western Retail Lumbermen’s Associa-~ 
tion, Seattle, Wash., has tendered his resig- 
nation to the board of directors, to be ef- 
fective Aug. 1. His resignation was ac- 
cepted with regret by the board. Mr. Os- 
tergren in future will be associated with 
the U. S. Epperson Underwriting Co., op- 
erating in Seattle territory. 

The H. W. Sholar Lumber Co., doing 
a wholesale hardwood lumber and furniture 
dimension business in the Guilford Build- 
ing, Greensboro, N. C., has been moved to 
Lenoir, N. C., where business will be con- 
ducted same as before. In addition to head- 
ing this wholesale business, Mr. Sholar is 
also secretary-treasurer of the Carolina- 
Virginia Lumbermen’s Club. 

J. M. Camp, vice president of the Camp 
Manufacturing Co., Franklin, Va., was 
named by Governor Darden to the board of 
visitors of Virginia Military Institute. Mr. 
Camp is a graduate of VMI in the class of 
1905 and has served actively in the affairs 
of the institution’s alumni. Mr. Camp’s 
two brothers and a son also are graduates 


of VMI. 


Thomas FE. Kendig, a graduate this year 
of Pennsylvania State College joined the 
staff of the American Lumber & Treating 
Co. at Gainesville, Fla. He is one of the 
few outstanding forestry school graduates 
selected each year by the company for 
training in the wood-preserving industry. 
After a vear of training he will be assigned 
to either the operating or sales department. 

Kenneth Walker, Red River Lumber Co., 
Westwood, Calif., was host to representa- 
tives of lumber companies operating in the 
Lassen National Forest at a recent meeting 
on fire control, held at Camp Bunyan, 29 
miles from Westwood. At the meeting the 
lumbermen discussed with members of the 
United States Forest Service and the State 
forest service, problems of cooperative fire 
control. 


Business Discontinued 


The Cromwell Hardwood Lumber Co.. 
Montgomery, Ala., has been discontinued. 
This hardwood band mill was operated for 
over thirty years by two brothers, C. W. 
Cromwell and W. O. Cromwell: W. O. 
died in 1935 and C. W. died in March of 
this year. The passing of C. W. meant the 
closing of the business. The company made 
a specialty of manvfacturing poplar in all 
thicknesses, and “Cromwell’s Poplar” was 
known all over the United States. The out- 
put was handled for several years by S. C. 
Maior & Co. of Memphis, Tenn. The saw- 
mill and remainder of the lumber on the 
vard have been sold to the J. W. Wells 
Lumber Co. of Montgomery, Ala. 
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Promoted 

P. J. McHugh of Chicago was elected 
senior vice president of the Edward Hines 
Lumber Co. at a meeting of the board oi 
directors on June 24, 
according to an- 
nouncement made 
by Charles M. 
Hines. 

Mr. McHugh 
started with _ the 
Hines company — in 
1914, working dur- 
ing his summer va- 
cations while going 
to college, and in 
1919, after a period 
in the navy, started 
full time at Winton, 

P. J. McHUGH Minn. From there 
he went to the com 
pany’s mill at Virginia, Minn., and then to 
the yellow pine operations at Lumberton 
and Kiln, Miss., where he rose to the posi 
tion of mill manager. In 1922 he returned 
to Chicago as assistant sales manager and 
has devoted his time to wholesale sales sinc« 
that date, becoming sales manager in 1926 
and vice president of the company in 1932 
As active head of the wholesale and saw- 
mill divisions, Mr. McHugh brings to his 
new position a wealth of experience which 
will maintain, with Charles Hines, a_ bal 
anced knowledge, in the senior officers, of 
both retail and wholesale sawmill opera- 
tions. 





Business Changes 


ALABAMA. Montgomery — Cromwell Hard- 
wood Lumber Co. sawmill and lumber on yard 
purchased by J. W. Wells Lumber Co., Mont 
gomery, Ala. 

ARKANSAS. Little Rock—Little Rock Box 
& Manufacturing Co. succeeded by Little Rock 
Box Co. 

CALIFORNIA. Chilcoot—Klutts Lumber C 
succeeded by H. R. Neel Lumber Co, 

Chowchilla—Chowchilla Lumber Co. has sold 
its property, lumber, and _ building material 
stocks to the Veith-Beckemeier Lumber Co. of 
Merced. 

FLORIDA. Fort White— Warsaw Land «& 
Lumber Co., Inc., succeeded by Henderson Land 
& Lumber Co. 

ILLINOIS. Elkhart — Elkhart Lumber Co 
Inc., succeeded by Spellman & Co. 

Prairie City — Welch Lumber Co. here suc 
ceeded by Denman Lumber Co. 

INDIANA. Hartford City—Window Glass 
Sales Agency, Inc., succeeded by Mercer Lum- 
ber Co., Ine. 

IOWA. Boone — Fehleisen & Rosacker suc- 
ceeded by Yegge Lumber Co. 

KANSAS. Caney—E. O. Mead Post, Paint & 
Lumber Co. sold yard to E. O. Woods Lumber! 
‘0. 

OKLAHOMA. Oklahoma City—Kiowa Lum- 
ber Co., with headquarters at Oklahoma Cit) 
and branch yards at Bethany, Enid, and Tulsa 
Okla., has changed its name to The H. E. 
Leonhardt Lumber Co. The management ani 
personnel of the general office and all reta 
yards, the invested capital and holdings, re- 
main unchanged. 

Tulsa—United Sash & Door Co. local branch 
succeeded by General Sash & Door Co. 

OREGON. Molalla—W. J. Avison Lumber Co. 
succeeded by A. F. Lowes. 





TENNESSEE. Tiptonville — Jackson & 
Vaughan succeeded by J. E. Vaughan Co. 
TEXAS. Bryan — A. T. Ball Lumber Co 


moved to Cleveland, Tex., and is operating as 
B. F. Clark Lumber Co. 

UTAH, Lehi Whipple Lumber Yard suc- 
ceeded by Lehi Lumber Co. 

WASHINGTON. Spokane Spokane Lumber 
Co. changed name to Bockmeier Lumber Co. 

Wilkeson—Wilkeson Shingle Co. sold by Otis 
E. Inglis to Dick Winston, who is operating 
under same name, Wilkeson Shingle Co. 








Incorporations 


FLORIDA. Winter Haven—Liverland Lumber 
Co.; J. A. Nelms, U. Nelms, and T. G. Nelms 
directors. 

MARYLAND. Upper Marlboro—The Southern 
Maryland Lumber Co.; to engage in business 
of distributing forest products. Incorporators 
are George Perry, C. Clenta Cox, and John R. 
Garner. 

NEW YORK. Lacona—Blount-Parker Corp.; 
will engage in manufacturing specialty furni- 
ture. 

New York City—Southland Lumber Corp. or- 
ganized with Clarence P. Wynne as president 
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MOWER LUMBER COMPANY 
ROUNDS OUT SERVICE 


With the acquisition of the big mill property and timber 
of West Virginia Pulp & Paper Co. at Cass, West Va., 
Mower Lumber Co. climbs into the large hardwood pro- 
ducer class with an annual output of 50 to 60 million feet. 


With 5 mills, Mower Lumber Co. can now supply prac- 
tically any item in Appalachian Hardwoods: Oak, Maple, 
Birch and Beech Flooring, Moulding and Trim; Poplar 
Bevel Siding; Bowling Alley Flooring; air dried and kiln 
dried, rough and dressed Appalachian Hardwoods; di- 
mension stock; timbers, etc. 

Contact us on your needs in Birch, Beech, White and Red Oak, 


Hard and Soft Maple, Ash, Basswood, Cherry, Yellow Poplar, 
Walnut, Butternut, West Virginia Spruce. 


The Mower Lumber Company 


Charleston, West Virginia 


Mills at: Omar, Marmet, Cass, Colcord & Pettus, West Va. 
Dry Kilns, Planing Mills, Flooring Plants 
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MILLER & CO., INC. 


Selma, Ala. Jackson, Tenn. 


Branch Offices 


Chicago, Ill. 


Reading, Pa. 
43 E. Ohio St. 


P. O. Box 48 





Manufacturers 


Practically All 


SOUTHERN HARDWOODS 


and 


YELLOW PINE 


“MILLER MADE IS UP TO GRADE”’ 
Why not try a sample car? 
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PAR -TOX 
Treated 


NOT 
Treated 





PROOF 
FOR YOUR CUSTOMERS 


These Ponderosa 2x4s were imbedded in termite in- 
fested ground at Austin Cary Memorial Forest, 
Gainesville, Florida, under supervision of the For- 
estry Department, University of Florida. 


One year later this picture was taken. 


PAR-TOX treatment costs 
little — saves much —in wood 
preservation. 


IRA PARKER & SONS CO. 


OSHKOSH, WISCONSIN 














75 years of service 
to the sash and door 
industry. 






DON’T RISK DELAY 
ON WAR ORDERS! 


Check moisture content 
in THREE seconds! 


Now speed is vital to Victory. Don't 
risk delays or mistakes in rushing 
lumber to vital war projects. 























Be sure of exact moisture content 
with Moisture Register—the faster, 
better, more accurate way of test- 
ing moisture content. Completely 
portable for use anywhere. Easy to 
use—dial reading gives moisture 
content in per cent at the press 
of a button. 


PORTABLE 


ACCURATE 


EASY TO 
USE 


Throughout the nation Moisture 
Register is doing its part to help 
win the war. It will help you win 
your part in the battle for better, 
faster production. 


WRITE FOR COMPLETE DETAILS TODAY 


MOISTURE REGISTER (CO. 


5117 KINSIE ST. © LOS ANGELES, CALIFORNIA 
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and O. C. Westfield chairman of the board. 
Main offices will be in the Graybar Building, 
New York City, and executive offices will be 
maintained in the First National Bank Build- 
ing, Scranton, Pa. A sawmill is being installed 
near Crossville, Tenn., where the company has 
acquired 80,000 acres of timberland. 

TEXAS. Bartlett—Texas Defense Materials, 
am formed by Mr. and Mrs. B. H. Muehlhause 
and Mr. and Mrs. H. A. Fonville, with Mr. 
Fonville chairman of the board and president, 
the two ladies vice presidents, and Mr. Muehl- 
hause secretary and treasurer. Sawmill. 

WASHINGTON. Ariel—Woodland Logging Co., 
$100,000; formed by Harvey F. Anderson, Har- 
old Anderson, and L. C. Van Zandt, to engage 
in general logging business. 

WISCONSIN. Milwaukee—Auler Wood Prod- 
ucts Co.; to manufacture, buy, sell, and deal in 
building materials and products, millwork, 
woodwork, woodcraft, etc. 

Oshkosh—Pluswood, Inc.; to manufacture and 
deal in all kinds of wood and wood products 
The new firm will also produce an impregnated 
compressed plywood, to be Known as “Plus- 
wood.”’ 

Wauwatosa—Michigan & Wisconsin Lumber 
Co.: to manufacture, buy, sell, and deal in logs, 
lumber, wood and wood products and fixtures. 

CANADA. BRITISH COLUMBIA. Vancouver 
—Chinook Supplies Limited, 470 Granville St.; 
$20,000. Will operate a lumber yard. 


Amemcanfiumberman 


Vancouver—Haney Mills Limited, 1009 Credit 
Foncier Building; $30,000. Will carry on all 
branches of sawmilling. 

Vi ; . 1204 Domin- 
ion Bank Building; $10,000. Timber merchants. 

Vancouver Co. Ltd., 675 
East 49th Avenue; $25,000. Lumber dealers. 

Vancouver—Squilax Lumber Mills, Limited, 
1011-14 Rogers Building; $10,000. Sawmill pro- 
prietors and timber merchants. 








Casualties 


CALIFORNIA. Burney—Toutsch’s Saw Mill 
destroyed by fire, with estimated loss of $40,000 
in buildings and equipment. The destroyed mill 
will be replaced as soon as possible. 

LOUISIANA Bogalusa — Magazine Lumber 
Co. had — house and fuel room destroyed 
by fire. Sawmill and planing mill buildings, 
including several million feet of lumber, were 
saved. According to Vice President and Gen- 
eral Manager M. S. Baer, Jr., this mill is 
almost entirely engaged in supplying lumber 
for the war effort and because of this a large 
repair crew has already started rebuilding the 
burned boiler plant; fortunately the _ boilers 
were not damaged. Loss partially covered by 
insurance. This company is a _ subsidiary of 
Richard P. Baer & Co. of Baltimore, Md. 

MAINE. Fryeburg—Fryeburg Corp. sawmill 
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ADAPTERS 
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ORY COMES FIRST... - 


jion’s War Nee 


“Sorry. but we’re all-out and don’t know 
just how soon we’ll have some.” Every 
time you say this to a good fence customer 
you re-tell the story of wire production 
“all out” for victory. For the country’s 
great wire and fence mills are almost 
entirely ‘in uniform” ... “drafted’’ for 
the duration. 


Woven wire, barbed wire, gates, nails and 
staples have now become miles of reinforc- 
ing fabric for airport runways .. . control 
cables, turnbuckles and taper pins, adapt- 
ers for bombs, screws, rivets and bolts. 


To build a bomber requires more than 
100,000 separate parts. An almost un- 
believably large percentage of these come 
direct from wire mill production. That is 
but one example of how essential to our 
fighting forces are wire and fence makers, 
like Keystone. 


So remember: “Less fence to sell just now 
means a more powerful offense.”’ 


KEYSTONE STEEL & WIRE CO. 


PEORIA, ILLINOIS 


Fence Users will continue to 
| LOOK | for the Top Wire Painted RED” 
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and box factory destroyed by fire, with six 
treight cars loaded with lumber and boxes. 
Loss estimated at $125,000. 

MASSACHUSETTS. Boston (Charlestown)— 
Hawkins Lumber & Warehouse Co. wholesale 
distribution yard in Charlestown damaged by 
fire to the extent of $10,000. Many million feet 
stored in the area were saved. 

MICHIGAN. Detroit—P. J. Currier Lumber 
Co. in Schaefer Highway near Joy Road had 
prefabricated home storage shed damaged by 
Hy — loss estimated between $150,000 and 

200,00 

NEW * MEXICO. Albuquerque — A, R. Losh 
Lumber Co. yard swept by $95,000 fire. The 
office building was saved. 

PENNSYLVANIA. Plymouth—Clark Lumber 
& Supply Co. planing mill, steam plant, garage, 
and one lumber shed destroyed by fire, with 
loss estimated at $50,000. 

VERMONT. Barre—Flint Bros. Lumber Co., 

Inc., sawmill destroyed by fire, with loss esti- 
mated at $10,000, partially covered by insur- 
ance, 
WEST VIRGINIA. Shinnston — Richardson 
Lumber Co. planing mill damaged an esti- 
mated $50,000 by fire, partially covered by in- 
surance. 

CANADA. BRITISH COLUMBIA. Vancouver 
—Sterling Lumber Co., Ltd., had boiler house, 
sawmill, shingle mill, two recently installed 
boilers, and much electrical machinery de- 
stroyed by fire, with loss estimated at $100,000 


New Ventures 


CALIFORNIA. Los Angeles—Pacific Mill & 
Lumber Co. is the firm name under which 
William T. Smith has obtained a certificate to 
conduct business at 6800 Victoria Avenue. 

NEW YORK. New York City—Douglas P. 
Jones has opened a lumber sales office at 52 
Vanderbilt Avenue, handling cypress and long- 
ym pine sales for a limited number of pro- 
ducers. 


New Mills and Equipment 


CALIFORNIA. Smith River—Hawkins Bros 
sawmill was scheduled to begin operations 
about July 1. 

_FLORIDA. Homosassa—J. W. Dees of Green- 
ville, Ala., is operating a portable cedar saw- 
mill here. 

GEORGIA. Columbus—Bland Lumber Co., a 
local new industry, is now getting into full 
operation three miles from here on the Bren- 
nan Road. This is a branch business of Alex- 
ander & Bland Lumber Co., Lumpkin, Ga., and 
is under the management of William Bland. 
son of State Senator D. G. Bland, head of the 
Alexander & Bland Lumber Co. The new mil! 
will have a daily capacity of around 100,000 
feet of dressed lumber. 

NEW MEXICO. Artesi New Mexico East- 
ern Lumber Co. is constructing a sawmill here. 

WISCONSIN. Crandon — Himes Lumber & 
Coal Co. sawmill, which was recently destroyed 
by fire with loss estimated at $40,000, will be 
rebuilt; the company is working almost exclu- 
sively on war orders. 


Obituaries 


ORREN P. ALEXANDER, manager of 
North Denver Lumber Co., Denver, Colo., 
was found dead in his hotel room in 
Longmont, Colo., July 7. He is survived 
by his widow and two daughters. 


SAM J. ALLSBROOK, Meridian, Miss., 
who operated the S. J. Allsbrook Lumber 
Co. and the Everbrook Lumber Co., died 
at his residence there July 4. He is sur- 
vived by his widow and one son. 





FLOYD LESLIE BAIRD, 72, proprietor 
of the F. L. Baird Lumber Co., Redwood 
City, Calif., died recently after a long ill- 
ness. He was a native of Michigan. Hé 
is survived by his widow, a daughter, and 
two sons. 


MICHAEL BROPHY, 86, retired lumber 
executive of Hattiesburg, Miss., who had 
been in the lumber business sixty years, 
died recently at his home there. He is 
survived by two daughters and a son. 


EDWARD BROWN, 72, senior partner of 
the Brown Shingle Co. on the North Fork, 
Florence, Ore., was fatally injured at the 
mill when a heavy block of wood from 
the trash conveyor fell and struck him on 
the head. The shingle enterprise was es- 
tablished about four years ago with a 
son, Charles B., who survives him. 


CHARLES S. CRAWFORD, Medford, 
Ore., owner and operator of a sawmill on 
Evans Creek since 1931, died July 4 after 
a long illness. 


ROYAL A. FOBES, 65, manager of the 
Los Angeles (Calif.), branch of the Pacific 
Mutual Door Co., died at his Hollywood 
home July 12, from a heart attack. He 
was connected with the lumber business 
in the Los Angeles area since coming to 
California from Louisiana in 1909. He 
served first as a salesman for the Ham- 














Jul 


mon 
tive 
mar 
is | 
of j 
Fob 
lau 


Uni 
died 
ind 
ind 


»yro 


dai 


Mo 
die 
em 
his 
res 


Mi 
Lu 
say 
ril 
AP 
Mr 
tal 
Me 
ne 
vil 
da 
Sti 
Ki 











July 25, 1942 


mond Lumber Co., and later as representa- 
tive of the Little River Redwood Co., local 
manager for Sudden & Christenson, and 
is a commission salesman for a number 
if years before joining the door firm. Mr. 
Fobes is survived by his widow, one 
laughter, and a son. 


KIRK B. HARRIS, 49, manager of the 
‘Iniondale Lumber Co. for fourteen years, 
lied recently at his home in Uniondale, 
nd., following a heart attack. His widow 
ind two daughters survive. 





HERBERT M. HAYWARD, 63, a lumber 
vroker of Kansas City, Mo., died recently 
t the Veterans Hospital at Excelsior 
Springs, Mo. He was president of the dis- 
rict commission lumber salesmen’s asso- 
iation. He leaves his widow, a daughter, 
nd two brothers. 


B. J. HILSABECK, 69, died recently in 
hospital at Hastings, Neb., after a short 
llness. He established a lumber yard in 
“ranklin in 1904 and later opened one at 
Henry. He is survived by a son, a grand- 
laughter, two sisters, and two brothers. 


CHARLES J. KINZEL, president of the 
Mount Emily Lumber Co., La Grande, Ore., 
died recently in that city. He entered the 
employ of the Stange Lumber Co. early in 
his lumber career and was a prominent 
resident of Merrill, Wis., in its pioneer 
umbering days, coming from Adrian, 
Mich. In 1914 he took charge of the Kinzel 
Lumber Co., organized in that year for 
awing Newwood River timber. The Mer- 
rill (Wis.) mill suspended operations in 
April, 1939, and in the fall of that year 
\ir. Kinzel went to La Grande, Ore., to 
take over the duties of president of the 
fount Emily Lumber Co., which post he 

eld at the time of his death. He is sur- 
vived by his widow, Hattie Stange Kinzel, 
daughter of the late Mr. and Mrs. A. H. 
Stange; a daughter, and a son, Leslie K. 
Kinzel. 


GEORGE W. JOHNSON, 58, well known 
n Pacific Coast lumber and_ shipping 
ircles, died at his home in Seattle, Wash., 
Sunday, July 5. Born in Rio Vista, Calif., 
he entered the employ of Pope & Talbot, 
Ine., in 1902 and was connected with their 
awmills in Port Gamble and Port Lud- 
ow. In 1909 he went to the Seattle offices 
f the Puget Mill Co., a Pope & Talbot 
rganization, and later became manager 
f this subsidiary. He also was president 
f the Puget Sound Tug & Barge Co., and 

director of the Puget Sound Savings & 
oan Association of Seattle, and the Wash- 
ngton Title Insurance Co. He is survived 
yy his widow, a daughter and a son, Philip 
‘. Johnson, of Seattle, three grandchildren, 
even sisters, and a brother in California. 


WILLIAM LEWIS KEATE, prominent 
gure in the lumber industry in British 
‘olumbia, died at his home in Vancouver, 

C., recently. He was born in Grand 
tapids, Mich., and came to Vancouver in 
907. Dealing in timberlands, he was an 
intermediary in most of the important 
imber deals of the province, and had 
many friends in all branches of the in- 
ustry. 


HENRY IRVING LATIMER, 72, pioneer 
Visconsin lumberman and for many years 
n official of the Foster-Latimer Lumber 
Co., at Mellen, Wis., died at Muskegon, 
lich., July 17, of a heart attack. He was 

native of Muskegon, coming to Mellen 
n 1903 to become a junior partner of the 
“oster-Latimer Lumber Co. The firm sold 
ts saw mill here in 1931 and moved to 
ntonagon, Mich. He and Mrs. Latimer 
ad been residents of Mellen until a few 
weeks ago when they moved to Muskegon. 


Survivors are his widow and two daugh- 
ters. 


_WILLIAM BARRISS MARTIN, 76, re- 
tired president of the Martin-Barriss Co., 
died recently at his home in Cleveland, 
Ohio. He had been identified with the 
Martin-Barriss Co. during his entire busi- 
ness life; the company was founded by 
his father and his uncle and is one of the 
oldest in northern Ohio. Mr. Martin is 
Survived by two sons, a daughter, a 


brother, two sisters, and five grand- 
children. 
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GEORGE B. MAXWELL, 65, manager of 
the Youngs Bay Lumber Co., Warrenton, 
Ore., died July 6 in an Astoria hospital. 
He resided at Gearhart. Mr. Maxwell built 
his first mill at Clatskanie, later manufac- 
tured lumber at Seattle and Hoquiam in 
Washington, and built the Oregon Ship 
Timber mills at Linnton during World 
War I. He operated retail lumber yards 
in Pasadena, Calif., for several years and 
then returned to Oregon to manage the 
Winchester Bay Lumber Co. at Reedsport. 
He is survived by his widow. 





JOHN G. SWARTZ, 58, who was for- 
merly secretary-treasurer of John Feist & 
Sons Co., Buffalo, N. Y., with which firm he 
was connected from 1908 to 1939, died on 
July 8 in a hospital following an opera- 
tion. Surviving are his widow, two daugh- 
ters and a son. 


HAROLD A. TWIST, 51, partner in the 
G. E. Lamb & Son lumber business, Mar- 
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shall, Mich., died suddenly of a heart at- 
tack on July 1, at his home there. He 
was vice president of the Michigan Retail 
Lumber Dealers Association. He is sur- 
vived by his widow and two sons, both in 
the nation’s armed forces, one stationed 
in Iceland. 


JOHN A. WILLARD, 91, retired lumber- 
man, banker, and politician of Northville, 
N. Y., died recently after having suffered 
a heart ailment since June 16. He started 
his lumber career as a boy in a lumber 
camp. He was a charter member of the 
New York Retail Lumbermen’s Associa- 
tion. Survivors include two brothers, one 
son, several grandchildren and two great 
grandchildren. 





JOHN A. WOODS, 74, former owner of 
the Woods Lumber & Manufacturing Co., 
Greenwood, Miss., died at his home there 
July 5. He is survived by his widow, two 
sons, three daughters and several sisters. 








ESSCO MILLS 


Order L-121. That’s our marching 
order. It sends ESSCO Mills to war— 
completely. So enlarged is the Can- 
tonment and War-plant building pro- 
grain of the Army, Navy and Mari- 
time Commission that it is “swallow- 
ing up” the timber, dimension, rough 
and surfaced board production—for 60 
days at least. 


But—what freezes always thaws 
out. We sincerely hope that ESSCO 
dealers are well stocked and in a posi- 
tion to use the Plus Value of scientifi- 
cally seasoned, pre-shrunk and pre- 
cision milled ESSCO lumber to hold 
their markets. When our war service 
is rendered, the sharpened skill of 
ESSCO craftsmen and augmented fa- 
cilities of ESSCO mills will stand you 
in better stead than ever before. 


EXCHANGE 
1111 R. A. Long Building 


GO TO WAR! 





eee Trade-Marked~Grade-Marked=™ 

Southern Pine—Southern 

Hardwoods — Ponderosa 

Pine—West Coast Woods 
Oak Flooring 











Kansas City, Missouri 
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PACIFIC 
COAST 
LUMBER 
PRODUCTS 


Yard Stocks, Long Joists, Long Dimen- 
sion, Plank, Timbers, Ties. MIXED 
CARS. Dependable values. Your 
; orders will receive prompt, careful at- 
tention. Write us about your needs. 


THE GRISWOLD [C3] LUMBER CO. 
FAILING BLOG. PORTLAND. ORE. 





GCheleadombiperLomBurCo, 


RAINELLE, W. VA. 


All “Cream of the 
West Virginia Appalachians” 


STEPPING & RISERS FLOORING--Red and TRIM & MOULDINGS Solid or Edge-Glued 
Oak & Birch White Oak, Maple, Chestnut, Ash, Birch, _ Dimension Maple, 
BEVEL SIDING —Poplar Birch and Beech Poplar, Oak, Basswood Oak and Poplar 








Unbiased Reports for Insurance, Financial and Tax Purposes 


INDUSTRIAL APPRAISAL COMPANY 


Authentic Valuations 


Dermon Building 
MEMPHIS, TENNESSEE 


American Car Door Roller 


EVERY YARD SHOULD HAVE ONE 





c.V. EASTERWOOD 











Best and cheapest helper for load- 
ing and unloading lumber. Often 
pays for itself in one lumber ship- 


ment. Adjustable to fit openings 








Can be furnished with wood or steel 
: s beam. ‘‘American’’ Logging Tools and 
5 to 6 ft. wide: double extension Appliances best on the market. Write 


roller for door 5 to 8 ft. wide. for catalog and information. 


AMERICAN LOGGING TOOL CO.., Evart, Mich. 





Mr. Industrial Buyer: Let us sup- 
ply you with Dense Long Leaf for 
Laundry Machinery, Tank, Planing 
Mill uses. Timbers, Dimension, 
Moore Cross-Circulation Kilns. 


cellent drying facilities under sheds, 
Let us quote. Write us today. 








IN GUARANTEED = 
WATERPROOFING « a 


EXTRA PROFIT 
RANETITE 


STOCK | 
FEATURE | 
TRANSPARENT WATERPROOFING SS |} 


New discovery! Not a varnish. Ranetite is a stearate compound that 
penetrates deep into stone, brick, conerete or stucco walls to give a 

ay: watertight job. Will not affect color or texture of walls. 
umber dealers—write for Ranetite profit plan. 


RANETITE MFG.CO.Sinecaieney™ 











KNIGHT SAW MILLS 


All lron and Steel Construction 
DOGS, SET WORKS, EDGERS 
Manufactured by 


THE KENT MACHINE COMPANY 


117 Portage St. Cuyahoga Falls, Ohio 














IXL MAPLE FLOORING 


The World’s Standard since 1888 





WISCONSIN LAND & LUMBER CO. 
HERMANSVILLE, MICHIGAN 














Pope & Talbot, Inc. 








Lumber Division 


Douglas Fir 


Treated and Untreated 


Lumber 


Ties Poles Piling 


Portland, Eugene, Seattle, New York, 
Los Angeles, San Francisco, San Diego, Phoenix 


MILLS AT PORT GAMBLE, WASH., ST. HELENS, ORE. 
Rail and Cargo Since 1853 











Let This Flooring 
Build Business for YOU 


Again and again dealers re-order 
this Lockwood fine flooring. 
Proof that this product keeps 
right on winning trade for deal- 
ers. The preference for Lock- 
wood flooring is due to its 
Send TODAY beauty, its uniformly fine texture 
for stock and and color, its faultless quality. 
price list. It’s made of Mountain Oak. 


OCKWOOD OAK FLOORING 


GEO. C. GRIFFITH STAVE CO. 


P. O. Box 6, Springfield, Mo. 
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FOLLOW THE Curve of Confidence 


This graph shows the increase in number of 
“L-M-C” policyholders since organization. For 
savings and security, specify Lumbermens for 
Automobile and general casualty insurance. 





MUTUAL CASUALTY COMPAN 
Home Office — Chicago, U. S. A. 


Lumbermens 
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- ¢ Reports from Lumber Markets 











Information contained in this department comes directly from American Lumberman rep- 
resentatives located in these cities. 


Baltimore, Md.; Buffalo, N. Y.: Cincinnati, Ohio: New York City: Philadelphia, Pa.; Norfolk, Va.; 


Shreveport, La.; Memphis, Tenn.; New 


Orleans, La.; Jacksonville, Fla.; Houston, Tex.; Birmingham, 


Ala.; Kansas City, Mo.; St. Louis, Mo.; Minneapolis, Minn.; Portland, Ore.; Seattle, Wash.; Spokane, 
Wash.: Tacoma, Wash.; San Francisco, Calif.; Boston, Mass. 


General Review 


Committees of New England round edge 
ind square edge pine producers met at the 
suggestion of Peter A. Stone to formulate 
ecommendations for consideration as_ the 
new price schedule reaches its final form. 
Recommendations were forwarded to Wash- 
ngton, and new price order is expected to 
be released this week, and become effective a 
veek to ten days later. 

Wet weather continues to slow lumber 
production in parts of the Northwest. The 
‘ain, of course, delays the fire season, but 
promotes rank undergrowth, and adds to 
fire hazard when weather clears. Over 300 
high school and college youths are being 
trained to fight forest fires, and there are 
now 39 parachute smoke jumpers, not all, 
however, trained in fire fighting. 

Activity in California continues to be 
marked by exceptionally strong demand for 
ponderosa and sugar pine. 

Narrow cedar siding is reported to be 
selling, with bungalow siding inactive. Sid- 
ing and logs seem to be the only two forest 
products in a measure keeping pace with de- 
mand. 

Practically any hardwood that can be run 
into drop siding, countermatch and shiplap, 
specially gum, cottonwood, willow, cypress, 
sycamore and elm, now being taken by the 
sovernment. Oak is going into ammunition 
boxes and other items, and ash into airplanes. 

As wood becomes the base material for 
ver increasing war items, the lumber indus- 
try plunges farther ahead into the front rank 
f war production industry. Donald M. Nel- 
son’s recent statement to the effect that lum- 
ber is an important and critical material in 
he whole war program adds to the signifi- 
ance of the job the forest products indus- 
tries are doing. 


Demand 


Eastern Market 


Consumer demand at BOSTON from 
ivilian and retail yard buyers not directly 
issociated with the war effort found little 
omfort in the report coming from East- 
rn Canadian mills a few days ago that 
he British War Office had again invaded 
he spruce market with a series of order 
lacements totaling well above 100,000,000 
eet to be moved overseas as fast as ship 
onnage can be made available. Inven- 
tories of lumber in pile at the mills hav- 
‘ng been depleted almost to the vanishing 
oint by the current home demand in 
‘anada, and by shipments over the border. 
lost of this lumber must come from cur- 
rent and future cuttings with all plants 
involved operating at top speed. It is 
urrently reported that the schedules ran 
largely to 3x7-9 and 11 inch deal and inch 
boards, and were placed at an approxi- 
mate price of $38 in pile at the mill yard. 
The market chaos in Eastern spruce stem- 
ming from war action has been further 
intensified by persistent North Atlantic 
sinkings which have already invaded the 
St. Lawrence river. The war risk insur- 
ince rate for lumber cargoes moving from 
the Maritime Provinces to New England 
and New York coastal points—as recently 


as January—was close to %& of 1 per- 
cent. A recent checking found the rate 
at 15% percent for steamers or power 
boats and 30 percent for sailers. Add to 
this charge the ordinary marine insurance 
upon vessel and cargo which war risk 
policies do not cover, and you find that 
water borne cargoes of spruce dimension 
40%—8 inches and wider that sold six 
months ago at $40 to $42 could not be de- 
livered today at under $48. Few new 
transactions at today’s quotations are 
noted but quite a volume of stock has been 
moving by water in filling old orders. In 
the general market for spruce by rail 
there have been few transactions with the 
yards, for the movement of stock in filling 
army and navy orders is absorbing the 
full production of the mills while new and 
important schedules are projected into the 
market almost daily. For such civilian or 
yard orders as can be supported by pri- 
orities there are few price variations as 
the “ceiling’’ is still fixed at the March 
level and there is assurance from the 
chief of the lumber section of OPA that 
no steps have yet been taken toward the 
preparation of a spruce price order, and 
with the “freeze” order of WPB extended 
another thirty days from July 13 the out- 
look for shipments from the mills for 
other than war purposes, and at any price, 
is quite dubious. Quotations for dimen- 
sion spruce delivered at Boston rate 
points are nominally $46 to $48 for the 
2x3-4 and 5 inch and up to $53 to $55 for 
the 10 and 12 inch, the higher quotation 
for each width calling for all 16-foot 
lengths. For boards, if you succeed in 
placing an order, the price will be $45 
for 1x4 and 5 inch; $46 for 6 and 7 inch; 
$47 for 8 inch and $50 to $53 for 10 and 
12 inch. For 1x2 and 3-inch bundled fur- 
ring the better mills are uniformly at $43 
to $44, but an occasional lot is offered 
by a small mill as low as $40 to $42. 
Standard 1% inch spruce lath are moving 
freely at $6.50 per thousand delivered at 
Boston rate points. All grades of Eastern 
white cedar shingles are scarce and in 
strong demand at the March price level. 
For the West Coast red cedars the June 
29 OPA ceiling prices have encouraged 
free ordering by the yards but many ship- 
pers are now heavily oversold on all of 
the 16 and 18 inch grades and many have 
withdrawn from the market as the supply 
of labor in the woods and mills has 
dropped to the low point of the year. At 
the new ceiling prices at the mills the 
18 inch Perfections delivered at New Eng- 
land points are at $5.98, and 18 inch 
Eureka’s $5.64. There is little call for 
24 inch Royals at $7.40. For 16 inch 
XXXXX there are limited offerings as the 
mills have heavy order files. Sales are 
at $5.44 for No. 1; No. 2—$4.96 and No. 
3—$4.00. For all stock widths of any 
grade add 70 cents These ceiling prices 
apply upon shipments from British 
Columbia mills, with the provision that 
the transportation charge to the delivery 
point must not exceed that from Seattle. 
Very few B.C. mills are offering full car- 
load lots upon this price basis. Part cars 
with balance of cedar boards and siding 
are looked upon with favor by some of 
the B. C. mills. 

Price levels for New England pine at 
the shipping point, though—at this date— 
anchored at the March level, are in a state 
of transition as OPA has been moving fast 
toward a new price order that will prob- 
ably come out of Washington early this 
week to establish “ceilings” upon all 
square edge and round edge items. 

The BUFFALO lumber trade has been 
slowed down to a large extent by the lack 
of supplies from the mills, as well as by 
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the shortage of other material for home 
construction. A fair amount of repair and 
remodeling work is being done inside the 
city and numerous low-cost homes are be- 
ing erected in the suburbs. Wholesalers 
state that they could do a much better 
business if stocks of lumber were avail- 
able in ordinary quantity. Prices on all 
kinds of lumber are holding firm. 

Hardwood yards in the Buffalo market 
are getting many orders for various woods 
and the number of inquiries received is 
unusually large. A good many of the 
latter cannot be filled because of lack of 
stocks. Among the woods in short supply 
are maple, birch and ash. Oak supplies 
are getting smaller, especially in thick 
stock. The outlook is for an unusually 
busy summer at the local yards. 

The inquiry for western pines at Buf- 
falo continues fairly active, but the mills 
have little stock to offer and are turning 
down many inquiries received from the 
wholesalers. Retail stocks are much de- 
pleted, as replenishment has been ex- 
tremely difficult, and there has been no 
difficulty in selling what has been on 
hand, many of the sales being for defense 
housing. 

The Buffalo northern pine market shows 
much strength and little lumber is being 
offered by the mills. Wholesalers have 
been getting their supplies from the East 
to a large extent, but the amounts avail- 
able at present are much curtailed. Low 
grades are much wanted for boxing and 
crating needs. 

The _ difficulties of the BALTIMORE 
lumber yards which either failed to obtain 
government orders or could not secure 
them are generally on the increase, since 
one of their chief group of customers, the 
contractors engaged in private building 
operations, are virtually out of work 
owing to the inability to get lumber of 
suitable grade and other materials, and 
the stoppage of such operations, with the 
activities that call for short leaf pine 
more and more concentrated in the hands 
of the government. Moreover, producers 
with government contracts to take care 
of get the benefit of a certain freedom in 
their prices which amounts almost to a 
virtual suspension of ceilings when the 
cost of labor rises and the mills must 
get more for their output. On the whole, 
the trade in short leaf pine faces a state 
of confusion, with the price list very much 
unsettled and a fairly general disposition 
to sell at any figure obtainable. This 
also applies to some extent to long leaf 
pine, but with the conditions under better 
regulation and with sellers commanding a 
measure of freedom in action. The market 
for cypress, though this wood cannet be 
said to have a ceiling, is fairly well regu- 
lated, with the main trouble the difficulty 
of buyers to get lumber even reasonably 
seasoned. The demand has been so active 
that there has been no time for season- 
ing, and the buyer who refuses to take a 
lot of lumber because it is not dry enough 
is likely to have the parcel taken up by 
another buyer willing to run the chance 
of getting through. The price level seems 
to be reasonably low, but the scarcity of 
good dry stocks presents a handicap. In- 
creasing scantiness of supplies of other 
species in general use is also one of the 
problems faced in hardwoods, where con- 
dition is even more important because of 
the uses to which stocks are put. In the 
hardwood division likewise the matter of 
a ceiling becomes an uncertain factor, 
With producers inclined to treat the price 
level as a more or less variable matter 
because of the divergent conditions under 
which the production of lumber is carried 
on. The heavy requirements of the gov- 
ernment have served to reduce supplies 
available for private distribution smaller 
and smaller, so that in the end the 
urgency of needs goes far to determine 
the figure which the buyer feels impelled 
to pay. More or less irregularity also 
prevails in the market for West coast 
lumber, with such stocks as fir, spruce, 
ponderosa pine, and other woods in ex- 
panding demand and with distributors put 
to it to obtain supplies for government 
requirements and take care of private 
business at the same time. Priorities are 
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Better than 
Ever Now 
Get into this 
money - making 

business 
Mr. Dealer 





Don't put it off any longer. Get started NOW. 
Push and sell ABESTO, the roofing material with 
the exclusive viscoroid base. It's for new and 
old roofs—for built-up roofing, damp-proofing, 
roof-coating. Brushed on cold. No hot kettles. 
Anyone can apply it. Every building owner is a 
prospect. Hundreds of dealers are reaping good 
profits on ABESTO. You can do the same. 
WRITE FOR LITERATURE TODAY. 


FOR IMMEDIATE DELIVERY 
--No Increase in Cost-- 


Abesto Liquid .. 
Quick-Setting Plastic 
Abesto Sealer 


Abesto Fiberated Abesto 
. Staintox . . Cleartox . 
. Abesto Termite Gontrol. 


ABESTO MFG. CO. 


Michigan City, Ind. 








Get This Business, 
Mr. Lumber Dealer 
Our Plans Will Help 


House alterations . . Farm buildings . . 
Remodeling (within Government limita- 
tions) . . These jobs will add up to 
many sales of lumber during the coming 
months. Go out and get the business, 
Mr. Dealer. Lumberman's Plan Service is 
here to help you. Tell your customer how 
easy it will be to make these improve- 
ments. Send us a rough pencil floor plan 
showing room measurements, window and 
door sizes, location of plumbing and 
heating pipes and a Kodak view of the 
exterior. We will make plans (3 sets of 
prints) for $9. Preliminary prospectus, $3. 


1F YOUR DRAFTSMAN IS DRAFTED, 
LET US DO YOUR DRAFTING. 


Write for FREE Copy of 
“Selling Homes at a Profit” 


Lumberman’s Plan Service 
Box 211, Peoria, Ill. 
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gradually governing the whole situation, 
and the perplexities of the dealers are 
increasing. 

One of the chief troubles of the mill 
men is to get labor. Now that workers 
have been attracted in great numbers by 
lucrative jobs in war plants and related 
establishments, it is hard to get men to 
operate the mills and not less so to hold 
them. Rates of pay have advanced until 
they touch the limit above which the lum- 
ber producer cannot go, but still his trou- 
bles are acute. 


Southern Market 


The softwood lumber picture at MEM- 
PHIS has changed during the past two 
weeks—but for the worse. Retailers are 
merely marking time and the extension 
of the softwood freezing order insures 
them a continuance of no business as 
usual during the next two weeks. They 
are hesitant to buy what few items are 
available becaues they need well-assorted 
stocks to do business. Sales are only for 
repair work—and a small amount of that. 
Prices for materials sold are uniformly 
at ceilings. 

Hardwood picture differs but little from 
that of softwoods. The government is 
practically the lone purchaser although 
large quantities of box and crate lumber 
continue to go to manufacturers of those 
articles. The government’s decision to 
build truck bodies of lumber has resulted 
in a raid that has all but devastated hard- 
wood stocks. The government still needs 
many more millions of feet of hardwoods 
and particularly vast quantities of 6/4 
stock. What hardwoods are sold are at 
ceiling levels. 

The oak flooring demand continues rela- 
tively light, although the slackening has 
not resulted in any considerable price 
concessions. Oak flooring demand always 
rises high in the wake of heavy pine 
buying and the absence of general home 
building has curtailed the demand for oak 
flooring. Retailers are buying very little. 

There is very little to report regarding 
the NORTH CAROLINA pine or shortleaf 
pine market that has happened during the 
past two weeks. There is no gainsaying 
the fact that the demand for lumber of all 
kinds for government projects has fallen 
off, and just when this demand will again 
be very brisk, like it was a month or two 
ago, is a question. Funds are reported 
being held up in Washington covering 
various projects but whether these proj- 
ects cover new defense work in this pine 
area or in other places nobody seems to 
know. Some small lots of lumber are 
being bought all the time by the govern- 
ment, government contractors, and retail 
yards but most of this is wanted to com- 
plete jobs that were started some weeks 
back. We have already told of the new 
projects in other nearby states and ship- 
ments on these orders have been quite 
heavy. The retail yards do not seem to 
be doing very much right now. The box 
manufacturers are very busy and are buy- 
ing much pine, tupelo and sap gum, and 
low grade poplar. As stated before, to 
make a prediction as to when the govern- 
ment defense demand will again enlarge 
is a risky proposition and it may be that 
most of the large projects in this im- 
mediate territory have been finished. 

The weather throughout this coastal 
section remains very dry and many mills 
are having trouble getting sufficient water 
to run their boilers. All of them are 
exercising great care against fires. This 
good weather permits millmen to shove 
production all they possibly can but there 
are a number of counties in the Southern 
states where common labor, and other 
sawmill and planing mill labor, is very 
scarce due to the drafting of many boys 
into the army and navy, and also the 
large government contractors scouring 
the countryside for labor to erect canton- 
ments, barracks, etc. The labor situation 
in the shortleaf pine section is every day 
getting more and more acute. 

As to prices, there is only the same 
thing that can be said regarding these. 
The ‘ceiling’ prices still rule absolute 
and are not apt to be changed any time 
in the near future. 
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The present outlook for the North Caro- 
lina pine market is not any too bright, 
but several “lulls” in the past were very 
depressing, and it may be that overnight 
demand will be so brisk that millmen and 
wholesalers will be worried as to where 
to get the lumber to meet the demand 
Right now it is not very easy to buy cer- 
tain items of small framing and boards 
for quick shipment. 


Southwestern Market 


The demand 
KANSAS CITY, but for the most part 
buyers’ requests for supplies are not 
satisfied. In virtually all items the de- 
mand is well in excess of the supply 
Even prices are not longer an inducement 
to sell to any particular customer, for 
generally speaking, prices are frozen a 
the ceiling. Yellow pine mills in the 
Southwest report that unfilled orders are 
equal to maximum production for 60 to 90 
days, and the government is looking fo: 
more stocks in addition to these book- 


for lumber exists in 


ings. The demand for lumber in the 
Southwest will continue unabated fo: 
months to come the Trans-Missouri- 


Kansas Shippers’ board forecast for the 
third quarter of this year showed. The 
board expects to use 9,534 cars to haul 
lumber in the three months ended Sep- 
tember 30, compared with an actual use 
of 8,667 cars a year ago, or an increase 
of 10 per cent. The board said that it 
will take 10,616 cars to ship the forest 
products from the region, as against 9,651 
cars in the same 1941 period. 


North Central Market 


While unfilled orders for nothern pine 
at the head of the lakes mills in the 
MINNEAPOLIS region have mounted to 
the almost unprecedented figure of 15,- 
000,000 feet, as compared with less than 
7,000,000 feet at this time last year, no 
manufacturer is in a position to promise 
delivery of any material, except in small 
quantities, for civilian use now or in the 
future. Total orders for the year to date 
approximate 67,500,000 feet, as compared 
with about 66,000,000 feet at a correspond- 
ing date in 1941. 


West Coast Market 


So heavy are order files of the WASH- 
INGTON and OREGON mills that it is 
hard to gauge the extent of demand. Un- 
doubtedly many buyers have given up for 
the time being their efforts to obtain lum- 
ber. All items are difficult to buy. A 
large volume of inquiries continues to 
flow to wholesalers and direct to the mills. 
Practically no lumber is being sold under 
the ceiling. From all indications a very 
large domestic demand is awaiting easing 
of restrictions. The amount allowed for 
remodeling and repairs alone if spread 
among families would create a big busi- 
ness. 

Some believe government buying will 
continue large until November and that 
priorities will continue all through the 
year after which sufficient domestic busi- 
ness will develop to keep the mills busy. 
Private demand expresses itself mostly for 
grain storage bins and other needed 
emergency farm lumber. Bin construction 
calls for 2x4, 2x6, drop siding, shiplap, 
and 6 inch flooring. 

A factor which may enter the picture is 
construction of wooden ships which would 
require great quantities of green lumber 
and timbers to constitute another drain 
on the lumber production. 

Argentina is the only export market in- 
quiring for lumber but there is no space 
available for export anywhere. 

Shingle demand is tremendous. All 
prices remain at ceiling. Many whole- 
salers and mills are out of the market. 

Log prices remain strong at ceiling. 
Demand for all kinds of logs is strong, 
especially for high grade fir. 


Supply 


Pines 


What supply of lumber that is avail- 
able to the retail trade in the KANSAS 
CITY area is being reduced, owing to the 
restrictions on replacements. 


Stocks of 
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BILL OF MATERIAL 


31 ecubie yards eonerete 

114 conerete blocks 4x8x16 
1062 concrete blocks 8x8xi6 
mortar for above 

850 bricks 

26 ft. 8xi2 flue lining 

mortar for above 

1 clean out door 

1 pe. 2/8—18-0 plates 

8 pes. 2/8—16-0 plates 

2 pes. 2/8—10-0 plates 

5 pes. 2/10—16-0 header 

32 pes. 2/10—12-0 joists 

24 pes. 2/10—14-0 joists 

7 pes 2/10—10-0 joists 

100 pes. cut bridging 

1100 ft. ix6 No. 2 sub fleer 

65 pes. 2/4—16-0 plates 

270 pes. 2/4—8-0 studs 

30 pes. 2/4—12-0 gable studs 
3 pes. 2/6—10-0 studs 

9 pes. 2/6—8-0 studs 

25 pes. 2/6—14-0 ceiling joists 
25 pes. 2/6—20-0 ceiling joists 
4 pes. 2/6—10-0 ceiling joists 
100 pes. cut bridging 

8 pes. ix4 No. 2 12-0 diagonal bracing 
1300 ft. insulating sheathing 
28 pes. 2x6—20-0 rafters 

6 pes. 2x6—8-0 rafters 

6 pes. 2x6—12-0 rafters 

1350 ft. % shiplap reof 

12 squares roofing 

3 rolls 15” felt 

1700 ft. 34x8 bevel siding 

6 pes. 4-0x7-0 plyweed 

800 ft. %xi'/2 hardweed fleoring 
2 relis red resin paper 

4 pes. 1%4x6—20-0 clear finish 
2 pes. 1%4x6—8-0 elear finish 
96 ft. 3° cornice mold 

60 ft. 1/4 clear finish 

60 ft. 1/6 clear finish 

1 pe. Ye 14-0 Ne. 2 ribbon 

1 pe. % 12-0 No. 2 ribbon 

12 pes. 1/6 8-0 No. 2 collar beam 


BREEZEWAY AND GARAGE 


2 pes. 2/8—14-0 beams 
12 pes. 2x6—12-0 rafters 
250 ft. 1x8 No. 2 shiplap 
2 squares roofing 


5 pes. 2/6 ceiling joists 16-0 
125 ft. 5x8x4 beaded ceiling 


2 pes. 2/6—20-0 plates 

2 pes. 2/6—12-0 plates 

2 pes. 2/4—20-0 pilates 

2 pes. 2/4—12-0 plates 

7 pes. 2/4—12-0 

1 pe. 2/6—18-0 

60 pes. 2/4—8-0 studs 

400 ft. Ix8 No. 2 shiplap 

4 squares roofing 

500 ft. insulating sheathing 
600 ft. 34x8 bevel siding 
40 lin. ft. 1x6 clear finish 
2 pes. 1%x6—16-0 finish 

2 pes. 16-0 3” mold 

1 pe. 9-0 drip cap 

450 Ibs. nails 

426 yards plaster base 

1 coal chute 

5 cellar sash units 

{ door 2-8x6-8 1% 5X panel 
{ basement stair 

10. S. Dr. Fr. 3-0x6-8 

2 0. S. Dr. Fr. 2-8x6-8 

{ garage deer frame 8-0x7-0 
3 wd. frs. 32x24 2 It 

1 wd. fr. 26x24 2 it. 

4 wd. frs. 26x24 2 It. 

2 wd. frs. 26x20 2 ft. 

1 wd. fr. 32x14 2 It. 


Complete Blueprints, Specifications and List of Materials, $3.50 
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KITCHEN 





2 louver frames | pipe panel 
3 wds. 32x24 2 It. top div. { set kitchen cases & hdw. 
1 wd. 28x24 2 It. top div. 1 linen case & hdw. 
4 wds. 26x24 2 It. top div. t medicine ence 
2 wds. 26x20 2 It. tep div. | overhead garage deer 
1 wa. 32x14 2 It. top div. 2 pair shutters 
If sets sash balances 1 grade stair 
1 door 3-0x6-8 1% 6 pan. 2 thresholds 
2 doors 2-8x6-8 134-3X 6 It. t entrance tock 
5 doors 2-6x6-8 1% 2 pan. t rear deer tock 
1 door 2-4x6-8 1% 2 pan. © inside deer tecks 
3 doers 2-0x6-8 1% 2 pan. t Gath Goer tock 
9 ins. dr. jbs. & stops . cao 
20 sides door trim 10 window tecks 
10 sides wa. trim oe 
2 mortise lecks 


280 ft. 542” base 
300 ft. shee 

30 ft. chair rail 

36 ft. heek strip 
16 ft. Ixt2 shelving 
14 ft. pole 

| seuttlc panel 


3 pair 4x4 butts 
it pair 32x34 butts 


SUB CONTRACTS: 


Plumbing, Heating, Electric, Sheet 
Metal & Painting 
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bow 


LIVING ROOM or a 


[5-1 X% 1-6 


Vananan 


W-8 x 12-1 


OINETTE 


BILL OF MATERIAL 


15 yards concrete 

28 ft. flue lining 

825 common brick 

! clean out door 

| thimble 

1050 common blocks 8” 
100 4” slabs 

“mortar for above 

2 pes. 2x8—16-0 plates 
6 pes. 2x8—14-0 plates 
2 pes. 2x8—12-0 plates 
4 pes. 2x8—16-0 joists 
6 pes. 2x8—14-0 joists 
40 pes. 2x8—i2-0 joists 
2 pes. 2x8—14-0 headers 
1 pe. 2x8—12-0 headers 


| pe. 2x8—16-0 headers 

176 pes. cut bridging 

864 ft. ix6 No. 2 D&M 

40 pes. 2x4—16-0 plates 

240 pes. 2x4—8-0 studs 

10 pes. 2x6—8-0 studs 

36 pes. 2x8—12-0 ceil. joists 
10 pes. 2x8—14-0 ceil. joists 
36 pes. 2x4—10-0 gable studs 
4 pes. 2x8—16-0 rafters 

46 pes. 2x6—16-0 rafters 

2 pes. 2x8—10-0 rafters 

6 pes. 2x6—10-0 rafters 

2 pes. 1x8—14-0 No. 2 ridge 
1200 ft. x6 Ne. 2 S48 roof sheathing 
1900 ft. wall sheathing 


Complete Blueprints, Specifications and List of Materials, $3.50 


if squares roofing 

400 ft. 1x6 No. 2 attic floor 

2 rolis slaters felt 

4 rolls black waterproof paper 

| roll 65 Ib. roofing valleys 

1500 ft. 34x8 bevel siding 

6 pes. 4-0x8-0 44” 3 ply 

600 ft. %xi2 hardwood flooring 
16 pes. 2x4 14-0 studs (Coal Bin) 
220 ft. Ix6 No. 2 D&M (coai bin) 
2400 ft. plaster base (walls) 

720 ft. plaster base (ceilings) 
345 yards plaster 

{ metal arch 

metal corner beads and angles 
60 lin. ft. 1x8 elear finish 

90 lin. ft. 1%4x6 clear finish 

100 lin, ft. 3” cornice mold 

500 Ibs. nails 

2 plank door frames 


| basement stair & platform 


grade stair 


attie stair 
coal chute 


o- 


cellar sash units 

OS Dr Fr 3-0x6-8 1% 
OS Dr Fr 2-8x6-8 1% 
twin wd. fr. 26x20 2 It. 
single wd. fr. 26x24 2 It. 
single wd. fr. 26x20 2 It. 
single wd. fr. 26x14 2 It. 
single wd. fr. 24x20 2 It. 
sh. fr. 20x16 1 It. 

wds. 26x24 2 It. top 3 It. 
wds. 26x20 2 It. top 3 It. 


-nN =- - = 


onrwt -§ ’ = 





2 wds. 24x20 2 It. top 3 It. 

| wds. 26x14 2 It. top 3 lit. 

{ sash 20x16 1 It div 3 It. 

1 front door 3-0x6-8 134 detail 
| rear door 2-8x6-8 13% 3xi It. 
2 doors 2-8x6-8 1% 5x No. 2 
5 doors 2-6x6-8 1% panel 

2 doors 2-4x6-8 1% panel 

7 inside jambs & stops 

16 sides door trim 

11 sides window trim 

210 lin. ft. 542” base 

225 lin. ft. shoe 

160 lin. ft. picture mold 

16 lin. ft. hook strip 

lin. ft. closet pole 

lin. ft. Ixt2 shelving 


- > @ 


pipe panel 
thresholds 


- N 


medicine case 

set kitchen cases 
linen case 
wardrobe case 
pediment board 
hood brackets 

264 Ibs. sash weights 
3 hanks sash cord 
13 sash locks 

13 sash lifts 

3 pair 4x4 butts 

9 pair 32x32 butts 
2 outside locks 

9 inside locks 

15 pair cabinet hinges 
8 cabinet latches 

7 drawer pulls 


Nef - - = 


7 cabinet catches 


Sub Contracts Plumbing, Heating, Elec- 
trical, Painting & Sheet Metal 
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retail yards have been cut millions of feet 
since the L-121 freeze order became oper- 
ative. Yards were not entitled to pur- 
chase from mills except under special 
authorization. They did sell, however, to 
war industries, to farmers and to builders 
for war workers’ houses and repair work. 
Authorizations to replace the stocks thus 
disposed of, usually can be obtained only 
after a delay of nearly a month or more, 
and mills often are unable to hold the 
lumber for such a long time. Thus, au- 
thorizations must be changed, involving 
another delay, and retail yards frequently 
eannot replace the sold material. It is 
said that little further reductions are be- 
lieved possible, however, since the inven- 
tories in yards are now badly broken as 
to types, grades and sizes. Government 
buying has taken all the surplus stocks 
off the hands of mills and recent auction 
sales did not supply the war department 
with enough supplies. Reports are cur- 
rent that the government may, in the 
future, arbitrarily fix the quantities, sizes 
and grades which each mill will be ex- 
pected to supply for certain projects. The 
supply of lumber has been curtailed by 
acute labor shortages as well as unfavor- 
able weather. Heavy rains have con- 
tinued in most of the producing regions 
of the district. 


West Coast Woods 

Mills in the NORTHWEST are operating 
steadily with government business draw- 
ing their chief attention. Operators gen- 
erally are jubilant over a pronouncement 
over the week end of Price Administra- 
tor Leon Henderson amending the ceiling 
on Douglas fir to permit sellers of air- 
eraft fir to charge more than the ceiling 
price for the next two months. However 
there is less enthusiasm over the month’s 
extension that the War Production Board 
has given its ‘lumber freeze” order, pend- 
ing development of a system of distribu- 
tion based on need of lumber for_war pur- 
poses, as operators fear the added brake 
this will put on a possible revival of pri- 
vate buying. Weather has been favorable 
for keeping the forest fire situation under 
control and consequently there has been 
little restriction on logging activity. 

“If you have any lumber we'll take it,” 
is the preface to many a business inquiry 
from lumber WEST COAST offices. Every- 
thing is hard to get with boards and di- 
mension probably the most difficult to 
find. Many offices are sending men out to 
visit the mills in the hope of finding lum- 
ber. As an instance of the scarcity of 
supply an Eastern buyer inquired for sev- 
eral cars of 1x6 No. 3 drop siding. His 
agent here finally notified him and a num- 
ber of others that he could get one car 
containing 1x6, 1x8 and 1x12 Number 4 
siding. The man who wanted the No. 3 
and four others immediately wired they 
would take the car. 

The old intercoastal territory now 
served by rail is quiet in its demands be- 
cause of lack of supply at this end and 
California demands are almost all gov- 
ernment including defense housing. 


Other Woods 


Production of northern pine has taken 
a sharp upturn after a slump over the 
July 4 holiday season, despite a labor 
Shortage in both woods and mills at- 
tributed to selective service and high 
wages being paid in war industries. 
Northern Pine Association figures an- 
Nounced in Minneapolis show that some 
2900,000 feet have been produced in 1942 
aS compared with 42,500,000 feet up to a 
corresponding date last year. Shipments 
total in the neighborhood of 70,000,000 
feet, while last year at this date they 
sSummeé up to 58,500,000 feet. Gross stocks 
in the hands of manufacturers total about 
51,000,000 feet; last year at this time there 
were 85,000,000 feet on hand. 
any north woods small independent 
tin Ufacturers continue to devote their 
cae to loading and delivering pulpwood 
oumeae than to selling northern white 
erabe a and poles, and there is little 
ved ‘= of the latter at present, reports 
othan NNEAPOLIS indicate. Few sup- 

© are available, buyers reporting that 


(Continued on Page 54) 
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Pine Plume Lanter Company 





Pine 


Cypress 
Hardwoods 


AIR-DRIED or 
KILN-DRIED 


Dry Kilns. 











BELL BUILDING 
MONTGOMERY, ALA. 


Specializing in 


KILN-DRIED POPLAR 


Solid or Mixed Cars of Pine, Hard- 
woods, Oak Flooring. 


Complete Planing Mill facilities. 
Modern fan-type  cross-circulating 


Plants at Goodwater, Ala., Nota- 
sulga, Ala., Ozark, Ala. 





Serving the lumber trade 
since 1899. 





Shepherd Lumber 
Corporation 


MANUFACTURERS 
Southern Yellow Pine 


Mills at McRae, Georgia 
and Montgomery, Alabama 


Plank . . Dimension . . Boards . . 
Flooring Kiln-Dried Finish 
Ceiling . . Siding . . Railroad and 
Car Material 
Material from both mills 
Grade-Marked if desired. 


Address inquiries to Box 139, 
Montgomery, Alabama 





quand 





“Shepherd Brothers |s 
Company 


WHOLESALERS 


Retail yards, railroads, industrial 
buyers can rely on us for speedy, 
complete service on Southern Yel- 
low Pine and Hardwoods. Straight 
and Mixed Cars. 


General Offices: Shepherd Bldg., 
Montgomery. Alabama. 


Branch Office: 815 Fisher Bldg., 
Detroit, Mich. 


-Distributing Yard, Jacksonville, Fla. 
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MINER EDGER WORKS 





MINER EDGERS 


Immediate shipment upon receipt of proper Preference Rating which we 
can usually get promptly for you. We can take your old Miner Edger as 
part payment, or repair it promptly. All Edgers now have hardened feed 
rollers. Our No. 4 machine for mills up to 50M' capacity has 4 feed 
rollers and 18" saws. Miner Edgers can be had to make 2x4" and 2x6" 
edgewise on one side, edging boards on the other, with a dual-feed— 
SLOW for the gang; faster for edging. The Miner Edger guarantees 
STRAIGHT LUMBER—this cannot be said of all others. 


-- Meridian, Miss. 














50 


Amemcanfiumberman 


e « e Lumber Prices & Statistics 





Western Pines 

Following delivered prices, based on 
past sales, were reported to the Western 
Pine Association by members during the 
period July 6 to 11, inclusive. Both di- 
rect and wholesale sales are included and 
are based on specified items only. Two 
districts are given, one being the State of 
Illinois, outside of the Chicago metropoli- 
tan district and the other the State of 
Pennsylvania. Quotations follow: 


ILLINOIS 
PONDEROSA PINE 


Selects S2 or 4S— a 
1x8 5/4 RW 6/4 RW 





-— aa $66.60 $69.25 “nes 
Shop S2S— No. 1 No. 2 

| SE ee ee re 

SS re eee eer eee 60.25 ‘ 
Commons, S82 or 48 No.2 No. 3 

St) =e eee $51.75 2 


IDAHO WHITE PINE 


Commons, S82 or 4S— - 
Colonial Sterling Stand. 
+ ws 


No. 1 No. 2 No. 3 

Be Debs kaenwes or warns $50.50 
SUGAR PINE 

Shop S2S— No. 1 No. 2 No. 3 

3 GRC roe ies $52.50 ego 

ee aati {ae $51.50 

ae wtreeoneseus $74.25 eutens 59.00 


PENNSYLVANIA 
PONDEROSA PINE 


Selects S2 or 4S— 





a Sere $82.11 $85.25 we 
DP Gt sunear eas 68.50 71.25 ae 
Shop S2S— No.1 No. 2 
0 Se eee ee $62.25 $54.25 
TN ira ee an Wal are al raed 62.25 54.25 
Commons, S2 or 48 No. 2 No. 3 
ge i aaa re $48.50 
IDAHO WHITE PINE 
Selects, S2 or 4S— 1x8 6/4 RW 
Creene GE) Teese tics cede eee $99.25 
Greerear CP) Bebss ov ccccvas 69.00 86.25 
Colo- Sterl- Stand- 
nial ling ard 
No. 1 No. 2 No. 3 
Commons S82 or 4S— 
et 2 a $63.00 $58.00 
SMEG Sliweesvaes 90.50 63.50 





Oak Flooring 


Following are current quotations on oak 
flooring in carlots, f.o.b. Memphis and 
Johnson City, Tenn., and Alexandria, La., 
as points of origin: 

42x24" 38x11” 3%x2” %x1\%” 
Clr. qtd. wht.$87.00 $76.00 $75.00 $72.00 
Clr. qtd. red.. 80.00 70.00 69.00 68.00 
Sel. qtd. wht. 76.00 65.00 56.00 3.00 


Sel. qtd. red.. 76.00 66.00 56.00 55.00 
Clr. pin. wht. 78.00 64.00 60.00 48.00 
Clr. pln. red.. 78.00 64.00 60.00 52.00 
Sel. pln. wht. 74.00 62.00 48.00 47.00 

47.00 


‘ 
No. 1 com. wht. 68.00 54.00 46.00 46.00 
No. 1 com. red. 68.00 56.00 46.00 46.00 


78 
74 
Sel. pin. red.. 74.00 63.00 48.00 
R 
R 
No. 2 com.... 54.00 41.00 37.00 34.00 


w%x2” %x1l\%” tn X2” 
i: a” | $84.00 $78.00 
Cr. @O6. FOG... vcec 80.00 77.00 
Sel. etd. wht....... 70.00 66.00 
Ol. GQG. FOG... cece 70.00 66.00 eee 
Cane Was Wihhwi i e cc 70.00 68.00 $68.00 
Cr. Oi. POG... css 70.00 67.00 68.00 
Sel. pln. wht....... 66.00 62.00 63.00 
wer. Oak. 806... ..5 66.00 62.00 3.00 
No. 1 com. wht..... 62.00 58.00 ,6.00 
No. 1 com. red..... 62.00 58.00 56.00 
i 42.00 38.00 


New York delivered prices may be ob- 
tained by adding to the following differ- 
entials figured on Johnson City origin: 
For j3-inch stock, $8; for 34-inch, $4; for 
%- and ¥,-inch, $4.50. 

Chicago delivered prices may be ob- 
tained by adding to the above the follow- 
ing differentials figured on M emphis 
origin: For j}-inch stock, $6: for % -inch, 
$3; for %- and ¥,-inch, $3.50. 


. 
Douglas Fir 
Quotations on July 17, f.o.b. mill on 
Douglas fir items in mixed cars for rail 
shipments direct to the trade follow: 
Vertical Grain Flooring 


Bé&btr. Cc D 
Se: xteviadaens $60.00 $55.00 $45.00 
Flat Grain Flooring 
BRO vec csvwesenwn $45.00 $43.00 $38.00 
UP wave es 1e-a erro 50.00 48.00 40.00 


Drop ‘Siding 
1x6 Pat. No. 106.$50.00 $48.00 $40.00 


1x6 Pat. No. 116. 50.00 48.00 40.00 
Ceiling 
ME Oe oeicioaiennewen $37.00 $35.00 $28.00 
i See ee 45.00 43.00 38.00 
Boards and Shiplap 
1x6 x8 1x10 1x12 
No. 1...$31.00 $31.00 $29.00 $32.00 
No. 2... 27.00 27.00 26.00 27.00 
No. 3... 23.00 23.00 21.00 23.00 
No. 1 Dimension 
12 14 16 18 20 
wn © keen $32.00 $32.00 $33.00 $33.00 $33.00 
- 2 Zaeese 32.00 32.00 32.50 32.50 32.50 
 ' eee 31.00 31.00 31.00 31.00 31.00 
SERO «seas 31.50 31.50 32.00 32.00 32.00 
BOSS 2sase 31.50 31.50 32.00 32.00 32.00 


No. 1 Rough and/or Surfaced Timbers 
4x4 to 4x12-inch planks 20 feet and 


ek ae $32.00 
SSETS BO Tt. GE SHOTIOF ... 2 6c cc vcccce 29.50 
SEE BO WO BOGE 60 bi vesinecdvnses 31.50 





Maple Fiooring 


Northern maple flooring mills report the 
following average prices realized _ f.o.b. 
flooring mill basis, during the week ended 
July 18: 

First Second Third 
ere $85.31 $81.01 $66.78 





Northern Hardwoods 
(F. o. b. Chicago) 


Following are prevailing quotations 
f. o. b. Chicago and Milwaukee territory 
on northern hardwoods, as reported by 
Chicago wholesalers: 

Brown Ash— 
No.1 No.2 No.3 
FAS Sel. Com. Com. Com. 


Ore vcewws $80.50 $70.50 $57.50 $47.50 $34.50 
lk Ore 83.50 73.50 60.50 50.50 35.50 
|, ee 88.50 78.50 63.50 50.50 35.50 
Ss Gere 93.50 83.50 66.50 53.50 35.50 
Basswood— 


No.1 No.2 No.3 


FAS Sel. Com. Com. Com. 
4 So $91.25 $81.25 $60.25 $45.25 $35.25 
I ar 96.25 86.25 63.25 48.25 35.25 
EO <ccnws 99.25 89.25 65.25 49.25 37.25 
DEO anaaks 105.25 95.25 74.25 50.25 $37.25 
BOLE ks ca oe 110.25 100.25 81.25 58.25 aes 
i Ty epee 115.25 105.25 86.25 63.25 


Hard Maple— 
No.1 No.2 No.3 
FAS Sel. Com. Com. Com. 
4/4 .....$100.50 $85.50 $64.50 $50.50 $32.50 


, one 105.50 90.50 69.50 52.50 33.50 

i 108.50 93.50 74.50 54.50 34.50 
(ree 116.50 101.50 81.50 56.50 34.50 
kk eee 132.50 117.50 96.50 64.50 een 
i, aS 152.50 137.50 108.50 67.50 aceon 
No.1 No. 2 No. 3 

Soft Elm— FAS Com. & Sel. Com. Com. 
SFE cceces $67.50 $56.50 $45.50 $36.50 
See 70.50 59.50 46.50 36.50 
rs 70.50 59.50 47.50 37.50 
6 Baa 73.50 62.50 48.50 37.50 
Ls 76.50 65.50 50.50 owen 
bi, Se 81.50 70.50 55.50 acer 
No.1 No.2 No.3 

Birch— FAS Sel. Com. Com. Com. 
4/4 ...$121.50 $106.50 $73.50 $52.50 $35.50 





5/4... 126.50 111.50 81.50 58.50 36.50 
6/4 . 128.50 113.5 87.50 64.50 36.50 
8/4 . 130.50 12 97.50 68.50 36.50 
10/4 . 132.50 122.50 100.50 69.50 aie 
12/4 . 136.50 126.50 104.50 74.50 - 
5/8 . 102.50 87.50 65.50 46.50 
3/4 ... 106.50 91.50 70.50 48.50 
Rock Elm— 
No. 1 No. 2 No. 3 

FAS Com. Com. Com. 
OF8 5 vce ee $47.50 $42.50 $32.50 
Se 74.50 54.50 44.50 34.50 
i ere 84.50 62.50 47.50 34.50 
BLD sccren 87.50 70.50 49.50 37.50 
ye ee 97.50 80.50 57.50 40.50 
i) 107.50 90.50 62.50 42.50 


Soft Maple— 


No. 1 No. 2 No. 3 

FAS Com. & Sel. Com. Com. 
oe ae $83.50 $63.50 $46.50 35.50 
5/4 ee 88.50 68.50 50.50 36.50 
ee 96.50 3.50 55.50 36.50 
Ore evewes 103.50 78.50 56.50 36.50 
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Southern Hardwoods 


Following are ranges of f.o.b. mill 
prices on rough, air dried southern hard- 
woods, from reports of sales made from 
from July 16 to 20: 


Quartered Sap Gum Beech 
FAS— FAS— 

OPO 23% 70.50 BSE ces 49.50 
No. 1 & Sel.— No. 1 & Sel._— 

7. ae 55.50 2 re 39.50 

Plain Sap Gum Cottonwood 
FAS— one 
5/4 Ter 60.50 4/4 eee 44.50 
No. 1 & Sel.— DIG wees 46.00 
BPO: ensn 47.50 | No. 1 & Sel.— 

re) s:5% 38.50 
Plain Black Gum ue i“ 39.00 
No. 1 & Sel.— o. 2 Com.— 
SFE caus 40.00 | 4/4 .... 29.50 
Plai Sye 
Quartered Tupelo No. 1& tute egpamae 
FAS— Vere 34.00 
oy, MC 53.50 Magnoli 
7 eee 62.50 FAS— ven 
No. 1 & Sel.— i. ere 69.50 
., ee 43.50 | 6/4 1... 73.00 
Sis ..... 52.50 No. 1 & Sel.— 
Plain Tupelo he ite. “* 
FAS— re 36.00 
4/4 nae 50.50 Pecan 
/ 52.50 | FAS— 
No.1&Sel— —— || 6/4... 65.00 
4/ aieiaea 40.50 No. 1 & Sel.— 
5/4 ....42.00@42.50 i 45.00 
Plain White Oak ae — 44.75 
FAS— Cypress 
Ore siees 100.00 FAS— 

Plain Red Oak 4 MO $4.75 
FAS— 5/4 ....63.75@67.50 
Ss eee 68.00 Shop— 

No. 1 & Sel.— SFE nacc 55.50 
OPO acs 45.00 No. 2 Com.— 
7 re 33.00 
Mixed Oak Mixed Hardwoods 
Vehicle Stock— Dunnage 
OTS -cawn 45.00 4/4 ....13.75@17.25 








Red Cedar Shingles 


New ceiling prices effective June 29 on 
red cedar shingles, f.o.b. mills, are: 
Royals: 


MEE cacsavariRlavacanar gio pia element $5.40 

ES OEE bask ein condo ee abies aes 3.70 

ere EE SE ea ene as ny cee erat 2.45 
Perfections: 

Ce ee rarer ees ate $4.40 

RE EEE. Sala v'angl gwiaeieratoiaein ela auiess 3.40 

WOE, Nileves Snare ote ccredlaieceGiee wore 2.40 
XXXXX: 

CS , e., Sr earner $4.00 

Se Ee oe ae eer ee 3.25 

eee NE 6 hia hk macs mean a Giee ee es 2.25 





West Coast Logs 


Ceiling prices of logs effective June 20 
are: 

Fir No. 1, $31.00; No. 2, $22-23; No. 3, 
$17-18; Peelers, No. 1, $40; No. 2, $35; core 
logs, $27. 

Cedar shingle logs, $21; lumber logs, 

>. 

Hemlock: No. 2&3, pulp logs, $15.50; 
lumber logs, No. 1, $21.50; No. 2, $18.50; 
suitable for peeling, $27. 





Western Red Cedar 


Prices on July 17 for red cedar siding 
in mixed cars, new bundling, 8 to 18 foot, 
f.o.b. mills, remain as quoted in issue of 
March 21, 1942. Manufacturers’ prices in 
March, 1942, by government order const!- 
tute a ceiling.—Editor. 





Western Pine Summary 

The Western Pine Association reports 25 
follows on operation of identical Inland Em- 
pire and California mills during the week 


ended July 11: 
Report of an Average of 92 Mills: 
July 11,1942 July 12, 1941 


Production ..... 85,401,000 91,099,000 
Shipments ...... 85,519,000 91,026,000 
Orders received.. 83,005,000 105,495,000 


Report of 92 Identical Mills: 41 
July 11,1942 July 12, 00 
Unfilled orders.. 477,851,000 459 eo 00 
tross stocks.... 900,078,000 1.13009 
Report of 92 Identical : = 
—Total for Yea: to Date 
194 1941 


2 

; 000 
Production ..... 1,797,289,000 1,818,659, 

Shipments ...... 2,083,436,000 2,062.87 1,000 
Orders ......... 2,326,493,000 2,228,199, 
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National Production, Shipments, and Orders 


Following is the National Lumber Manufacturers’ Association’s report for the two 
weeks ended July 11, and for twenty-seven weeks ended that date, covering mills 
whose statistics for both 1942 and 1941 are available, and percentage comparison with 
statistics of identical mills for the corresponding period of 1941: 















Av. No. Per- Per- Per- Nationally Advertised 
Mills Production Cent Shipments cent Orders cent 

TWO WEEKS:  Rptg. 1942 of 1941 1942 of 1941 1942 of 1941 Aromatic Red Cedar 

Total Softwoods.. 370 446,278,000 101 517,612,000 109 559,174,000 104 

Total Hardwoods. 95 20,978,000 92 27,777,000 107 24,416,000 97 

Total Lumber.... 452 467,256,000 101 545,389,000 109 583,590,000 104 CLOSET LINING 

Total Flooring.. 78 13,809,000 56 11,031,000 41 10,553,000 41 

TWENTY-SEVEN WEEKS: 

Total Softwoods.. 386 6,165,050,000 98 7,089,941,000 107 7,720,884,000 108 

Total Hardwoods. 102 326,532,000 101 371,716,000 104 365,648,000 104 

Total Lumber... 470 6,491,582,000 98 7,461,657,000 107 8, 086, 532,000 108 

Total Flooring... 79 264,801,000 8&5 248,386,000 80 243,228,000 71 





Relation of Unfilled Orders to Stocks 


Following is statement of seven groups of identical mills of unfilled orders and gross 
stock footage on July 11: 


Packaged 
and Sealed 












No. of 
Mills Unfilled Orders Gross Stocks G U 4 R A N T E E D 
Rpteg. 1942 1941 1942 1 
Total Softwoods*® «0... 366 1,579,500,000 1,380,386,000 rad 163,000 2,840,518,000 
Total Hardwoods* ....... 96 108,329,000 90,182,000 21,530, 000 359,668,000 
Tete) SAUD 6 oscesscees 448 1, = 829,000 1,470,568,000 2,398,693,000 3,200,186,000 
OOM PUOOCIEE 2c. osc ceeses 75 5,000 78,479,000 72,502,000 59,519,000 
Maple FIOOrime ........-. 13 5, 665 x 000 10,220,000 9,669,000 12,838,000 


*Of Northern mills, 14 reported on softwood, 14 on hardwood unfilled orders; 14 mills 
on stocks. The total number of mills (462) includes 14 northern plants that are in both 
softwood and hardwood subtotals. 





Southern Pine Statistics neers, designers, and construction officials. 





Following is a summary of reports from 
southern pine mills for the week ended 
July 11: 


Average weekly number of mills, 102; 
Unitst, 85 
Three-year average production* 26,713,000 
Actwal PEOEGUCTION «. 2... csccsecc 24,405,000 
ES oi eige cig senses noe cine 30,142,000 
CPGOPS FOCGIVER 5. occ ss6d55% 27,192,000 
Number of mills, 102 
On July 11, 1942 


Unfilled orders 
CIR WUOOION ose bare sewn as 
*Oct. 31, 1938, to Nov. 1, 1941. 


*Unit is 316,000 feet of “3-year average” 
production. 


Se eee 159,285,000 
30,905,000 





Celotex in New Offices 


The Celotex Corp. opened its new general 
offices which occupy the entire twenty-first 
floor, most of the twentieth floor, and a 
section of the eighteenth floor in the 120 South 
LaSalle Building, Chicago, on July 20. 
Approximately 265 officers, executives and 
employes will be transferred from the Palm- 
olive Building at 919 North Michigan 
Avenue, where the company’s general offices 
have been located since June, 1929. 


Construction Material Discussions 


With wood being used wherever a strong, 
resilient, plentiful, permanent material is 
needed, army and navy engineers must keep 
lumber specifications and design open to 
permit the use of all applicable species, small 
sizes, and short or medium lengths. Such 
full utilization will help the industry’s al- 
ready strained capacity to meet new de- 
mands on_ schedule, according to J. E. 
Mackie, western manager of the National 
Lumber Manufacturers’ association, who 
was one of four featured lumber industry 
speakers presented June 24 on Stanford 
University’s critical and strategic construc- 
tion materials program, at Palo Alto, Calif. 
The program, sponsored by the U. S. Office 
of Education, is one of ten round table 
discussions on industrial substitutes being 
presented at Stanford for the benefit of engi- 


Other speakers included Paul E. Mager- 
stadt, Timber Engineering Co.;| Marx 
Hyatt, American Lumber & Treating Co., 
and Arthur Kaiser, West Coast Lumber- 
men’s Association. 

Mr. Hyatt told how recent changes in 
specifications make it possible for the na- 
tion’s wood-preserving plants to supply fire- 
proofed lumber for construction material on 
a commercial basis. Fireproofing chemicals 
slow the decomposition of wood by heat, 
prevent the spread of flame, and reduce the 
after-glow of charred areas in the wood, 
Mr. Hyatt pointed out, “the net result being 
that combustion is retarded to a marked 
degree.” 

Practical applications of TECO ring con- 
nectors were explained by Mr. Magerstadt, 
who described the spread of timber cori- 
struction throughout the war program. 

Mr. Kaiser discussed grading rules, pro- 
duction, and recent changes in the lumber 
industry. 


Economist Sees 
Prosperity Ahead 


Paul F. Cadman of New York, economist 


for the American Bankers Association pre- 
dicted recently that if this country gets 
through the war without being invaded by 
land it will enjoy the greatest business pros- 
perity in history when the war is over. 

The very measures this country is taking 
to produce munitions for war are also pre- 
paring it for big peace time production, he 
said. The war destruction of property in 
other parts of the world is creating custom- 
ers who will clamor for this country’s out- 
put of materials and finished goods when 
peace comes. “Of greatest significance,” 
said Mr. Cadman, “is the fact that we will 
have the largest supply of skilled labor any 
country has ever enjoyed in the entire his- 
tory of the world.” 

The economist hinted that such a boom 
was not only desirable but necessary to 
enable the country to carry and pay off 
the prospective 200 billion dollar war debt. 


PRODUCT OF 


Geo. C. BROWN & Co. 
GREENSBORO, NORTH CAROLINA 


LARGEST MANUFACTURERS OF 
AROMATIC RED CEDAR IN THE WORLD 























Victory Entrance 
for VICTORY HOMES 


The Crown Hill entrance meets the increasing 
demand for low-cost frame housing. Its sturdy 
construction, the ease with which it is assem- 
bled on the job and its exceptionally low 


leader. Made 


price make it an co oparge | 
ill. Fully treated 


of Ponderosa Pine with oak si 
with '"'Woodlife." 
F.O.B. 


DOOR SIZE 3-0x6-8x134 $8.82 [0:5 


Packed in corrugated carton. Wot. 75 Ibs. 

Sold only through recognized dealers. Send 

check less 2% to avoid credit delay. 
Catalog on request. 


GREGG & SON 


Manufacturers of quality woodwork since 1719 
NASHUA NEW HAMPSHIRE 
Tse 
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CALIFORNIA 
Sugar Pine and Ponderosa 


California Sierras High Elevation Quality Timber 






Selects, Shop Lumber, 
Pattern Lumber, Mould- 
ings, Common Boards, 
Dimension 


Planing Mill 
Box Factory 
Moulding Factory 





Quincy Lumber Company, Inc.  °"csitiornis 


MILLS AT SALES OFFICE 
QUINCY. CALIFORNIA QUINCY. CALIFORNIA 
BLOAT. CALIFORNIA ©. C. MORRIS, SALES MCR. 























Pacific National Lumber 
on the Seven Seas 


Many a minesweeper in the U. S. Navy has a 
keel of Pacific National timber. And lumber 
by the millions of feet is used in the bodies of 
war ships, in shipways and docks. There's 
continued heavy demand for our products for 
use in war industries and defense housing 
industries. 





i 7 ( For Repairs . . Remodeling 

dl’ WW ()() \ Defense Housing . . Farm Buildings 
Many a dealer is making many a sale of Hardwood lumber 
for repair and remodeling jobs. Do YOUR share of selling in 
these lines, Mr. Dealer. In practically every branch of con- 
struction, hardwoods are ideally suitable. Urania Hardwoods 
are superior in quality, unfailing in dependability. Why not 
write us about your hardwood needs? 


Members S. P. A., S. P. I. B., Southern Hardwood Producers 


The Urania Lumber (Co. Ltd. 
Urania, Lovisiana 


Lumber Manufacfurers and Tree Farmers 


YELLOW PINE and HARDWOODS 


There's a plentiful supply of Douglas Fir, the 
dependable, durable all-purpose wood. And 
the modern mills of Pacific National Lumber 
Company, operating at full capacity and high 
speed, will keep on producing this quality 
lumber for the wartime needs of America. 


Douglas Fir [-Fratitam, Erecuie) 
West Coast = [RT |:]a- ania ahs 


Hemlock TACOMA, WASHINGTON 


OOOO OOOOOE 





QOQOOOOOOOOOOOO 





@ All We Manufacture is Cypress 
@ And All the Cypress We Manufacture is 


GENUINE TIDEWATER RED CYPRESS 


It's The Best You Can Buy 


BURTON -SWARTZ CYPRESS COMPANY 
PERRY, FLORIDA 
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eo ¢ NEW PRODUCTS & LITERATURE 





New Siding Material 7252 

A new, low-cost siding material with 
weatherproof mineral granule surface has 
just been introduced by The Celotex Cor- 
poration, Chicago. Called Celotex Mineral 
Surfaced Backer Board, it can be used over 
any kind of sheathing. For temporary con- 
struction it can be applied directly to fram- 
ing, provided the studs are spaced 16 inches 
o. c. It is made of two sheets of heavy 
roofing felt saturated with asphaltic com- 
pound, and bound together with high melting 
point asphalt adhesive. The outer surface 
receives an extra coat of asphalt into which 
are embedded mineral granules. Surfaces 
are available in two colors, buff and brown. 
On large projects, it can be made in other 
colors, including those on list of standard 
camouflage roofing colors. The new board 
is 3/16 in. thick, available in two widths, 
three feet and four feet, and five lengths 
from six feet to 10 feet inclusive. 


Wood Hand Pump 7253 

The Berkeley “Stirrup” pump is a wood, 
hand-operated apparatus designed to be used 
with a pail of water or other liquid, and a 
garden hose. It is especially recommended 
for combating incendiary bombs and fires 
beyond the reach of city water supply. The 
model pictured is composed of two wood 
half cylinders bound together with wire. The 
connection is standard size. Total 
metal used is 8 ounces. A new model being 


hose 





developed by the Berkeley Pump Corp., 
manufacturer of this pump, contains only 
three ounces of metal. It is easy for even 
a woman or child to operate the pump with 
one hand while directing the stream of 
water with the other. The pump is also 
suited to spraying chemicals on plants. Check 
number 7253 for a copy of a sheet giving 
complete information. 


Moisture Tester 7254 

A simplified, moderate cost wood-moisture 
tester, Model MB-L Megohm-Bridge, with 
standard pin type electrode, has been devel- 
oped by Industrial Instruments, Inc., 156 








Culver Ave., Jersey City. It supplied direct 
readings in percentage terms for meeting 
various specifications covering precise con- 
dition of lumber as called for by military, 
governmental department and _ industrial 
buyers. Pin type electrode will not perma- 
nently mar surface of material under test. 
Hammer-extractor is furnished for driving 
into and extracting from lumber. For 
progressive checks to be made _ through 
curing period, leads can be soldered to nails 
and tied into a panel board located near the 
instrument. Two models are available, one 
operated on 50-60 cycle A.C., and the other 
on a small, self contained dry battery. 


Industrial Wooden Fence 7255 


Rock Island Sash & Door Works, Rock 
Island, Ill., announces a new __ industrial 
wooden fence to be used in place of steel, 
which has been restricted by WPB. The 















































fence, of sturdy construction, weighs 20.4 
pounds per lineal foot. A carload comprises 
2000 lineal feet or 44,000 pounds. This new 
product for plant protection has been given 
a thorough tryout, and according to the 
manufacturer, has the approval. of the 
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Provost Marshal of the Corps of Engineers. 
Complete construction details are available, 
and full information will be sent to dealers 
who request it. 


Hot Water Tank Insulation 7256 


A new air-cell insulation jacket manufac- 
tured by The Hinde & Dauch Paper Co. 
can be quickly installed by anyone on all 
standard 30 and 40 gallon hot water tanks. 
The five ply jacket provides quicker heating 
and longer heat retention, and the room 





where the tank is located is kept cooler in 
the summer time. The insulation comes with 
green, grav or wood grain finish and is ex- 
pected to be popular with homeowners who 
wish to “camouflage” hot water tanks when 
redecorating recreation or other rooms. 
Prices at the dealer’s run about $2.50 and $3 
for the respective sizes. Check number 
7256 on the coupon for complete informa- 
tion. 


Chicago, Il. 


7251 7252 


7256 7257 


7253 


7258 


ee 






For Further Information 


about any new product or piece of literature described in this department 
check the following numbers which correspond with key numbers to be 
found in the heading of the particular items in question. 
clip it and mail it to the AMERICAN LUMBERMAN, 431 So. Dearborn St., 
The desired information will be forwarded promptly. 


Sign the coupon, 


7254 7255 


7259 72510 





OF 


TIMBER 
CONSTRUCTION 


The TECO Timber 
eS Connector 


a 


4 


TECO Ring Connectors 
10) ¢-To(o MU sm (ole (o Moye Mme! 
timber joint over practi- 
cally the entire cross- 
section of the wood... 
cutting time, timber and 
lsXotde hi Zot d-Mere)-1t- Mote) ) d-tell 
ably. Details on re- 
quest. 


Ce 
ENGINEERING COMPANY 


1319 EIGHTEENTH STREET, N. W. WASHINGTON, D. C. 
YEON BUILDING PORTLAND, OREGON 
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Projected Wood Sash 7257 


A new line of projected ventilator wood 
sash to meet nearly every installation re- 
quirement in industrial, commercial and in- 
stitutional buildings in any type of wall 
construction, has just been announced by 
National Door Manufacturers Association, 
Chicago. The sash are offered in 18 stand- 
ard basic units, each unit an opening in 
itself. Combinations of units vertically and 
horizontally are provided for in the design. 
Bottom-pivoted in-projecting vents and top- 
pivoted out-projecting vents can be used 
without change of hardware requirements. 
Operating hardware is friction controlled to 
hold vents firmly in place. Sash and frames 
are factory fitted, all parts treated with 
toxic preservative. Sash will be manu- 
factured by all member mills of the Asso- 
ciation. A manual complete with specifica- 
tions and details has been prepared and will 
be mailed free upon request. 


Fence Construction Drawings 7251 


Requests from dealers for designs of at- 
tractive fences that can be made from stock 
yard items with hand tools by home owners 
has resulted in the publication by the Cali- 
fornia Redwood Association of four new cir- 
culars on Redwood fence construction. The 
sheets show drawings and specifications of 12 
designs of Redwood fences. An even greater 
variety of design, it is said, can be had by 
variation in cutting the tops of fence boards 
and pickets. The first sheet describes the 
Round Top Stockade Fence and the Solid 
Cape Cod Fence; the second, the Narrow 
Gothic Picket Fence and the Broad Gothic 
Fence; the third, the Lath or Lattice Fence 
and the Board and Lattice Fence; the fourth, 
the Colonial Board and Picket Fence and the 
Village Board and Picket Fence. It is pointed 
out that unrestricted material from the deal- 
er’s yard is all that is needed to construct 
these fences. Copies of the four circulars 
may be obtained by checking 7251. 


New Houses from Old Ones 


Western Retail Lumbermen’s Ass’n., Win- 
nipeg, Manitoba, Canada, has recently re- 
leased a booklet on “How You Can Make 
a New Home Out of Your Old House.” 

Not intended to answer any single re- 
modeling problem, the main thought was to 
provide ideas regarding what could be done 
with every room in the house to bring it up 
to date. The booklet was designed to at- 
tract remodeling and maintenance business 
to take the place of business lost through 
new construction restrictions. 

Printed in three colors and chiefly made 
up of photographs and drawings that appeal 
to the home owner, the booklet is a sales 
tool for dealer staffs, contractors and car- 
penters who are calling on the public. 


Receives Honor Flag 


Farley & Loetscher Mfg. Co., were re- 
ported recently to be the largest firm in Du- 
buque County, Iowa to qualify for an honor 
flag of the U. S. Treasury Department on a 
basis of the sale of United States War Sav- 
ings Bonds. More than 1100 employes of the 
plant are now participating in the payroll de- 
duction plan. The honor flag earned by the 
employes was raised at the factory with ap- 
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propriate patriotic ceremony. The present 
honor roll of employes in armed service now 
numbers 93 men. 


Storm Sash Saves Fuel 


Storm sash and storm doors, or combina- 
tion doors, work hand in hand with the Gov- 
ernment fuel conservation program, as well 
as in creating greater comfort for thousands 
of homes, according to Ponderosa Pine 
Woodwork Ass’n. 

Fuel savings as great as 25 percent can 
be achieved through the installation of storm 
sash, storm doors or combination doors for 
all openings and entries, it was stated. Since 
stock storm sash, storm doors and combina- 
tion doors may readily be obtained for all 
standard door and window openings, instal- 
lation is quick and easy. 

In addition, the greater comfort which 
storm sash and storm doors provide is an 
important factor for lumber dealers. Com- 
bination doors provide comfort in summer 
as well as winter. 

Particular emphasis should be placed on 
the need for a complete installation of storm 
sash and storm doors. Too often, home 
owners have made only a partial installa- 
tion, with the result that, while they obtain 
some benefit, they do not realize to the full 
extent the savings they can make when all 
openings are fully protected. Then, too, 
storm sash and storm doors are an impor- 
tant means of preserving national health 
through the elimination of drafts within the 
home. 


Markets 
(Continued from page 49) 


even in instances where they can make 
purchases at all they can obtain no prom- 
ises of delivery within a reasonable time. 
Rural yards continue to call for northern 
cedar posts in the smaller sizes for farm 
fencing purposes and the larger sizes are 
in demand for highway yard rail repair 
and replacement work, though there is 
little new construction in progress along 
this line. Manufacturers are unable to 
fill many of these orders, however, because 
of depleted stocks. 


Millwork 


With rural demand in a slump and a 
searcity of war plant housing projects in 
the Minneapolis-St. Paul district just at 
present, Mississippi valley sash and door 
factories are marking time from day to 
day, many of the plants running far be- 
low capacity. Firms engaged in govern- 
ment contract work, however, are employ- 
ing full forces and utilizing all plant 
facilities. Building restrictions, of course, 
are playing a major role in cutting down 
the output. 


Shingles 


Shingles are badly oversold in all grades. 
Production is estimated to be twenty-five 
per cent off due to labor shortage, local 
difficulties getting logs and other causes. 
Prices are firm at ceiling. 


Logs 


A log inventory of PUGET SOUND sup- 
plies showed that Douglas fir stocks in- 
creased eleven million feet, hemlock by 
three million and cedar by four million. 
Overall increase totaled seventeen million 
feet. This was due to favorable operat- 
ing weather and no shutdowns on account 
of fire danger. The log ceiling imposed 
late in June is having a depressing effect 
for operators cutting hemlock and Balsam 
fir. The ceiling reduced hemlock prices 
$2.50 and the fir $3.00. 
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$485 House 


Awake to the possibilities of small tem- 
porary dwelling sale to war workers, the 
National Lumber Company, locally owned 
in Saint Paul and located at 300-310 Chest- 
nut Street, has drawn up plans and is sell- 
ing a two room building which they call 
“The Cottagette.” 

This is designed to meet the problem hous- 
ing conditions due to the greatly increased 
influx of workers in this part of the country. 
“The Cottagette” has been planned so that 
it may be placed on any lot. It is set on 
skids and when it has served its purpose, it 
can be moved away. 

In arrangement, it consists of two rooms 
—a living room and bed room combined, 
and a kitchen and dinette combined. In size, 
it is 12 by 20. The living room is 12 by 12. 
[It has ample space for a folding cot or 
davenport which can be used for sleeping 
purposes. There is a space provided for 
clothes which can be curtained from the re- 
mainder of the room. 

The dinette and kitchen combination has 
room for a table at one side. On the other 
side is a place for cooking and for refrigera- 
tor. There are four windows provided. 

The house is lined with ply wood. The 
walls and ceiling are insulated. The house 
can be heated in winter by an oil burning 
heater or small coal stove. 

The whole cost of the dwelling is $485. 
This keeps it under government regulations 
for building and no priorities are needed. 
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The National Lumber Company has worked 
out a system of financing for prospective 
buyers so that they may pay one-third down 
and the rest in twelve months by monthly 
payments. 

Already a great many orders have been 
received not only from war workers who 
wish to live near their work but also from 
lake lot owners who wish to have a per- 
manent small cottage on their property and 
from tourist cabin owners who find that 
the cottagette is suitable for their line of 
business. War workers who do not own 
property are arranging to rent space from 
landowners for the temporary setting of the 
small house. 

When completed the Cottagette is homey 
and attractive and gives the owner a won- 


derful opportunity to save in rent money ° 


and at the same time to have all of the free- 
dom and comfort of a home. 


ODT Booklet on Trucks 


Office of Defense Transportation, Wash- 
ington, D. C., has recently released a 20 
page booklet entitled “America’s Trucks— 
Keep ’Em Rolling” designed to tell truck 
operators how to get the most out of their 
trucks for the duration of the war. 

Essential drivers’ reports are outlined, 
suggestions on preventive maintenance are 
given, and the types of inspections needed 
at the end of 1000—5000—and 15000 miles 
are detailed. 

Specific suggestions on how to get the 
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“I don’t care how he does it! When he finishes—he’s fired!” 
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PONDEROSA PINE 


Lumber, CutStock, 
Mouldings 


PONDEROSA 
BOX SHOOK 


We are now making Box Shook 
at our own factory. Offer for im- 
mediate shipment I5OM 6/4D 
Selects, A.D. Rough or $2S. 


. 
We specialize in industrial lum- 


ber and LADDER STOCK. Try us 


out on your next inquiry. 


Douglas Fir 
Sel. Structural 
Hemlock 
Sitka Spruce 
PORT ORFORD CEDAR 


We operate our own pine mill 
--at Canby, Calif. . .. and cut 
stock factory -- at Alturas, Calif. 


Member Western Pine Association 
"PHONE VICTOR 4143 -- TELETYPE KC 469 


Ralph L.Smith 





Lumber Co. 


1635 Dierks Bldg., Kansas City, Mo. 
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Cuapman & Dewey 
LUMBER CO. 


Memphis, Tenn. 


Manufacturers of “C & D” Brand 
OAK FLOORING 


HARDWOOD LUMBER 


FAMOUS ST. FRANCIS BASIN 
Ww 


Wire for quotations 








Creosated 


FENCE POSTS 


Made from thoroughly sea- 
soned Southern Yellow Pine, 
pressure-treated full length 
with creosote. Durable, eco- 
nomical, fire-resisting. 


CREOSOTED LUMBER, TIM- 

BERS, POLES, CROSS ARMS, 

PILING, BLOCKS, R. R. TIES, 
CREOSOTE 


REPUBLIC 
CREOSOTING CO. 
Satap) INDIANAPOLIS, IND. 


17 PLANTS To Serue You 











LEMIEUX BROS., INC. 


FORESTERS--TIMBER ESTIMATORS 
APPRAISERS--CIVIL ENGINEERS 
410-22 Maritime Bldg. NEW ORLEANS, LA. 
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most from tires now in use are included. 

The booklet is illustrated with photographs 
and diagrams showing what happens when 
proper care isn’t taken, and also what to 
look for. 

This booklet can be obtained by writing 
the Office of Defense Transportation in 
Washington, D. C. 


Wood Water Towers 


Due to a decision by the War Production 
Board to decline priorities for steel to be 
used in the construction of water towers, the 
Timber Engineering Company, Washington, 
D. C., has been receiving a growing number 
of requests for aid in designing wood towers 
for water tanks. 

The company has several designs, listed 
below, on hand and is distributing them free 
upon request: 


Size 
No. Type He ight gal. 
250 Water Tank 30’-0” 2,000 
250A Water Tank 30’ -0” 5,000 


12 Water Tank A.R.E.A. 30’-0” 50,000 
Water Tank A.R.E.A. 30-0" 100,000 
186 Water Tank 60’-0”" 50,000 
Timber Engineering Company also has in 
preparation a design for a 100-foot tower to 
carry a 100,000-gallon wood tank, which 
should be ready within the next two or three 
weeks, and is interested in hearing from any- 
one having designs for such towers. This 
design, also, will be given free to interested 
parties. The company offers co-operation to 
any recognized engineer in designing tank 
towers, and will send complete design data 
and recommendations to assist him in his de- 
sign work, and will examine designs sub- 
mitted and give advice on the adequate use 
of the timber connector system of construc- 
tion. 


Hoo-Hoo Chairmen Appointed 


Don S. Montgomery, Snark of the Uni- 
verse of the Concatenated Order of Hoo- 
Hoo, has announced the following general 
convention and program committee chair- 
men for the approaching fifty-first annual 
convention and program committee chair- 
der, Sept. 9-10. They are: George C. 
Hood, chairman of the active committee; 
Sam L. Boyd, advisory; Paul E. Tegge, 
registration and tickets; Edwin F. Fischer, 
finance; George D. Mill, transportation; 
Harry B. Koernle, concat; Ben F. Springer, 
entertainment; Frank W.  Diercks, golf 
tournament. The 1942 convention goal is 
51 Kittens and 51 Reinstatements in line 
with the 51st annual meeting. Assisting 
Snark Montgomery with arrangements is 
Secretary Ben F. Springer, also of Mil- 
waukee. 


“Hospitality Days" 
Add to Dealers’ Sales 

During the past two or three months 
many dealers handling Lowe Brothers 
paints have been staging special merchan- 
dising store events called “Hospitality 
Days”. The events were from two days 
to two weeks duration and, according to 
reports from Lowe Brothers dealers, were 
highly successful in that they not only 
brought large numbers of people into the 
store, but produced unexpected sales. 

“Hospitality Days” involved the use of 
specially prepared materials for window and 
store decoration, newspaper ads, spot radio 
announcements and a demonstration table 
feature which told a story of product quality 
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and performance. The program was one 
in a series of specially planned, concentrated 
local events which Lowe Brothers dealers 
have been using during the last two years. 


Crating 


Enormous quantities of wood are being 
used by the American Desk Manufacturing 
Co. in its new war-time plant, at Temple, 
Tex. It is now in the midst of a large shell- 
box contract for the ordnance department of 
the United States army, and is building anti- 
tank mine boxes for the Elmwood Ordnance 
plant near Joliet, Ill. 

American Desk constructed a special ad- 
dition to its building, where it is turning 
out these large and heavy boxes on a regular 
manufacturing assembly line. The boxes are 
made of pine and are grooved and partitioned 
inside for mines and fuses. They are nailed 








C. V. CLARKE 


TIMBER ESTIMATES 


PRIORITY GIVEN DEFENSE PROJECTS 


605 First Federal Savings & Loan Bldg. 
P. O. Box 1385 Jackson, Mississippi 








SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


TIMBERS FACTORY 
YARD STOCK eb i CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 

Reliable Shippers 30 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 














Uniformin 


COLORLT 
TEXTURE 
QUALITY 

{we Wry E. Webster Lumber Co. 


Kansas City, Mo. 





Idaho -- 
WHITE PINE a 
Alco Slate pia 


Fir Wallboard (ett dock: products 
William Schuette Company 


New York 
Office--41 East 42d St. PITTSBURGH, F1. 








LOOSE LEAF TALLY BOOKS 


TALLY SHEETS with Waterproof Lines 
Samples and Catalog on Request 


Tally Cards Car Movers Hammer Stamps 
Crayon Tally Pencils Marking Sticks 
Rule Cases Rules Leather Aprons 
Pickaroons Gauges Load Binders 


ug 
Books for Lumbermen 


FRANK R. BUCK & CO. 


2133 Touhy Ave. CHICAGO. ILL. 
Car Door Lumber Rollers Sectional Board Rules 








Vest Pocket Ready Reckoner 


A useful vest pocket manual including a lum- 
ber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous 
useful lumber tabulations. Prepaid, 50 cents. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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and the hardware is applied by machinery. 
All the stamping and other processing is 
done mechanically. 

In addition, American Desk also has con- 
tracted to supply the government with large 
orders of office desks and side-arm chairs 
for classroom purposes. 

The plant is running on a day and night 
basis and has converted most of its metal 
shop to woodwork. 


Wood Pier Built in Record Time 


Construction of a 700-foot pier for the 
United States Navy in the record time of 
13 days with the use of creosote pressure- 
treated piling and timber is revealed from 
in undisclosed point along the Atlantic sea- 
board. The job was completed 25 days 
ihead of agreed schedule. Pressure-creo- 
oted piling was supplied by the Wood Pre- 
serving Division of Koppers Co. 

“This construction shows how pressure 
treated forest products lend themselves to 
speedy erection,” said W. W. Hanly, Jr. of 
Koppers Co., in commenting upon the Wood 
Preserving division’s part in the project. 
‘These products are one of the few mate- 
rials readily available for war-time building 
projects. The fact that the piling was driven 
through riprap shows that wood piling can 
be utilized for practically any kind of driv- 
ng,” he added. 


This & That 


Director Eastman, of the ODT, says that 
heavier loadings and longer hauls of freight 
ars have made carloadings an inaccurate 
measure of freight volume. This traffic 
should be measured in terms of revenue ton- 
nage and revenue ton mileage figures. 
There has been an increase of fifty percent 
n demand for lead pencils. Manufacturers 
have difficulty in getting enough incense ce- 
dar for the production of pencils; for most 
western mills are cutting fir and pine. 


Retailers of solid fuels have until July 31 
to file records and reports as stipulated for 
dealers in cost-of-living commodities in the 
General Maximum Price Regulation. They 
should file these records and reports with the 
regional or State OPA office; but, if they’ve 
already filed them with OPA in Washington, 
that’s okeh. 

The War Department, says Chiefs of the 
Army Supply Services have been told to cut 
out non-essential construction projects, to 
defer projects not immediately necessary 
and to simplify designs and specifications. 
No more metal shelving except for the 
armed forces and the Maritime commission. 

“Price ceilings,” said Budget Director 
Smith in a radio address, “cannot be main- 
tained if cost of production—for raw mate- 
rials or for labor—are pushed up.” 

OPA has created its own Labor Office; to 
maintain contact with organized labor and 
with other agencies on points of wage poli- 
cies affecting OPA positions. . . Don’t think 
of the free-for-all over OPA as anything 
but a free-for-all. Its not a private fight 
between Henderson and congress. It’s made 
up of a maze of special interests, all swing- 
ing from the floor, all defending what in the 
short view are conflicting rights and pur- 


poses. Out of this performance must come 
some long-range definitions and _ policies. 


Construction Bureau 


The WPB has set up a Construction Bu- 
reau, headed by William B. Kahler. This 
Bureau, placed in the Production Division, 
now handles all applications for construction 
except those of the Army and Navy. It has 
four responsibilities ; to service all construc- 
tion essential to the war effort, to recom- 
mend construction project priority ratings, 
to apply the principle of conservation of es- 
sential materials and to administer Conser- 
vation Order No. L-41. 


Hitching Posts for Wheeled Steeds 


Eleven designs for wood bicycle racks 
ranging from the ultra simple to the highly 
elaborate have been worked out by Ernest 
Stevens, a Washington, D. C., architect. 


With the reincarnation of the bicycle as a 
transportation in 


major means. of the 





offing, safe bicycle “hitching posts” are a 
timely item for dealers to experiment with. 
Shopping centers, war factories, and other 
public gathering places will be in the mar- 
ket for the racks. 
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We're in this fight to win 


Weare giving every communication 
and order immediate and individual 
attention and, subject to war pri- 
orities, earliest possible action 


For 27 Years 
Producers and Shippers 
LUMBER and PILING 


On Time -- On Grade 


All Types -- All Grades 


Western Pines & West Coast Lumber 


Large and Long Timbers 
Fir Piling up to 20 Feet 


PATRICK LUMBER CO. 


Established 1915 
Car and Cargo Wholesale Only 


Portland, Oregon 
Otfice: Terminal Sales Building 
Warehouse: 612 S. E. Clay St. 

Teletypewriter PD 94 
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This Yellow Pine is Famous 
for Toughness and Strength 


Why not supply your customer with 
this better lumber? Tell him he can 
eliminate all risk and doubt by using 
sturdy Long Leaf for sills, floor joists and 
framing. For ALL structural uses, 
especially for the hard, heavy jobs, rec- 
ommend and sell this famous Long Leaf. 





Wier Long Leaf Lumber Co. 
HOUSTON, TEXAS 
Mills: 


Texas 


Wiergate, 











SALLIS 


White and Red OAK 
POPLAR and GUM 


For Defense buildings these fine Southern Hard- 
woods are ideally suitable. You'll find some 
good business in supplying this lumber, Mr. 
Dealer 


Sallis Poplar is especially suitable for interior 
trim and siding. It is easily workable, takes 
paint well. Gum, tough and strong, with fine 
interlocking grain, has many uses. 


All Sallis lumber is double-end trimmed. Fin- 
ished stock stored under cover. Planing mill 
service. Annual capacity (Pine and Hardwoods) 
35 million feet. 


Sallis Lumber Co., “‘miss.” 





FRED C. KNAPP, Portland, Or. 


BUYS AND SELLS 


WESTERN TIMBER LANDS 











CLASSIFIED 


ADVERTISING 
DEPARTMENT 


How to Figure Costs for Advertising 


In Classified Department 
One issue ............+eeeeeeee+-30 cents a line 
Two consecutive issues...........55 cents a line 
Three consecutive issues.........75 cents a line 
Four consecutive issues..........90 cents a line 
Thirteen consecutive issues..........$2.70 a line 


Twenty-six consecutive issues.......$5.40 a line 

Seven words of ordinary length make 
one line. 

Count in the signature. 
counts as two lines. 

No display except the heading is 
permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 


Heading 





equal to fourteen lines. 


Remittance to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Tues- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 
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Wanted—EMPLOYEES 


RESPONSIBLE LUMBERMAN 


Up to date, old established yard in metropolitan 
section of New Jersey seeks active and ener- 
getic Christian lumberman. Excellent future 
for one who will assume responsibility and 
prove his worth. No dearth of business. State 
particulars fully in first letter. 

Address ‘*X-81’’, care American Lumberman. 





WANTED 


Bookkeeper for sawmill. 
Address ‘“*X-85,’’ care American Lumbermar 








WANTED 


Good salary plus liberal percentage of net earn- 
ings for capable man to take complete execu- 
tive charge of large band mill and logging op- 
eration producing one million feet of hardwood 
and pine monthly. 

Address ‘‘X-87,”" care American Lumberman. 





WANTED 


To report for work at once, one male account- 
ant around 45 yrs. of age, qualified to keep set 
of books-for lumber manufacturing plant han- 
dling 2 million ft. of lumber a month, familiar 
with costs, statements, inventories, payroll, 
banking ete. Send reference and state salary 
expected in first letter. GLOSTER LUMBER 
& MANUFACTURING CO., Gloster, Miss. 





WANTED 


One first-class hardwood lumber inspector. 
Steady work. VAN KEULEN & WINCHESTER 
LUMBER CO., Grand Rapids, Michigan. 





WANTED 


A thoroughly competent man, capable of 
counter selling, estimating, reading blue-prinis, 
general office work, and assisting the manager. 
Applieants considered up to fifty-two years old; 
must be family man; references. required. 
W. L. BABBITT LUMBER CO., Niles, Michigan. 





WANTED 
Second man in retail lumber yard in South- 
west Missouri. Plenty of opportunity for ad- 


vancement if have qualifications. Send refer- 
ences with first ietter. 


Address ‘‘B-29,’"’ care American Lumberman. 








TOO LATE TO CLASSIFY 


EBB BIBI IEF EI EEE II I I ID ID ID ID ID III 


CARPENTERS APRONS 


Write for samples and prices. 
THE MINNESOTA SPECIALTY CoO., Inc. 
Minneapolis, Minn. 











CORINTH “*‘co.™ 


CORINTH, MISS. 


Sawmills, Edgers 
Smooth End Trimmers 
Mill Supplies 



































In Boston 


HOTEL KENMORE 


Commonwealth Ave. at Kenmore Square 


@All Rooms with Tub and Shower 
@ Rates from $3.85 © Dinner Music 
@ Write for Historical Map of Boston 


Edward B. Bell, General Manager 

















Wanted—MISCELLANEOUS 


POO 
RAILS WANTED. ANY SIZE OR QUANTITY 


Particularly 20 Ib., 25 lb., 30 1b. and 40 lb. Secure 
our price before selling. MIDWEST STEEL CORP., 


Charleston, W. Va. 


MANAGER & SUPERINTENDENT 


Dependable, experienced in management of 
stock mill in small town. Capable of maintain- 
ing high production and understands all phases 
of sash and door, including costs. Excellent 
opportunity for one who qualifies. State salary, 
references and give proven record of your pro- 
duction experience. 

Address ‘‘B-30."" care American Lumberman. 


Wanted—LUMBER & DIMENSION 


a a i ee me eee ee ——— 
WANTED FOR CASH: LUMBER IN CAR LOTS 


Low grade 2x4, 1x6 and wider and pattern. Also 


Shorts. Can use mixed cars of anything you 
care to move 


Address “X-74," care American Lumberman. 











RAILS WANTED—ANY SIZE 


Regardless of location. Any quantity. 
Consult us before se’ling. 


THE W. H. DYER CO., Fullerton Bidg.. St. Louis, Mo 





WANTED—TIMBER & TIMBER 
LAND 


GROWING PINE TIMBER LAND 


Looking for sizeable tract of Yellow Pine timber 
growing land well stocked with small growing 
timber. Must be in section where timber grows 
reasonably fast. Timber on land must show 
promise of attaining some merchantability in 
seven to ten years. Position to make cash deal. 

Address ‘‘X-90,” care American Lumberman. 








Wanted—EMPLOYMENT 


POPPE PPP PPP P_PPPP“P9PPPPPPBPPOPO PRP PBR ALL Lm 
WOODWORKING FACTORY SUPERINTENDENT 


Special and stock millwork; capable detailer and 
biller; A-1 mechanic; a proven record of produc- 


tion. 
Address “U. 29,” care American Lumberman. 





WANTED 
Position as retail yard manager. 25 yrs. experi- 
ence in retail trade. Am not afraid of work. 
Can furnish best of references. HAROLD Mc- 
CREARY, 415 S. 8th St., Monmouth, II1. 





RELIABLE LUMBERMAN 

With 20 yrs. exp. selling American woods in 
Europe desires contact American soft & hard- 
wood producer willing employ him with view 
resuming postwar export Europe. Speaks 5 lan- 
guages. Thorough, efficient, representative. 
Married, one child. 

Address ‘“‘B-26,” care American Lumberman. 


EXPERIENCED LUMBERMAN 
Retail lumber and millwork executive with 22 
years practical experience, desires new con- 
nection. Best references furnished. 
Address “B-31,”’ care American Lumberman. 








WANTED—ADDITIONAL CUTTING ORDERS 
For Squares and other dimension stock, in Hard 
Maple, Birch, Oak, Ash, Elm, Soft Maple. Will 


quote. State sizes and quantity. Write P.O. Box 
353, Wausau, Wis. 





WANTED 


To contract with one or two mills producing 
Pine and Hardwoods, to handle their output on 
an exclusive basis either on a commission ar- 
rangement or advance on their cut. Prefer 
arrangement with some mill that can produce 
and ship from one to three cars per day. 
Address ‘‘B-27,” care American Lumberman. 


WANTED—FUEL WOOD 


We buy dry 2’ and 30” Hardwood sawmill edg- 
ings in car lots, and wish to contact sawmills 
and woodworking industries within 300 miles of 
Chicago who are in position to accumulate dry 
hardwood mill edgings in either of the above 
lengths. M. J. § MA FUEL CO., 2043 N. 
Spaulding Ave., Chicago, Ill. 


INDUSTRIAL TRADE STOCK 


We are looking for lumber of various species, 
grades and dimensions for the industrial trade. 
What do you have to offer? 

Address “B-28,” care American Lumberman. 


Wanted—USED MACHINERY 


BOXBOARD MACHINERY WANTED 


We are in the market for nailing machines, open 
and closed back anywhere from two to eighteen 
track. Also interested in Mereen Johnson or Mor- 
gan Matchers, Edge Trimmers, Squeezers and Band 
Resaws, and any other box equipment uéed in bot 
working factories. 

Address “R,” 88,’" care American Lumberman. 
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WANT TO BUY 


2 Locomotive Cranes; 1 Std. Ga. Locomotive; 600 
to 1200 ft. Air Compressor; 1000 GPM Underwriters 
Fire Pump. 

Address ‘‘U. 97,’ care American Lumberman. 
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